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Expect 6% Increase 
In Auto Fatalities 
This Year Over 1939 


Travelers Estimates 34, 500 Deaths 
and 304,600 Non- Fatal Injuries; 
Figure Under 1937 Record 


TREND HIGHER “NEXT YEAR 


Rise in Deaths Exceeds Increase in 
Motor Car Registraticns and 
Gasoline Consumption 


The Travelers estimated this week that 
motor vehicle deaths in 1940 will exceed 
the 1939 total by approximately 2,000. It 
is pointed out that an indicated increase 
of 618% in fatalities will bring the year’s 
death total to 34,500, greater than the 
total in 1939 or 1938 but still consider- 
ably under the all-time figure of 40,300 
established in 1937. 

Only an unprecedented reversal of the 


year- long trend during the final two 
weeks of 1940 would hold the figure un- 
der 34,500, Travelers’ statisticians said. 


2 only one of the last fourteen months 
has there been a reduction in fatalities 
from the same month in the previous 
year and that was in July. Throughout 
the autumn months deaths ran steadily 
ahead of the same months in 1939 and 
provisional reports show this trend con- 
tinuing in December. 

The rise in fatalities exceeds not only 
the increase in motor vehicle registration 
but also that for gasoline consumption, 
thus the death rate for this year will be 
above that for 1939 whether computed 
on the basis of number of cars in use, 
total mileage, or population. 


1941 Fatality Increase Seen 

Pointing to the fact that the accident 
trend over a period of years has closely 
followed the trend of business condi- 
tions, the company’s statisticians pre- 
dicted further increases in traffic deaths 
for 1941 unless accident prevention 
agencies find more effective methods of 
combating the problem. 

Non-fatal injuries will also show an 
increase this year but the percentage 
rise, 3.22, is less than half that for fatali- 
ties. The injury total, it is predicted, 
will reach a million and a quarter for 
the second time in the history of the 
automobile. 

Pedestrian deaths rose, but not in pro- 
portion to the experience of recent years 
when they tended to increase even more 
rapidly than deaths to car occupants. 
he increase in such fatalities, 5.06%, 
was slightly less than that for all deaths. 
It is estimated that by the end of the 
year 13,100 pedestrians will have been 
killed and 304,600 will have suffered non- 
fatal injuries. 
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“The house of every one is to him as his castle and fort- 
ress, as well for his defence against injury and violence as 
—Sir Edward Coke (1552-1634) 














for his repose.” 
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RUE, man’s home is his castle. He is proud 

of it and all it contains. He strives hard to ac- 
quire it but frequently neglects to protect it with 
adequate insurance of all types. He may believe 
that because he carries insurance to protect the 
mortgage he is fully protected. Are you explain- 
ing to all home owners on your books, the need 
for extended coverage, burglary and public lia- 
bility, as well as adequate fire insurance? 
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The Three Doctors 


There were two doctors who leased an attractive old resi- 
dence and converted it into an infirmary, They prospered, had 
forethought, bought business insurance, completing an agree- 
ment for liquidation of interest. 


When the unexpected happened, the plan went into action. 


1. The widow did not have to take 25 cents on $1 for her 
share of the accounts. She did not have to sacrifice her 
husband’s share in equipment. She did not have to assume his 
share of the payments on the lease. All this the agreement took 
care of. And she and her children live in the same house, still 
receive all-important monthly income. 


2. The surviving doctor, now owning the whole set-up, was 
able to continue, collecting the accounts at a favorable rate. 
Thus, instead of an income reduced, it increased for a time. 
He had the time to select carefully a new partner to fit into the 
organization. The buy-in funds from the new partner liquidated 
some indebtedness on his own home. 


3. The new partner stepped into an opportunity he might 
not have had, was able to improve his own earnings. 


1. The new partnership is doing well,—and is now insured. 





THE PENN MUTUAL LIFE INSURANCE CO. 


WILLIAM H. KINGSLEY 
Chairman of the Board 


JOHN A. STEVENSON 
President 


INDEPENDENCE SQUARE, PHILADELPHIA 




















Minnesota Supreme 
Court’ Rules Upon 
Surrender Charge 


Not More Than 214% May Be 
Levied Against Holders of Single 
Premium Policies, It Is Held 


RESULT OF FRIENDLY SUIT 
John Hancock Brought Action 


Against Commissioner to Deter- 
mine Law Governing Case 


The Minnesota Supreme 





Court has 
held that a life insurance company may 
not legally make a surrender charge of 
more than 21%4% on single premium poli- 
was that of John Han- 
Frank Yetka, Insurance 
Commissioner, a friendly action to de- 
termine the law when Mr. Yetka refused 
to approve a contract submitted by the 
John Hancock which provided for a de- 
creasing surrender charge on single pre- 
mium policies of not over 31%4% at the 
After the 
fifth year the surrender value would be 
the policy reserve. 

The company’s contract was held legal 
in the lower court but this was reversed 
in the court which held that 
Mr. Yetka not only had authority to dis- 
approve the Hancock policy but under 
the law The 


cies. The case 


cock Mutual vs. 


end of ‘the first policy year. 


supreme 


was compelled to do so. 
court said: 


Question of Discrimination 

“The reservation in single premium life 
policies of a surrender charge, after any 
period, of 34%%, with a similar charge 
for all other life policies of only 2%%, 
would be an obvious and indefensible 
discrimination against holders of the 
single premium policies because they pay 
in advance the whole of their insurance 
premium. Discrimination, if any, should 
be in their favor for obvious reasons of 
fairness. But all discriminations of that 
kind are expressly prohibited by Mason 
Minn. statutes 1927 Chap. 3376-3377. That 
prohibition reaches not only rates, pre- 
miums’ and dividends but also benefits 
of any kind. In order to justify dis- 
crimination against single premium poli- 
cies we must find statutory justification 
for it. All statutes concerning life insur- 
ance are in pari materia and to be con- 
strued together in an effort, if possible, 
to make them work harmoniously, : to 
effectuate their declared policy and 
achieve their purposes. 

Rights As to Loans 

“We cannot hold that, in the sense of 
the exclusionary language of the con- 
cluding paragraph of Chap. 3402, sub- 
division (7) relates to premiums and is 
‘not applicable to single premium poli- 
cies.” True, application of subdivision 
(7) is conditional upon the payment of 
three full years’ premiums. Such a con- 
dition precedent to application of the 
statute does not define its subject mat- 
ter, which ordinarily is discovered from 

(Continued on Page 8) 
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NEW YORK, N. Y. 


n the Forefront of 


These portfolios for Equitable agents 
provide two comprehensive programing 
services for underwriting the life ob- 
jectives and ambitions of the individual 
insurer. They demonstrate to clients 
how Equitable policies provide for— 
Safe Accumulation of Estate Funds. 
Conservation of Estate Values. 


Guaranteed Distribution of Funds to 
Beneficiaries. 


* 


This humanized 1940 Annual Statement 
portrays through graphs and pictures 
and in non-technical language the 
growth and financial position of The 
Equitable. It also explains the level 
premium plan; the effect of interest 
rates on insurance costs; the allocation 
of the premium dollar, and how in- 
vested assets work for the policyholder. 


* 


Aa amortized loan service for Home 
Purchasers providing readily obtainable 
funds on convenient repayment plans 
safeguarded by life insurance. Thou- 
sends of families are today enjoying 
the security of a free and clear home 
through the Equitable’s “insured” mort- 
gage repayment plan. 


* 


A basic manual for extending life in- 
surance to corporations, partnerships 
and sole proprietorships, with special 
reference to the advantages of the 
Equitable’s Owner form of policy. 


A; the pioneer Group Insurance com- 
pany, The Equitable has exceptionally 
helpful sales material for presenting all 
forms of Group coverage: 

Group Life Insurance 

Group Accident & Health Insurance 

Group Hospitalization Insurance 

Group Acc. D. & D. Insurance 

Group Indebtedness Insurance 

Group Annuities 
A Salary Savings Insurance Plan for 
Employees, with detailed sales presen- 
tations and installation suggestions. An 
invaluable aid for use with Employers 
and Employees. 


* 


N. ewly appointed agents receive in- 
struction in the elementary principles of 
life insurance, in the use of policy con- 
tracts, and in sound sales procedure, as 
a preliminary to training in the more 
advanced programing systems. 


Supplementary instruction is made 
available through a Correspondence 
Course. 


* 


A; the leading Annuity company, The 
Equitable ‘offers to men and women 
Immediate Life and Refund Annuities; 
Joint and Survivor Annuities; also Pen- 
sion Plans in the form of Group An- 
nuities for Employees. 





PROGRESSIVE LIFE UNDERWRITING 


A RESUME OF THE SALES EQUIPMENT ENABLING 
EQUITABLE REPRESENTATIVES TO SERVE A 
DISCERNING INSURANCE-BUYING PUBLIC 


THE EQUITABLE LIFE ASSURANCE SOCIETY OF THE U.S. 


Thomas |. Parkinson, President 
Aud an Equitable Policy for Every Sudctdaul and Family Need 
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Ten years of social unrest and_ busi- 
ness disturbance have served to make 
\merican life insurance stronger. Dur- 
ing that time, values of many classes 
of property shrunk, some were entirely 
jestroyed and a part of the savings of 
the people was lost. | ; 

Except for a relatively small fraction 
of the business, life insurance values 
have remained unimpaired. Beneficia- 
es and policyholders have collected 
death claims and matured endowments, 
cash surrender values, and all other con- 
tract obligations, in full and on time. 
There probably is nothing in the his- 
tory of American business that paral- 
ies this achievement of the life insur- 
ance companies. 

Gains of the Year 

Once again the faith of the people in 
life insurance was demonstrated by the 
purchase of more than $12,000,000,000 ot 
new insurance, raising the total of insur- 
ance in force at the end of 1940 to $117,- 
300,000,000, a gain of over $3,500,000,000. 
During the year the total assets of the 
companies rose to approximately $30,- 
775,000,000—an increase of about $1,535,- 
000,000. ; : 

Payments and credits to policyholders 
and beneficiaries in 1940 will amount to 
about $2,700,000,000, of which approxi- 
mately $1,700,000,000 went to living pol- 
icvholders and the balance disbursed in 
death claims to beneficiaries of deceased 
policyholders. 

The volume of new insurance the past 
few years has not fluctuated greatly, and 
total insurance in force has_ increased 
very gradually during that time. Life 
insurance selling has become more pro- 
ficient, and consequently the business of 
recent years has shown a marked im- 
provement in the persistency rate. It 
may be that overinsurance and waste 
incident to lapsation prevailed to some 
extent in the boom years of the late 
twenties, but they are little or no part 
of the picture today. 

Interest Rates 
While the trend of interest rates has 
been downward, not all present factors 
bear out the fear of some that the 
rate of return will continue to descend. 
It may be assumed that the govern- 
ment’s financing and refinancing for 
some years ahead will be on an upward 
scale due to the expanding defense pro- 
gram, under which private capital by the 
billions will also have to be employed. 
The time will come when money will 
be less plentiful and then the tide will 
turn—as both private and public borrow- 
ers will learn! Not a small factor in 
reversing the downward trend would be 
inlfillment of the government’s plan for 
reciprocal taxation of future issues of 
Federal and local securities. 
Investments 

The outlet for new money in both 
the mortgage and bond fields continued 
at a low level for most of the year. In 
the last two months there was a notice- 
able pick-up in new financing. Some of 
the investment experts believe the bot- 
tom has been reached, and in the months 
ahead new capital demands will greatly 
lessen the problem of investment de- 
lartments in finding satisfactory and safe 
outlets for cash funds. 


: Jones- Wheeler Bill : 
Some apprehension was felt by insur- 


atce companies and others making mort- 
Rage loans on farm properties because of 





By Clarence C. Klocksin 


Legislative Counsel, Northwestern Mutual Life 


the Jones-Wheeler bill in the last ses- 
sion of Congress. Under the provisions 
of the bill, all farm mortgages (govern- 
ment as well as private loans) could have 
been refinanced through application to 
the Farm Credit Administration. Federal 
Land Bank and Land Bank Commis- 
sioner loans would have been made at 
an interest rate of 3%, and in case of 
default on any such refinanced loans, 
very liberal moratorium provisions 
would have prevailed. Had the bill be- 
come a law, it is probable that insurance 
companies and other lenders gradually 
would have been “eased” out of the 
farm mortgage field. 


Monopoly Committee 


The study of the life insurance busi- 
ness conducted for the Temporary Na- 
tional Economic Committee by the Se- 
curities and Exchange Commission was 
completed last spring, since which time 
a report has been in preparation for 
submission to Congress. 

Preliminary summaries of the forth- 
coming report have recently been pub- 
lished. From them it appears that the 
SEC has gone beyond the original pur- 
pose of the study; that is, the effect 
exercised by “the tremendous investment 
funds controlled by our great insurance 
companies * * * with particular relation 
to their use as an instrument of eco- 
nomic power.” Be that as it may, the 
summaries indicate that the report will 
be critical of certain alleged abuses in 
the business, such as Industrial life in- 
surance, high-pressure selling, present 
accounting practices and annual state- 
ment exhibits, and methods employed by 
state Insurance Departments in the ex- 
amination of companies. 

Of special interest to most companies 
is the apparent conclusion of the report 
that the companies have “sterilized” 
their funds and prevented them from 
flowing into new enterprises where the 
element of venture or risk is present. 
Without doubt, the companies can prove 
that their funds have never been static, 
and as to so-called venture capital, 
everyone connected with the business 
knows that neither state laws nor man- 
agement policy has permitted the trust 
funds or policyholders to flow into spec- 
ulative channels. 

In a number of places in the report, 
there is an implication that there should 
be some form of Federal regulation of 
the life insurance business. There has 
been little to indicate that the Congress 
intends to enact legislation of a regu- 
latory nature, although several ap- 
proaches to the problem have been dis- 
cussed. Validity of any congressionall 
regulatory plan is still open to ques- 
tion, as is also the fight of Coneress 
to subordinate the taxing power of the 
states. In any event, no regulatory plan 
would be considered without hearings 
and an opportunity for full discussion 
by all parties in interest. 

It is believed the Securities and Ex- 
change Commission realizes the difficul- 
ties that would be encountered in Con- 
gress with a general regulatory measure, 
and for that reason would support a 
partial plan providing for uniform ac- 
counting practices and annual statement 
requirements, and the right of the Gov- 
ernment to conduct company examina- 
tions. Furthermore, the SEC has been 
sounding out company sentiment in this 
connection before making any definite 
moves in Congress. 

TNEC 


Following completion of the 





CLARENCE C. KLOCKSIN 


hearings, the American Life Convention 
filed a statement with the cominittee, 
embracing a history of insurance super- 
vision by the states and a ringing en- 
dorsement of the present system. 

A special committee of life company 
executives made a comprehensive study 
of the material presented at the hear- 
ings and prepared and filed a statement 
of principles and policies with the 
TNEC, for the purpose of correcting 
and clarifying certain portions of the 
recorded testimony. One hundred and 
seventy-eight companies became signa- 
tories to the statement, perhaps the 
largest number ever joined in one com- 
mon purpose. 


Soldiers and Sailors Relief Act 


Incorporated in the Soldiers and 
Sailors Civil Relief Act, which became 
effective October 17, 1940, are provisions 
substantially similar to the 1918 Act. 
The benefits apply to any person in 
military service who holds a policy or 
policies of life insurance up to a face 
value of $5,000. The government agrees 
to keep such insurance in force through 
a monthly accounting between itself and 
the insurer, issuing a certificate for the 
premiums due and retaining a lien for 
the amount thereof against the cash sur- 
render value of the insurance. Final set- 
tlement of the certificates held by the 
insurer is to be made one years after 
the Act expires, May 15, 1945. 

In case the military service of the in- 
sured is terminated by death, the amount 
of any due and unpaid premiums with 
interest will be deducted from the pro- 
ceeds of the policy. If the insured does 
not pay the insurer all past due pre- 
miums with interest within one year 
after termination of his military service, 
the insurance will lapse at that time, 
and the insurer will have to account to 
the government for the cash _ value 
thereof. 

National Service Life Insurance 

Of far-reaching importance to life in- 
surance in general is the National Serv- 
ice Life Insurance Act, passed by Con- 
gress and effective October 8, 1940. A 
system of life insurance is provided for 
officers and enlisted personnel, including 
persons selected for training in the land 


Insurance Review Of 1940 


and naval forces. Any such person may 
apply for the insurance for an amount 
between $1,000 and $10,000. The orig- 
inal insurance is to be a five-year level 
premium Term policy convertible to Ordi- 
nary life or twenty or thirty-payment 
life, on any premium date, after one 
year and within the five-year term pe- 
ricd. Premiums are payable monthly by 
deducting the amount from the service- 
man’s pay-check. 

Upon effective date of the Act, no 
new applications will be received for 
United States Government life insurance 
under the provisions of the World War 
Veterans Act of 1917. This law was quite 
generally endorsed by the companies and 
their field representatives. Only two and 
one-half billion dollars of this insurance 
remains in force. This is about 5 per 
cent of the maximum in force at one 
time. 

The new act has been the subject of 
considerable discussion in life under- 
writer circles, and the prevailing thought 
is that the Government was too liberal 
in covering the peace-time trainees. 
Many felt the insurance should be avail- 
able only to persons who enter the reg- 
ular military service. Some believed the 
C. J. Zimmerman plan submitted at the 
meeting of the National Association of 
Life Underwriters in Philadelphia should 
have been given consideration by Con- 
gress. Under that plan the Government 
would have assumed all of the costs of 
the insurance, and the benefits would 
have been paid in the form of pensions. 
Under the new law, the Government will 
collect premiums for the insurance, while 
assuming a risk that is impossible to 
calculate. 

Within the next three or four years, 
it is expected that several million men 
will go into training, each for a period 
of one year. All will be entitled to apply 
for and retain the insurance available 
under the Act. It appears certain that 
if the law stands as it is, the Govern- 
ment will be in the life insurance busi- 
ness to a far greater extent than it was 
when it embarked on the insurance pro- 
gram of the World War Veterans Act 
of 1917. 

One factor must not be overlooked. 
The Government has again emphasized 
the importance of life insurance cover- 
age, and this recognition is of tremend- 
ous value to the private insurance car- 
riers and their field representatives. 


Social Security Act 

On the recommendation of the Ameri- 
can Federation of Labor, the Social Se- 
curity Board sponsored amendments in 
the 1940 session of Congress to broaden 
the Social Security Act. Inclusion of 
several millions of agricultural workers, 
domestic servants, professional workers, 
and insurance agents on commission un- 
der the Old Age Benefit title was pro- 
posed, while increased weekly benefits 
for employes under the Unemployment 
Compensation title of the Act were 
sought. Sentiment in Congress, however, 
seems to be against frequent changes in 
the Act, and the proposed amendments 
were shelved. Without doubt, similar 
amendments will be sought at the ap- 
proaching session of the new Congress. 

Insurance Commissioners 

Working for a solution of some of 
the complex problems of supervision, the 
National Association of Insurance Com- 
missioners made further progress toward 

(Continued on Page 7) 
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No insurance man in this country is a 
more inveterate reader or has a larger 
personal acquaintance with the top fig- 


ures in worlds of literature and play- 
writing than has John W. Thomson, 
vice-president and actuary of North 


American Reassurance Co. When they 
are in this country Mr. Thomson trots 
around with H. G. Wells and Hilaire 
Belloc. At the Cella Club in West Forty- 
Fifth Street his principal companions 
are Christopher Morley and Lowell 
Thomas. Also, he is one of most popu- 
lar members of the Lambs and a fre- 
quent actor in that club’s gambols. In- 
cidentally, he has literary gifts of his 


own. 

In view of these facts I thought it 
would interest readers of this column to 
know whom Mr. Thomson regards as 
the author, past or present, who has 
most influenced his life’s philosophy. 
Below is his characteristic answer : 

You have somewhat insidiously laid a 
trap tor me, the question put appearing 
at first so innocent yet truly cuttine so 
deep. It is not until after some recon- 
noissance and review that the writer 
wakes to find himself engaged upon 
something in the nature of an auto- 
biography or perhaps worse upon a 


chapter in the life of that beautiful little 
brother whom we once had and whom 
we have all lost and mourned and the 
man we ought to have been, the man we 


hoped to be. Sometimes I may be wise 
and say too little and sometimes weak 
and say too much. The blame must lie 


at the door of the person who entrapped 
me—Uncle Francis 
rhe first recollection that the question 


brings to my mind is of an address to 


Parliament in November, 1644, by John 
Milton “Areopagitica,” that is in real- 
ity the foundation of freedom of the 


press. It attracted little attention at the 
time. For after times it gave enduring 
expression to that belief in the supreme 
usefulness of free thought which the 
Puritan spirit so often asserted and so 
often denied. It is very germane too 
today. Its lesson is that life is of neces- 
sity one continued act of choice between 
freedom and slavery. It is not enough 
that truth is, truth must be sought and 
chosen. The whole of experience must 
be kept open to each man that he may 
seek and choose for himself. Books are 
a part, perhaps the highest part of life. 
Life is, as it were, a book. As Milton 
so clearly puts it: 

300ks are not absolutely dead things, 
but do contain a progeny of life in 
them to be as active as that soul was 
whose progeny they are; nay, they do 
preserve as in a vial the purest efficacy 
and extraction of that living intellect 
that bred them. I know they are as 
lively, and as vigorously productive, as 
those fabulous dragon’s teeth; and be- 
ing sown up and down, may chance to 
spring up armed men. And yet, on the 


other hand, unless wariness be used, 
as good almost kill a man as kill a 
good book: who kills a man kills a 


reasonable creature, God’s image; but 
he who destroys a good book, kills 
reason itself, kills the image of God, 
as it were, in the Many a man 
burden to the earth; but a 
is the precious life blood of 
a master-spirit, embalmed and treas- 
ured up on purpose to a life beyond 
life. ; 
The most influential books and the 
truest in their influence are probably 
works of fiction. They do not attempt to 
put on the reader a dogma which after- 
wards he will discover to be inexact nor 
do they attempt to teach him a lesson 
which he must afterwards unlearn. They 


eve. 
lives a 
| 


rood be 0k 


repeat, they re-arrange, they clarify les- 
sons of life. They disengage us from 
ourselves. They constrain us to the ac 
quaintance of others and they show us 


the web of experience not as we can 
see it for ourselves but with a singular 


change—that monstrous consuming ego 





JOHN W. THOMSON 


of ourselves being for the nonce struck 
out. To be so they must be reasonably 
true to‘the human comedy. The course 
of our education is answered best by 
those poems and romances where we 
breathe a magnanimous atmosphere of 
thought and meet: generous characters. 
It is very difficult to single out in a 
wide expérience of reading any particu- 
lar authors or any particular books. Sir 
William Robertson Nicoll, the greatest 
Non-conformist journalist of his day 
and one of the most omnivorous readers 
of all time, laid down as his dictum that 
no man could consider himself well read 
unless he read six books a day. I quite 


believe that he himself attained to this 
standard of perfection. But necessarily 
out of this spate of literature there must 
arise from time to time rocks on which 
a man can build. For me I think that 
the Bible and Shakespeare have served 
me best. Few living friends have had 
an influence as strong as many of the 
characters of Shakespeare, such as Ham- 
let, King Lear, Rosalind or Romeo and 
Juliet. In another direction Shakespeare 
exerts an influence that is incalculable. 
I mean his influence upon the English 
language. As one reads Shakespeare 
more and more one finds word after 
word, phrase after phrase, passage after 
passage that have passed into the Eng- 
lish language. As Tennyson so well put 
it: “Iewels five words long that on the 
stretched forefinger of all time sparkle 
ferever.”. “We shall not look upon his 
like again” but he abides and will abide 
forever. 

Next to Shakespeare, I would put the 
Bible. Here again the influence of the 
Bible from a literary standpoint has 
been immense, both upon the language 
and upon literature itself. The King 
James version is “A well of English un- 
defiled.”. Its phrases and sayings and 
proverbs have passed into the language. 
In it are to be found plots of all the 
novels that have ever been written in 
one form or another, the foundations of 
various philosophies—but too often the 
Bible has been relegated to a dull and 
drab position. I believe it would startle 
and move anyone if they would make a 
certain effort of imagination to read it 
freshly and not droningly or dully, It 
has in it many an immortal work; one 
that moves me—a work that utters all 
the world’s yearnings, anguish and dis- 
illusionment in one sorrow-laden and 
bitter cry and whose stately music thrills 
like the voice of pines heard in the dark- 
ness of a midnight gale—Ecclesiastes. 

But, how can we ever acknowledge 
and particularize our debt to Shakes- 
peare, Scott, Burns, Horace, Montaigne, 
et al.. who bring the whole world to 
man, to our fireside, who fill the dullest 
life with emotion and thought and sun- 
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shine, who never nod, and are always a 
their best. Montaigne whose wisdom 
seems to me of a kind most applicable 
to a thoughtful human life that is to be 
kept in touch with common _ interests 
D’Artagnan, than whom I know not q 
more human soul nor in his way a finer 
Marcus Aurelius whose noble Confes. 
sions display the dispassionate gravity. 
noble forgetfulness of self, the tender- 
ness of others that were practised on s 
great a scale in the life of the writer 
and make his book a book by itself. No 
one can read it and not be moved 
Wordsworth, the poet of Nature, dream. 
ing and writing: 
“The silence that is in the starry sk 
The sleep that is among the lonel) 
hills.” , 
The great Sir Walter Scott with his 
sunny cheerfulness, strong healthy vi- 
tality, catholic human sympathy, deep- 
rooted patriotism, fine pictorial eye and 
rare historic furniture. He is the great- 
est Roman of them all. He wrote his- 
torical novels that were history. His 
brain was enormous, his outlook was im- 
mense and it has always been a mystery 
to me how he could find time in the 
midst of his multifarious duties and 
pleasures to write the Waverley Novels, 
Journals and the Correspondence that 
must have made his labors Gargantuan. 
Robert Burns of whom Carlyle said that 
his head was of fine gold and of whom 
Mr. Carlyle made an inimitable bust. 
His human failings serve but to en- 
hance his poems. As Heine so well said: 
“Out of my own heart have I fashioned 
my songs” and again “Lay on my cof- 
fin a sword for I was a brave soldier in 
the War of Humanity.” He sang the 
sorrows of the poor, he sang the joys 
of the poor, he sang the loves of the 
poor. He sang his fervent snatches 
against tyranny and tyrants, particularly 
germane to our day. I quote: 


“Here’s freedom to him that wad 
read, 

Here’s freedom to him that wad 
write; 


There’s nane ever feared that the 
truth should be heard 


But them wham the truth wad 
indite.” 
Of works of art little more can be 


said. Their influence is profound and 
silent. Like the influence of Nature the) 
mould by contact. We drink them w 
like water and are bettered yet we know 
not how. The gift of reading is not very 
common, not very generally understood 
It consists first of all in a vast intellec- 
tual endowment—a free grace—by whic 
man rises to understand that he is no 
absolutely right nor that those he differs 
from absolutely wrong. He may hol 
dogmas and may hold them passionatel) 
and he may know others who hold them 
not at all. If he has the gift of read: 
ing, these others will be full of meat 
for him. He need not change his dog- 
mas but he may change his reading © 
them. If he tries to see what is meats 
he has the gift. If he is merely o 
fended he will never be a reader. Lt 
him take to the daily papers. 

Finally and ultimately when all_ he 
been said, there is the Book of Lilt 
From it we draw our experiences. 
it like Browning we “fall to rise af 
baffled to fight better.” In it we go" 
study the travail and the humours of the 
nobodies—for we are of them and mus 
learn from them and 
cannot do this without exuberance. 
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Dave J. Cohn General 
Agent for Miami Field 


pACIFIC MUTUAL APPOINTMENT 








Florida Territory to Be Divided Between 
Him and W. R. Letcher with 


Headquarters in Tampa 


Dave J. Cohn, with Pacific Mutual for 
jx years, has been appointed general 
agent at Miami and will have an office 
in the Congress Building. Release of 
this Florida territory by W. R. Letcher, 
who has represented the company as 
veneral agent for twenty-five years, does 
not affect the Tampa office or central 
and southwestern Florida, where Mr. 
Letcher continues his headquarters. 

In announcing the appointment A. N. 
Kemp, president of the company, said 
ina letter to policyholders: “The ad- 
yancement of Mr. Cohn to the larger 
responsibilities of general agent is in 
recognition of his excellent record and 
proved ability. Mr. Letcher will con- 
tinue as general agent for central and 
southwestern Florida, maintaining his 
ofice at Tampa, where it has been estab- 
lished for ten years.” 





Cowan Named Director 
Mutual Benefit Life 


Robert A. Cowan, Newark, N. J., has 
been elected a director by Mutual Bene- 
fit. He was recently chosen president 
of the National Newark & Essex Bank- 
ing Co. He is a director of the Babies 





ROBERT A. COWAN 


Hospital of Newark, a trustee of the 
Hospital of St. Barnabas and Hospital 
for Women and Children, also of New- 
ark, and a director of the National New- 
ark & Essex Banking Co. His interests 
are chiefly in finance and banking and 
he is actively interested in the Ameri- 
can Bankers Association. He is a mem- 
ber of the Essex and Down Town Clubs 
of Newark and the Field Club of Morris- 
town, 

Prior to Mr. Cowan's association with 
the National Newark & Essex Banking 
Co, he was for twelve years with the 
Federal Reserve Bank of New York, dur- 
ing which time he was successively sta- 
ustician in the research division, a bank 
examiner, and chief of the analysis divi- 
sion of the Bank Examinations Depart- 
ment. In 1938 he became cashier of the 
National Newark & Essex Banking Co., 
and in 1940 succeeded to the presidency. 


BUFFALO MANAGERS ACTIVE 
Early in 1941 the Buffalo Life Man- 
agers Association is planning to make a 
survey of the licensed life agents in the 
Buffalo district, and to participate in a 
jomt meeting with the Bar Association 
of Eric County to discuss wills and 
taxes, 
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‘Were All Reha!” 


What great satisfaction there is in being 


able to say this. 


This recently-widowed young mother 


is grateful, of course, to those who are 


sympathetically offering their assist- 


ance. She is grateful, too, that through 


the benefits of 


life insurance she has a 


measure of financial independenc. 


The chances are that some of her grati- 


tude is due to the persistence and con- 


scientious effort of the life insurance 


salesman who 


The 


SIusurance 





wrote the application. 
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Pierce General Agent 
In Southern Florida 


APPOINTMENT BY MASS. MUTUAL 
New Agency to Be Established at Miami 
Where Appointee Has Been for 
Fifteen Years 

Walter M. Pierce, Miami, district 
manager for Massachusetts Mutual, has 
been appointed general agent for south- 
ern Florida effective January 1, in a new 
agency located in the Alfred I. duPont 
Building. Mr. Pierce received his di- 





WALTER M. PIERCE 


ploma in clectrical engineering at Vir- 
ginia Polytechnic Institute and was em- 
ployed by Westinghouse. In 1921 he 
resizned to attend Aetna’s home office 
school and for four years engaged in 
the health and accident field as instruc- 
tor and general agent before moving to 
Miami and devoting his full time to life 
insurance. 
Round Table Member 

In 1927 he was given a brokerage con- 
tract with Massachusetts Mutual and 
the following year was appointed dis 
trict manager for the Miami territory. 
Mr. Pierce was a member of the first 
Million Dollar Round Table held at a 
national convention of life underwriters 
He was a member of the national execu- 
tive committee that voted on organizing 
the American College of Life Underwrit- 
ers and was 1927 president of the Miami 
Life Underwriters Association. During 
his fifteen years in the Miami field Mr. 
Pierce has personally written more than 
$10,000,000 of life insurance. 


Hills and McKnight Form 
Aetna Agency at Lubbock 


Raytord B. Hills and A. L. McKnight 
will head a new general agency of the 
\etna Lite at Lubbock, Tex., to be 
opened January 1 under the name of 
Hills & McKnight at 422 Lubbock Na- 
tional Bank Building 

Mr. McKnight, who has been a gen 
eral agent for the Aetna Life for twen- 
ty-six years, will continue in active 
charge of the El Paso agency Mr 
Hills, assistant general agent in Lub 
bock for the McKnight agency for the 
past four years, will have direct charge 
of the new agency 


MONDZAC MADE ASSISTANT 

J. E. McCombs, Washington, D. C., 
general agent for Berkshire Life, has 
appointed David Mondzac as his assist- 
ant. Mr. Mondzac has been with the 
Bernard L. Wilner agency of State Mu- 
tual Life for three years. Prior to that 
he was editor of the Washington Jewish 
Review and managing editor of the Na- 
tional Jewish Ledger. 
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Mutual Life Agents To 
Have Retirement Plan 


ANNOUNCED BY PRES. DOUGLAS 





Moderate Producers to Enjoy Comfort- 
able Income on Ceasing Work; 
Contributory Basis Used 





A retirement plan for full-time repre- 
sentatives of Mutual Life of New York 
has been announced by President Lewis 
W. Douglas in a Christmas letter to 
managers and national field club mem- 
bers. The plan will be effective Janu- 
ary 1 and be on a contributory basis. 

Under this plan, full details of which 
will not be available pending final ap- 
proval by the New York Insurance De- 
partment, each eligible representative 
will be given an opportunity to deposit 
with the company each year an amount 
based upon new and certain renewal 
business. These deposits, says the com- 
pany, plus certain contributions made by 
it, will be accumulated at interest, and 
at the retirement age selected the amount 
credited to the representative will be- 
come available through one of three lib- 
eral income options. 

The plan is exceedingly elastic, mak- 
ing provision for total and permanent 
disability and for other contingencies. 
In commenting on the plan, George A. 
Patton, vice-president and manager of 
agencies, pointed out that the contribu- 
tory basis of the plan will provide addi- 
tional security for career representatives. 
Moderate producers, he said, continuing 
in the service of the company until re- 
tirement age, will be able to enjoy a 
comfortable old age income. He ex- 
pressed great personal pleasure in the 
successful completion of a plan which 
has long been under consideration by 
the company. 





Krogue to Be in Charge 
Of New Spokane Branch 


Karl K. Krogue, Business Men’s 
Assurance representative at Salt Lake 
City, has been transferred to Spokane 
where the company will open a new 
branch to handle business in portions of 
Washington, Oregon, Idaho and Mon- 
tana. While with the Business Men’s 
Mr. Krogue has qualified seven times 
for the Grant Club, the company’s lead- 
ing production group. Before leaving for 
Spokane he was given a dinner by the 
Salt Lake City branch. 





Named Manager at Albany 

The Phoenix Mutual Life has appoint- 
ed John H. Clyde as manager at Albany, 
Be 





WOULD CHANGE NEB. RULING 
Representatives of the Life Presidents 
Association have submitted amendments 
to the incontestability provisions of Ne- 
braska statutes to the insurance depart- 
ment to meet the decision of the Ne- 
braska Supreme Court in the Republic 
National case, which would invalidate all 
policies excluding death from aviation 
liability. In a brief accompanying the 
proposals it is stated that the compa- 
nies merely desire the right to exclude 
a particular risk or limit lability in case 
of such an event, and keep the policy 
in force. 





MINN. COMMISSIONERSHIP 

The three men now most prominently 
mentioned for Insurance Commissioner 
of Minnesota are Newell Johnson, pro- 
prietor of the Insurance Service agency 
at Bemidji; Ellis Sherman, supervisor 
for Penn Mutual at Minneapolis, and 
Ray Cory, agent at Austin, Minn. Her- 
bert Nelson, Minneapolis office, Travel- 
ers, who was a strong contender for the 
post, has withdrawn. 





R. L. Stevenson, sales manager, power 
division, Remington Rand, Inc., will 
talk on sales technique at the January 
meeting of the Buffalo chapter, CLU. 


Bierbaum Mutual Benefit 
Brooklyn General Agent 


The Mutual Benefit has appointed R. 
F. Bierbaum general agent at Brooklyn 
succeeding Major R. F. Migdalski, re- 
cently as managing agent there. 


Troth Speaker at Life 
Agents’ Boston Meeting 


The Boston Life Underwriters Asso- 
ciation met December 20, when it was 
announced that as a result of the sales 
congress held December 3 more than 
400 new members were obtained. The 
number is expected to reach 700 by the 
year-end, giving the association a total 
of 1,400. 

Paul Troth, supervisor of publicity for 
Home Life, was the speaker at this 
meeting, his subject being “Ideas That 
Click,” illustrated with his own cartoon 
sketches. There are three qualities in 
a life insurance salesman, he said, that 
he looks for from the viewpoint of the 
prospect, namely, the salesman must 
have an idea; he must be enthusiastic 
about it, and the idea must be one that 
appeals to him as the prospect. 








Minnesota Midyear Meeting 


Nearly 500 producers from all parts of 
Minnesota are expected at the midyear 
sales conference of the Minnesota As- 
sociation of Life Underwriters, to be held 
January 23 at the Nicollet Hotel, Min- 
neapolis. Harry T. Wright, Chicago, 
president of the National Association of 
Life Underwriters; Herb Hedges, Kan- 
sas City, national trustee; Col. C. B. Rob- 
bins, manager of American Life Conven- 
tion, and L. Mortimer Buckley of Chi- 
cago will speak. 





J. J. Prather, formerly with American 
Mutual Life of Des Moines, has been 
appointed advertising and sales promo- 
tion manager of the Guarantee Life of 
Omaha. 


U. S. Life Appoints The 
J. P. Doyle Ag’cy, Oswego 


The J. P. Doyle agency, Oswego, N. Y., 
is the latest agency appointment of the 
United States Life. The new agency, 
established in 1896, will handle the 
company’s complete line of accident, 
health, hospitalization and life policies. 

Head of the agency is William S. 
Doyle, who retired as a grain broker to 
enter insurance upon the death of his 
brother, J. P. Doyle, founder of the 
agency. Frank M. McDonough, three 
years with the agency, heads the life and 
A. & H. department. Previously he was 
agency organizer of the Mutual Life of 
New York in Syracuse. Frank T. Sulli- 
van, another member of the agency, 
graduate of Syracuse University, has 
been called into service in the United 
States Navy. His berth in the Doyle 
agency will be waiting for him upon his 
release. 





Dinner Given for Miss 
Baker, Mass. Department 


A reception and dinner was given in 
Cambridge, Mass., December 19 for Miss 
I. Lillian Baker, who will leave the Mas- 
sachusetts Insurance Department De- 
cember 31 after having been there for 
more than thirty-five years. The din- 
ner was given by her associates in the 
Department. Miss Baker’s service be- 
gan as an actuarial clerk under Miss 
Emma L. Cushman, first woman actuary 
in this country. As director of examina- 
tions and other responsible duties she 
has been one of the most valuable assis- 
tants in the Department. At the dinner 
she was presented with a wrist watch 
and a ring, gifts from her associates. 





The Richmond Life Underwriters 
Association and the Richmond Life 
Agency Managers are jointly sponsoring 
a sales congress to be held at that city 
January 3. 
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M. F. Christie Elected 
Great-West Life Heaq 


SUCCEEDING GEORGE W. ALLan 





W. P. Riley Elected Vice-President. 
Col. G. H. Aikins on Board 4 
of Directors 





M F. Christie was elected president 
of the Great-West Life, succeeding the 
late George W. Allan, at a meeting of 
the board of directors held December 17 
W. P. Riley was elected a vice-preg. 
dent, succeeding Mr. Christie, and (oj 
G, H. Aikins was elected to the board 
of directors. R. T. Riley will continye 
in his present post as the other vice. 
president. 

Mr. Christie, who is president of ¢ 
F. Stephens & Co., Ltd, has been ay 
active director of the Great-West Life 
for the past twenty years. He was elect. 
ed vice-president in 1933 and has been 
chairman of the investment committe 
for ten years. His long association with 
the life insurance business and his jp. 
timate knowledge of company affairs 
qualify him for his new position, 

Mr Riley has been a director of the 
Great-West Life for nineteen years and 
is a member of the investment commit. 
tee. He is president and general man. 
ager of Western Grocers, Ltd., and a 
director ot the Canadian Bank of Com- 
merce. 

Col. G. H. Aikins, D.S.O., of the law 
firm of Aikins, Loftus, Aikins & MacAu- 
lay, is president of the Manitoba Sugar 
Beet Co., a director of the Imperial 
sank of Canada and many other finan- 
cial institutions. He is honorary colonel 
of the Royal Winnipeg Rifles Regiment 
and is actively interested in military af- 
fairs in Canada. 





Metropolitan Promotes 


Clayton and Craig 


Byron Clayton has been appointed an 
assistant general counsel by Metropoli- 
tan Life. Douglas S. Craig has been 
named an assistant secretary. Mr. Clay- 
ton, a graduate of New York University 
Law School, is a member of the bar in 
both New York and New Jersey. He 
has been with the company’s law d:- 
vision since 1921 and will have charge 
of the title section of the law division 

Mr. Craig is a graduate of Dartmouth 
and the Amos Tuck School of Admin- 
istration and Finance. He has been 
with Metropolitan since 1925, serving in 
the actuarial division for several years. 
He is a fellow of the Actuarial Society 
of America, of the American Institute 
of Actuaries and is secretary of the 
Home Office Life Underwriters Asso- 
ciation. He has been an assistant man- 
ager of the Ordinary department and 
will continue his work there. 


NEW YORK CASHIERS PARTY 


A full attendance enjoyed the Christ- 
mas dinner party of the Life Agency 
Cashiers Association of New York City 
on December 19. The usual program was 
replaced by entertainment by Lou Noll 
and his Radio Boys and Rubber-Face 
Gallagher of the Stork Club. An anima 
contest, in which members had to imitate 
picked animals without making sounds 
was the high spot of the evening, with 
surprising prizes for the winners. 


DUFFIELD ESTATE VALUED 

The estate of the late Edward D. Dut 
field, former president of the Prudentia, 
totaled $607,415, according to an account 
ing submitted by the executors thi 
week. An income of $8,951 earned bj 
the estate was reported by the exect 
tors. 











E, F. BURKE DEAD 

E. F. Burke, for twenty-five yeat 
agency manager at Spokane for Banker 
Life of Iowa, died of heart disease on’ 
train near Pocatello, Idaho, December 
He was fifty-nine years old and was 
his way to the company’s annual mett 
ing of managers. 
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Retirement Plan for 
Penn Mutual Agents 


INCOME TO BEGIN AT AGE 65 





Company’s Responsibility to Producers 
Expressed in Announcement by Presi- 
dent John A. Stevenson 





A retirement plan for company field 
representatives has been announced by 
Penn Mutual, effective January 1. The 
plan involves a contribution by the com- 
pany and a like contribution by the field 
representative, based upon a percentage 
of the earnings of each individual. Re- 
tirement income begins at age 65. Only 
jull-time representatives under age 61 
who have been with the company for at 
least one year are eligible. The plan 
provides also for certain supplementary 
henefits in event of the member’s total 
disability, death or withdrawal from 
service. 

“This contributory retirement plan for 
the field,” said President Stevenson, “ful- 
fills an objective toward which the com- 
pany has been working for some time. 
The adoption of a sound retirement 
plan, which has now been approved by 
Penn Mutual’s trustees, gives concrete 
expression of the company’s feeling of 
responsibility to its field force.” 





VICTOR ELECTED PRESIDENT 

The St. Paul General Agents and 
Managers Club has elected the follow- 
ing officers: President, H. B. Victor, 
Minnesota Mutual Life; vice-presidents, 
Hiram Moore, Mutual Life of New York, 
and J. J. Willinger, Northwestern Na- 
tional; secretary-treasurer, Gordon Groff, 
Equitable of Iowa. The club has voted 
to sponsor an R. & R. educational course 
during the Winter. 


Review of 1940 


(Continued from Page 3) 





unified action at both their mid-year and 
year-end meetings. 

After a three-year study of real estate 
values by a special committee, the Com- 
missioners approved the committee’s re- 
port establishing rules of procedure for 
determining the fair value of real estate 
owned by the companies. Closer scru- 
tiny also will be given the bond port- 
folios through the adoption of a report 
of the sub-committee on valuations. 

The new gain and loss exhibit adopted 
through the efforts of a special commit- 
tee of the Committee on Blanks is ex- 
pected to obviate some of the defects 
and shortcomings of the old exhibit. 

A special committee report embracing 
a modern mortality table for valuation 
purposes was adopted a year ago, to- 
gether with model legislation designed 
to make the recommendations effective, 
while at the recent December meeting a 
tentative report was submitted by the 
same committee on the related subject 
of non-forfeiture values. A final report 
on this feature will be submitted at the 
meeting of the Commissioners next June. 

Pa War Clause 

While war clauses have not as yet 
been generally adopted by the com- 
panies, it is certain that should the 
United States become involved in war, 
some limitation and extra premium will 
be required under policies issued to those 
liable to war service. In the interest of 
securing a uniform clause, the Insurance 
Commissioners at Hartford last June 
gave the companies an opportunity to 
express themselves on the subject. It 
was pointed out, however, that disposi- 
tion of this problem was the companies’ 
Tesponsibility. Should war come unex- 
pectedly, sufficient progress has been 
made to enable the companies to adopt, 
and the Commissioners approve, a satis- 
lactory clause in due time. 

The Underwriter’s Opportunity 
Ph past year witnessed a series of 
“evelopments of great interest and im- 
portance to the life underwriter. First, 
Fie was the discussion of the plan 

ing with the adjustment of agents 
Compensation submitted by the Sales 





WANDLING GENERAL CHAIRMAN 





Will Handle Arrangements for National 
Association of Life Underwriters’ 
Meeting in Wichita 
Lee Wandling, Wichita, district man- 
ager Equitable Society, has been chosen 
general chairman for the midyear meet- 
ing of the National Association of Life 


LEE WANDLING 


Underwriters there next March. He 
served as general chairman for the Kan- 
sas state sales congress last Spring which 
broke all previous attendance records. 
He is also president of the Wichita 
Association of Managers and General 
Agents. W. H. Nicholls, Jr., is presi- 
dent of the host organization. 





Research Bureau at the meeting of the 
Life Agency Officers Association and, 
second, the adoption of pension and re- 
tirement plans for agents by a few com- 
panies. While neither of these proposals 
has been put into general practice, both 
have gained headway and will receive 
further consideration the coming year. 

Two other items affecting field opera- 
tions during the past year were stricter 
enforcement of the agency practices 
agreement and renewed efforts’ for 
prompt cancellation of contracts of non- 
productive agents. Both will be live 
subjects in 1941. 

Life underwriting is a profession. The 
chartered life underwriter is a real as- 
set to the life insurance business and to 
his community; likewise are the thou- 
sands of agents who have earnestly ap- 
nlied themselves to the task of selling 
life insurance to fit the needs of their 
clients. Improvement is a _ constant 
challenge to those agents who are ready 
to assume greater responsibilities. It is 
eood that life insurance is “sold,” for 
selling it makes it good life insurance. 

Summary 

What are the life underwriter’s op- 
portunities today? For men of industry 
and ability, the field of operation is vast 
and only partly explored. It is certain 
that industrial activity in the coming 
year will be greatly expanded. Thus, 
new vistas for life underwriters are sure 
to appear. The people are becoming 
more insurance-minded year by year. 

Despite the tragedy that involves most 
of the world and which may concern the 
United States more and more, our pat- 
tern of life is going forward to greater 
achievements. There may be some tem- 
porary set-back due to the present con- 
flict, but the future of America is safe. 
The experience of the past is our assur- 
ance for the future. 

As a vital force and influence upon 
the people’s welfare, life insurance has 
given material assistance to the upbuild- 
ing of our system of free enterprise. It 
is fully prepared to do its part to 
strengthen and maintain the high stand- 
ards established and developed by it for 
more than a century. 


DEPENDABLE PERFORMANCE 








FULL PROTECTION AT 41%, 


Now, through an extension of Connecticut 
Mutual service, children as young as 4% can 
secure the same high quality life insurance as 
their elders. The policy provides full protection 


from the moment the policy is in force. 


Limits: $5,000" maximum for both boys and 
girls, 4¥2 to 9%. Higher limits as 


age increases. 


Plans of Insurance: Ordinary Life; 20 and 
30 Payment Life; Life paid up at 65; 
15 and 20 Year Endowment; 
Endowment at 60, 65 and 75; and 20 
Payment Endowment at 60,65 and 75. 


Premium Waiver Provision: This pro- 
vision is also available. In event of 
death of applicant (parent, grand- 
parent, relative, etc.) all premiums 
are waived until youngster reaches 


age 25. 


*Lower limits in Colorado and 
Nebraska. Contract noi writ- 
ten in New York or New Jersey. 


CONNECTICUT 





LIFE ENSURANCE COMPANY: HARTFORD 








J es C. Cameron Marks 
Thirtieth Anniversary 


WITH GREAT SOUTHERN, TEXAS 


Born and Educated in Edinburgh, His 
Career Parallels Growth of Hous- 
ton Company 
J. C. Cameron, vice-president and actu- 
ary of the Great Southern Life of Texas, 


recently marked his thirtieth anniver- 
sary in that company with little in the 
way of formal ceremony, but with gifts, 


flowers and good wishes from all of 
the home office staff 
Like many another famous actuary, 


born in 
through 


Mr. Cameron was 
Scotland, and went 
sity there, receiving his Master of Arts 
degree in mathematics in 1900. After 
two years as actuarial clerk with the Cal- 
edonian Life in Edinburgh he went to 
the Scottish Metropolitan, where he re- 
mained until 1910 as chief actuarial clerk. 

Moving to America, he went to Hous- 
ton as actuary for the Great Southern, 
which at that time was only one year 
old and had little more than a million 
dollars of insurance in force. In 1916 
Mr. Cameron was named secretary and 
elected to the board of directors, and 
in 1919 assumed his present position as 
vice-president and actuary. 

A member of the Scottish Faculty of 
Actuaries, Mr. Cameron is also a Fellow 


Edinburgh, 
the univer- 


of the American Institute of Actuaries 
and an Associate of the Actuarial So- 
ciety of America. He has been active in 


the American associations, and served on 
several committees investigating various 
actuarial questions. Until recently he 
was a member of the board of governors, 
American Institute of Actuaries. 


se 

Minnesota Ruling 
(Continued from Page 1) 

the context. Beyond that, under single 

premium policies, premiums are paid in 

adyance for the whole life of the policy 

which normally is much more than three 





years. The decisive point is that the sub- 
ject matter of subdivision (7) is, as in- 
dicated, not premiums at all but the 


rights of the insured in respect to policy 
loans. 
Automatic Extension 

“Plaintiff's effort to find support for 
its position in the non-forfeiture man- 
dates of Chapter 3392 is futile. Here 
again the condition of its application is 
‘default in payment of any premium 
* * * provided not less than three full 
years’ premiums shall have been paid.’ 
Its subject matter, as distinguished from 
the condition precedent to its applica- 
tion, is automatic extended insurance, 
plus the right of the insured to surren- 
der the policy within one month after 
default in exchange for its cash value. 
There can be no default in the payment 
of premiums under a single premium 
policy. So, there can be no extended in- 
surance in case of default. Its provisions 
(subdivision (7)—3402) in respect to loan 
charge do apply to single premium poli- 
cies, just as plainly and for the same 
purpose of protection to the policyhold- 
er as they apply to Ordinary life policies. 
* * * Of course, as plaintiff argues, a 
single premium policy ‘is not forfeitable 
for non-payment of premium for no 
further premiums are payable.’ For that 


very reason, the insured is more entitled 
to the privilege of a loan on the policy 
or to eenandes it for cash than the 
holder of an annual payment contract 
after only three years’ premiums are 
paid. It is inconceivable that the legi 

lature could have thought otherwise. 
Statutes aside, and in the very nature 
of the case, a limit to a loan and sur- 
render charge does not relate to pre- 
miums and it is ‘applicable to single 


premium policies’ as much as to annual. 
So, we are constrained to hold the sta- 
tute not only authorized but compelled 
defendant to “ys yprove the policy forms 
in’ questio In exacting a surrender 


charge of more than the statutory maxi- 
mum of 24%% they are in violation of 
the law.” 


—_—_ = 


Chicago Association Plans 
Ten Weekly Forum Sessions 


The Chicago Association of Life Un- 


derwriters has completed plans for a 
series of ten Saturday morning forum 
sessions, to begin January 18. Thirty- 


nine prominent men representing life in- 
surance, banking, business and law will 
speak. At several of the sessions time 
will be devoted to discussion of current 
matters and of. special problems which 
members have encountered in their sell- 
ing efforts, according to William M. 
Houze, president of the Chicago associa- 
tion. 

The educational committee which plan- 
ned the meetings includes George L. 
Grimm, CLU, chairman; William Y. 


Chatterton, George H. Gruendel, CLU, 
Charles L. Kluss, F. J. Lodge, A. J. 
Schweitzer, CLU, ‘Harold W. Storer and 


Ells D. Verink, CLU. 





Pacific Mutual Sets 1941 


Advance Premium Interest 


Interest to be allowed by Pacific Mu- 
tual on premiums paid in advance during 


the calendar year 1941 has been fixed 
at 14% per annum. 
Regulations relating to the acceptance 


of advance premiums provide that the 
full amount of premium without discount 
will be required and that any premiums 
withdrawn, other than as the result of 
the death of the insured, will receive 
interest from the previous anniversary 
at %% less than otherwise would have 
been allowed. Only five advance pre- 
miums on Endowments of fifteen years 
or less or on Retirement Annuities will 
be permitted, and no more than ten ad- 
vance premiums on other contracts. 
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° OPEN TERRITORY -~ 
In Michigan, Ohio, Indiana and Illinois. 


FOR MEN WHO CAN PRODUCE 
AND 
ARE AMBITIOUS TO BUILD OWN AGENCY 


PHILADELPHIA LIFE INSURANCE COMPANY 
Philadelphia, Pennsylvania 








Grant Month Successful 
In Business Men’s Drive 
Representatives of Men’s 
Assurance celebrated the birth month of 
in Novem- 


Business 
their president, W. T. Grazt, 
ber and enabled the to report 
a gain in business for the fifth consecu- 
for the 


company 


tive month and a total increase 
eleven months period cf 5.1%. Fourteen 
of the company’s eighteen branch of- 
fices reported a gain for the month, 
while all but two showed an increase 
for the first eleven months. Branch of- 
fices at Seattle and Portland, Ore., estab- 
lished new all-time high records. 
Grant L. Kyle, Santa Ana, Calif. rep- 
resentative, was the individual leader 
for the month in both paid production 
and life insurance, and was awarded the 
President’s Trophy. Saul Ehrlich, Den- 
ver; Louis Haith and Alex Weinberg, 
both of Kansas City, were numbered 
among the outstanding leaders for the 
month. G. P. Belcher, Hopkinsville, 
Ky., was the leader in paid applications. 
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Made Librarian of 
Hartford Colleges 


MRS. CAROLINE E. LILLARD 

Mrs. Caroline E. Lillard, co-founder 
of the Hartford aa re of Law with 
her husband, the late George W. Lillard, 


has been appointed librarian of the Law 
College and its sister institution, the 
Hartford College of Insurance. Mrs. 
Lillard will have under her jurisdiction 
a library of over 14,000 books. 

In announcing the appointment of Mrs. 
Lillard, Dean Edward G. Baird, on be- 
half of the trustees of both Colleges, 
said: “Mrs. Lillard as co-founder of the 
Hartford College of Law in 1921 worked 
closely with her husband, the late George 
W. Lillard, in building the College to a 
fully accredited institution. When the 
College reached the standard of ex- 
cellence required for approval by the 
American Bar Association, Mr. and Mrs. 
Lillard relinquished gratuitously by a 
deed of trust their title and interest in 
the Law School to a board of trustees. 

30th institutions are extremely fortunate 
in having the services of Mrs. Lillard to 
carry on the work of her husband, who 
served as librariz in of the Insurance and 
Law Colleges.” 

Mrs. Lillard, who is a member of the 
Special Libraries Association, Connecti- 
cut Chapter, was associated with the 
United States Department of Justice 
both in Washington and Connecticut 
prior to the founding of the Law School 
in 1921. She is a member of the Asylum 
Avenue Baptist Church and was active 
in Red Cross work in Hartford during 
the World War. She has one son. 





KINGDON NEWARK SPEAKER 

Dr. Frank Kingdon, former president 
University of Newark, addressed the Life 
Underwriters Association of Northern 
New Jersey December 17 on _ various 
aspects of national defense and our re- 
lations with South American countries. 










































































































Always at Your Service 


Meassachuset Mutual 


LIFE INSURANCE COMPANY 
Springfield, Massachusetts 






Bertrand J. Perry, President 
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Impressive Totals 
Reached During 1940 


PUBLIC GOT $7,397,000 DAILY 
President Johnson of Life Institute Tells 
of Numerous Large Gains Made Dur- 


ing This Year 


, 
nave 
credits to 


New all-time highs been set for 
payments and policy- 
olders and beneficiaries under life poli 
es. savs Holgar J. Johnson, president 
Institute Life Insurance. The pay- 
to policyholders and beneficiaries, 
$2,700,000,000, an 
1939, 


ments ' 
increase OT 
double the 


times the 


avcregating 
$59,000,000 overt 
total paid in 1925 and 
1900. Of this total 


were 
sixteen 


amount in Sut, pay- 
ments to widows, children and other ben- 
eficiaries amounted to approximately 
$965,000,000, according to preliminary es- 
timates. Living policvholders received in 


1940 $1,735,000,000 


Security Increased 


In addition to these payments, the 
equity of policyholders in their policies 
increased an estimated  $1,375,000,000, 
making a grand total of over $4,000,- 
000,000 either paid out, evedined or ac- 


cruing to the interest of policyholders 
and beneficiaries in 1940, a new all-time 
hich 

The unfavorable feature of the 
mtinued decline in thr 
stments of pr 


year 
return 
licvholders’ 


was the cé 
on the. tnve 
funds 


] 


The assets back of life insurance pol- 


cies passed $30,000,000,000 in 1940, a 
sum that is large only because it rep- 
resents the combined “security stakes” 


of nearly 65,000,000 thrittv Americans. 
Total in Force 
Total life 


excee d 


force is expect- 
$117,=00,000,000 when final 
nearly four billions more 
and $14,400,000,000 more 


insurance in 
ed to 
reports are in, 
than at any time 


than in 1929. It is twice the total in 
force in 1923 and more than thirteen 
times the total of life insurance pro- 
tection owned by Americans in 1900. 
During 1949, more than 18,000,000 
Americans bought new policies aggregat 
ing an estimated $12,700,000,000, part of 
these being new purchasers of insurance 


adding rotection to their 


and part 
i insurance plans 


previous 


more p 


Newspaper Editor Urges 


Better Public Relations 
and edi- 


George F. Kearney, president 


tor, Philadelphia Evening Public Ledger 
was speaker at the December meeting 
of the local association of life underwrit- 
ers. The association has as one of its 
rincipal objects improvement of its pub 
lic relations Mr. Kearney told the 
agents they have failed in that respect 
to some extent but at the same time he 


praised life insurance highly 
He said that the Communists are try- 
to break down the public’s faith in 
fe insurance and that must be overcome 
by better public relations He cited 
lany examples of how the agent’s worl 


has been a godsend t 


many people and 
lose faith in what 
Florida and ser 
there 
insurance.” 


are doing, go to 


Ose old peopl lin vine happily be- 


ause of life 
PITTSBURGH SUPERVISORS ELECT 
A. F. Randolph, S. W. Houser, and R. S. 


Edgar Chosen to Guide Association 
During Sontng Year 


Albert F. Randolph, of the Johnson 
agen of Penn Mutual, was elected 
resident of the Pittsburgh Supervisors’ 
Club at the final luncheon meeting of 
1940, held December 19. Samuel W 
H r, Banker f Towa, was elected 
reasurer, and Ross S. Edgar of the 
| | h Life Underwriters Ass’n was 
celected secretary 
Robert N. Wade I eneral agent for 
necticut Mutual in Pittsburgh, spoke 
eeting, aa the retiring officers 
acti durin the past 


Boston, agency 
Mutual Life of Portland, Me., 
ed the 
annual A 
ference at the 
to 19, 


agencies ; 
superintendent of agencies, and Harland 
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Union aati Life Holds 


Agency Force Conference 


Wesley H. Becker of St. Louis, Jesse 
Letts of Buffalo; Henry T. Cook of 
Providence, and John O. Bogardus of 


managers for the Union 
represent- 

field third 
Advisory Committee con- 
home office December 16 


company force at the 


gency 


The conferences are designed to foster 


closer cooperation and greater efficiency 


between the home office and the agency 
force. The home office staff was rep- 
resented by President Rolland E. Irish; 
Glenn A. Stearns, superintendent of 


Lyman C. Baldwin, assistant 


Knight, agency secretary. 





George T. ‘Smith, Colonial 
Life Vice-President, Dies 


Smith, vice-president of Co- 
lonial Life of America, died at his home 
in Jersey City December 19, aged 85. 

In addition to his life insurance con- 
nection Mr. Smith was president of the 
loseph Dixon Crucible Co. and_ the 
American Graphite Co., both of Jersey 
City, and vice- -president of the Raritan 
River Railroad. He was formerly a pres- 
ident of the First National Bank of 
lersey City, treasurer of the U. S. Ship- 
ping Board during the World War, and 
lay member of the Court of Errors and 
\ppeals. 


George T. 


BONUS TO -EMPLOYES 
Provident Life & Accident, Chatta- 
nooga, has given its 225 employes a 
Christmas bonus amounting to a month’s 
salary. 
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RESULTS 


There may have been a time when an agent could build 
a reputation (and a steady income) by wrapping up and 
delivering an insurance policy like so much over-the-counter 


merchandise. 


But, no more! Insurance 


men who are going places 


today find inspiration and remuneration for their work in 


skillful selection and fitting of modern insurance “ 


complete a “‘tailor-made”’ plan 


parts’ to 
that will meet a man’s needs 


and those of his family under all the conditions of a complex 


modern life. 


That kind of a job reflects not only the agent and agency 


doing it, but the Company back of them. 


It is the kind of 


a job that Connecticut General men have been able to do 
extraordinarily well because of their thorough training, be- 
cause of the support they get from their aggressive, well- 


managed agencies, 


and because of the unusually compre- 


hensive lines offered by this Company. 


“EEFE* 
“ACCIDENT: 
“MEALTR 





*GROUP - 
* SALARY ALLOTMENT - 
*ANNUITIES - 


Connecticut General 
Life Insurance Company 


Hartford, Connecticut 
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Policy “Adjustment” 
President Arrested 


KAYE-MARTIN ALSO IS_ SUED 
Head of National Institute of Researc} 
and Economics Runs Into Trouble 
in Tennessee 


The arrest in Tennessee recently of 
Allen Kaye-Martin, president, National 
Institute of Research and Economics, is 
interesting insurance men in all parts 
of the country because the Institute has 
been operating in a number of places 
Two complainants allege that the Inst. 
tute has been promoted for the sale of 
“service unit contracts.” Its operations 
have somewhat perturbed general agents 
and agents because of statements attrib- 
uted to it that “it is rendering a service 
to the public” by aiding in the “adjust- 
ment” of policies. 

The Eastern Underwriter has received 
a number of inquiries relative to the 
National Institute of Research and Eco. 
nomics. The organization has recently 
made its appearance in Chicago. It be- 
gan to attract some attention in the East 
because of its widespread literature jn 
that section, especially New England, 

Tennessee Action 


The Tennessee ~~, es in Jack- 
son, that state, when N. W. Penick and 
Evelyn Liles Cook me an action in 
Chancery Court, that city, against Allen 
Kaye-Martin in which they seek to re- 
cover $1,074 which they claim to have 
paid for a contract to work a seventeen- 
county territory under an alleged plan 
to “adjust” life insurance policies. They 
claim that they paid $750 for the “sery- 
ice unit” contract and some money to 
clear up the debts of the defendant. 
They also make some allegations relative 
to their financial relationship with Kaye- 
Martin and they filed a criminal com- 
plaint which resulted in his arrest, He 
immediately applied for release under a 
$1,000 bond. 





PLANS FOR DRAFTEES 


Business Men’s Assurance Announces 
Benefits and Privileges Available 
To Its Sales Force 
Business Men’s Assurance has made 
arrangements to care for any of its 
salesmen who may be called to military 
service. The training period of one year 
under the Selective Training and Serv- 
ice Act will be considered as continuous 
service with the company. Renewal com. 
missions will be continued at the same 
rate as when inducted into service. Group 
life insurance provided the salesman will 
be continued as though he had not been 
given leave of absence for the year's 

training period. 7 

Where salesman has been licensed to 
represent the company for less than six 
months, the company will pay as spe- 
cial commission an amount equal to half 
the average monthly commissions earned 
since he was licensed. Where salesman 
has been licensed less than one year but 
more than six months, the company will 
pay as special commission an amount 
equal to the average monthly commis- 
sions earned since he was licensed. 

Where salesman has been licensed to 
represent company for one year or more, 
he will receive as special commission for 
the period of service not to exceed one 
year, an amount equal to 25% of the 
amount by which his average commis- 
sions exceed his military or naval base 
pay. 


JOHNSON SPEAKS ON SELLING 

The importance of the salesman in 
the democratic system was discussed by 
Holgar Johnson, president of the In- 
stitute of Life Insurance, before the 
Sales Managers’ Bureau of the St. Louis 
Chamber of Commerce last Friday. 








MORE JOIN INSTITUTE 
Three more companies have joined the 
Institute of Life Insurance — Imperial 
Life, Canada; North American Life, Can- 
ada, and Beneficial Life, Utah. The 
membership now numbers 102 companies. 
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Effect of Conscription 
On Group Death Claims 


A. M. A. GETS ROGERS’ VIEWS 





Ins. Buyer Cites Possibility of Epidemic 
As in 1917-18; Extra Intelligent Safety 
Measures Needed in Industrial Plants 


How to handle Group insurance in 
connection with conscription is seen by 
George Rogers, insurance manager for 
Robert Gair Co., Inc., as possibly the 
subject of most immediate concern to 
the insurance manager of an industrial 
organization. In a recent talk Mr. Rogers 
discussed Group and compensation §in- 
surance, difficult 


problem involving safety may arise in 


pointing out that a 


regard to green employes hired to fill 
the places of drafted employes. New 
workers, untrained in safety, may cause 
an increase in industrial accidents. 

The problem for the insurance man- 
ager is: “Should he advise the continu- 
ance of Group insurance on employes 
How should 
What types 
of insurance can be continued for an 


who leave for service? 


contributions be handled? 


employe who had gone into service? 
Many companies have formulated defin- 
ite policies with respect to employes 
who have left or will leave under the 
national defense situation. 

“Needless to say, Group accident, sick- 
ness and hospitalization and Group surgi- 
cal benefits on the individual himself 
cannot be continued. In fact the con- 
tinuance of these forms of insurance is 
not necessary. Group life on the indi- 
vidual, and hospitalization and surgical 
benefits for dependents, may be con- 
tinued. 

Epidemic Possibilities 

“Probably the most important factor 
in the continuance of Group insurance 
is the possible effect on experience. We 
all know that experience is the major 
factor in the cost of Group insurance, 
particularly to the larger employers. It 
is to be hoped that the army in this 
present situation will not be faced with 
the epidemic conditions which held dur- 
ing the war of 1917 and 1918. You will 
recall the large number of deaths which 
occurred then in army camps due to 
influenza. Should such a condition re- 
peat itself, the continuance of Group 
insurance on those selected for army 
duty may cause an increase in death 
claims with its corresponding increase 
in Group life insurance cost. Improved 
camp conditions and medical knowledge 
may eliminate this possibility but it is 
a matter which should be considered. 

“Other than an increase in cost be- 
cause of bad experience, another factor 
may appear. It is logical to assume that 
for every individual leaving for army 
duty, another individual will have to be 
employed. We have not felt that it 
would be proper to hire replacements on 
a permanent status. It is our plan to 
inform anyone so hired that he is on 
a temporary basis replacing a conscripted 
individual. 


Workmen’s Compensation 
_“A much more nebulous situation con- 
Ironts us in the matter of workmen’s 
compensation insurance. All of us have 
a vital interest in safety. The most im- 
Portant factor in safety is education. 
Many of those who leave for army duty 
will be trained employes, trained not 
only in their production efforts but 
trained as well in safe practices. Those 
who are employed to replace them will 
of necessity be of a great extent green 
hands, for whom much effort will be 
required to bring to them the realization 
that safety is important to them and 
to their employers. New employes are 
always a problem safety-wise, and re- 
Placements in my opinion will be even 
more of a problem, possibly because as 
replacements, they may hold an attitude 
with which it may be difficult to cope. 
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Blank & Stolle» 


George Huth, whose appointment as 
head of a Provident Mutual agency in 
Chicago was announced last week. 





If we fail to recognize the necessity for 
extra intelligent work in this connection 
we may reap some bad losses which will 
upset our entire compensation cost 
structure. 
Social Security 

“Probably the least of our problems 
is Social Security. Unquestionably regu- 
lations both state and Federal will guide 
our actions and it will be necessary only 
to follow the regulations as they are 
issued. Claims for unemployment bene- 
fits may be effected and in states where 
merit rating applies, perhaps these may 
have an effect on unemployment insur- 
ance costs. Two possibilities with re- 
spect to claims present themselves. The 
first is that of the individual who is dis- 
charged from the army. At present writ- 
ing in most states he will have no claim 
status if he is unable to find a job 
because his base period will have shown 
no earnings. There has been consider- 
able discussion of this matter and it 
is likely that most states will freeze 
their records on conscripted employes 
so that earnings prior to induction into 
service can be used for claim determ- 
ination. If these men return to jobs, 
no such claims will be in order, but if 
they do not, and the regulations are 
amended, claims may arise which will be 
chargeable to former employers. Tfie 
second problem is that of the so-called 
temporary employe. When he is re- 
leased to make way for the returning 
employe he may become a claim and 
under merit rating will have an effect 
on the unemployment rate structure. 

Effect on Taxes 

Another problem, but not of great 
moment, is taxability of amounts paid 
to conscripted employes after employ- 
ment ceases. For those of you who 
have to handle unemployment and Social 
Security taxes, I might state that the 
Federal Government and_ thirty-eight 
states have ruled that such payments 
are not taxable unless they are required 
under a contract of employment. If, 
however, you have a contract of em- 
ployment with an individual guarantee- 
ing him such payments, the amounts so 
paid will be taxable. Care should be 
exercised to see that no one employed 
is given such a guarantee. 

S. J. FOOSANER IS AUTHOR 

\ series of articles on legal aspects 
of life insurance currently running in the 
financial pages of the Newark Sunday 
Call is written by Samuel J. Foosaner, 
a Newark lawyer. Well-known in life 
insurance circles, he is author of the 
1938, 1939, and 1940 Life Underwriters 
Diaries and Manuals, and is former 
chairman of the New Jersey State Bar 
Association committee on life insurance. 





Quarters in Brooklyn 
BUILDING ON MONTAGUE STREET 


Maxcy and Benton Agencies, Cashier's 
Office Will Occupy New Loca- 
tion Soon 

New Brooklyn headquarters of the 
Iquitable Society will be established in 
a building to which the company has 
taken title at 184 Montague Street, 
Brooklyn. A cashier’s branch office will 
be established at the new location to 
give more efficient service to Brooklyn 
policyholders. 

The building, in the center of the 
Brooklyn financial district, was formerly 
eccupied by the Lawyers Mortgage Co. 
which went into liquidation several years 
ago. The building was sold by Louis 
H. Pink, Superintendent of Insurance, 
who is liquidating the company. 

The Equitable will occupy the building 
early in 1941, after remodeling. Gen- 
eral agencies now in Brooklyn, headed 
by Noel Maxcy and Warren Benton, 
will occupy the upper floor, and other 
activities of the Equitable local to Brook- 
lyn will be housed in the building. 

The Brooklyn office of the Equitable 
Society was formerly at the corner of 
Court and Montague Streets, where the 
late Charles Jerome Edwards built up 
a large local business for the company. 





E. L. HEAD DIES AT 72 

Edward Lee Head, who retired in 
1933 after forty-four years with the Met- 
ropolitan Life, died December 18 at 
the Harkness Pavilion after a short ill- 
ness. He joined the Metropolitan as 
audit clerk, became chief bookkeeper 
and in 1903 became audit section head. 
Later he was made head of a New Eng- 
land agency, and in 1923 was appointed 
manager of the Industrial matured en- 
dowment section. 








There's More 
To Insurance 
Than a Policy 


The highest form of insur- 
ance is the company that 
issues it what’s behind 
the policy determines what’s 
ahead for the policyholder 

. it may be a small policy 
or a big one, but the record 
of the company is the true 
measure of its safety ... At 
the Waldorf, for example, 
no matter which of the seven 
restaurants you select, to fit 
your pocket, one thing does 
not change . . . the comfort, 
the service, the all-round 
satisfaction of staying at the 
Waldorf are still the same no 
matter how little you spend. 


THE 


WALDORF 
ASTORIA 


Park Avenue e 49th to 50th 
New York 
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We are glad to announce 

the availability of several 

Pacific Mutual Family In- 

come Plans designed to fill 

the gaps in the protection | 

provided by the Govern- 
ment's Social Security 


Program. 





wer OF TURE PACEF IC! 


XX PACIFIC 


MUTUAL 
LIFE 


INSURANCE COMPANY 
* 






Home Office: Los Angeles, Calif. 
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Eastern Meeting of 
Northwestern Mutual 

GRANT HILL OPENING SPEAKER 

“Prepare for Leadership in 1941” Is 


Theme of 26th Conference 
of Fieldmen 


The program for the 26th annual 
meet of the Eastern agencies of the 
Northwestern Mutual, January 3 and 4 
at the Waldorf-Astoria in New York 
(it has been completed V. D Griffin, 
Manchester, N. H., chairman of the pro- 


the Friday 


eram committee, will open 

session and introduce Grant L. Hill, di- 
rector of agencies, who will greet the 
hundreds of Northwestern Mutual agents 
from the New’ England and Atlantic 


seaboard areas, review for them produc- 
tion of the company and agencies dur- 
ing the past year, discuss advertising 
and promotion plans, and tell them of 


the opportunities for life underwriters 
who prepare for leadership in 1941. 
\ special presentation of the research 


division of General Motors, entitled 
“America Looks Ahead” is also on the 
opening program, followed by a talk by 
Paul Speicher. 


Will Present Play 
With P. T. Allen, 


Buffalo, as_ chair- 


man Friday afternoon, a prologue bv 
members of the Johan nsen general 
agency in Brooklyn will introduce a dra- 
matic presentati ‘The Success Pat- 
tern,” with act a demonstrations of 
sales techniques and ideas by leading 
producers I. H. Jamison, production 
manager of the Phelps agency in Boston, 
will be the narrator. Special agents wl 


will present methods and ideas that have 
successful will include D. B. Flue 


proven 
gelman, W. L. Momsen, New York City; 
Robert Sheldrick, Newark; Albert Rahn, 
Philadelphia; Fred N. Tornow, Buffalo; 
Robert Eldred, Brooklyn; Ben Redfield, 


Boston; A. L. Sherman, P% 


N , - and others 


ughkeepsie, 


Special sessions will be held later 
Friday afternoon by the Special Agents 
Association in the Astor Gallery; the 
District Agents Association in the Basil- 


irmanship of Wil- 


don room, under cha 


liam B. Arnold, Williamsport, Pa., with 
W. W. Lundgren, assistant director of 
agencies, as speaker, and the General 


Acents Associati 
New York City 

Edmund Fitzgerald, vice-president of 
the Northwestern Mutual, will be toast- 
master at the dinner dance held Friday 
evening in the grand ballroom of the 
Waldorf-Astoria It will be purely a 


yn with Rudolph Recht, 


, presiding. 


social affair, without a speaking pro- 
gram. 
“Dr. P.Q.” on Program 

George Emery, New York, will preside 
it the openin session Saturday, and 
resent Harry Krueger, assistant to 
Rudolph Recht, who will act as “Dr. 
P.Q.” in a surprise feature. Sales ideas 
proven in the field will be presented by 


Willard Griffin, 
ing on “A Ne 


Manchester, N. H, speak 
Development of an Old 


Idea”: Meyer bag yee Grand Rapids, 
Mich nm “Mo Lives in °41”; Paul 
Castner, New C anaan, Conn., on “The 
Best Idea for °41,” and Ernest Hickol 


New York City, on “Social Security, A 
Growing Idea for ’41.” Following an in- 
termission, Chairman M. G. Drane will 
present W. B. Minehan, of the home of 





KS 


pSasinf wt owardar 


Fidelity Mutual Life has an unusual 
arrangement of Christmas decoration at 
its home office building in Philadelphia. 
The huge display depicts the firmament 
lighted by the Star of Bethlehem be- 
neath which are the words “Peace on 
Earth, Good Will Toward Men.” In the 
center, surrounded by fleecy clouds, is 
the earth slowly revolving. The eastern 
hemisphere is relatively dark but as the 





Fae 


nid 


western hemisphere comes around it is 
bathed by a flood light to give accent 
to the fact that in the Americas alone 
peace still reigns. 

At intervals Christmas chime music is 
played. Each department in the head 
office had its own Christmas tree. Em- 
ployes were the guests of the company 
at a buffet luncheon, which was followed 
by carols and an entertainment. 





Advertising Group to 
Work with Institute 


designated as the Institute 
‘ommittee has been ap- 
pointed by the Life Insurance Adver- 
tisers Association. The committee’s par- 
ticular work will be to act in an advisory 
capacity to the Institute of Life Insur- 
ance. Since the association is made up 
of publicity and advertising and _ sales 
mt cart men of the life companies, 
President Holgar J. Johnson of the insti 
tute suggested that such an L.A.A. com- 
mittee could be particularly helpful for 
consultation concerning the advertising 
and public relation policies of the in- 
stitute. 

L.A.A. Secretary Carleton C. Loeble 
announces the association’s committee as 
follows: C. Sumner Davis, Provident 
Mutual; Karl Ljung, Jr., Jefferson 
Standard; A. Scott Anderson, Equitable 
of Towa; James M. Blake, Massachu- 
setts Mutual; Ray Helser, Home Life. 

WARD GENERAL AGENT 

Sidney W. Ward has been appointed 
general agent for Minnesota Mutual Life 
at Garden City, Kan. 


What is 


Cooperation ( 


fice secretary’s department, speaking on 
the subject, “We Re-Survey Our Mar- 
ket.” The final speaker will be Ben 


McGiveran, Eau Claire, Wis., general 
agent, one of the company’s leading pro- 
ducers and a member of the Million 


Dollar Table. 

Michael J. Cleary, president of North- 
western Mutual, will speak at the lunch- 
eon Saturday noon, at which Oliver 
Barres, Bethlehem, Pa., is chairman. Mr. 
Cleary’s talk will be a summary of the 

umpany’s progress and prospects, and 
a comprehensive review of the life in- 


surance picture and outlook. 


45 California Legislators 
At Underwriters’ Dinner 


Forty-five members of the California 


state legislature, including the speaker 
of the assembly, were guests at the bi- 
ennial legislative dinner given by the 


life underwriters associations of South- 
ern California at Los Angeles December 
17. Life underwriters from all parts of 
the state attended, the total being over 
300. 


Chief Assistant Insurance Commis- 
sioner Eugene P. Fay, the Rev. Dr. 


Jesse R. Kellems, a member of the 
legislature, and President Russell M. 
Story of Claremont Colleges were the 


speakers. George H. Page, president of 
the California State Association of Life 
Underwriters, was toastmaster. 

The associations cooperating in giving 
the dinner were Life Underwriters Asso- 
ciation of Los Angeles; Life Insurance 
Managers Association, Inc., Los An- 


geeles; Life Insurance Committee of the 
Los Angeles Chamber of Commerce; 
Long Beach Life Underwriters Associa- 


tion; Orange Belt Life Underwriters 
\ssociation; Orange County Life Under- 
writers Association; Pasadena Life Un- 
derwriters Association; San Diego Life 
Underwriters Association, and the Santa 
Barbara-Ventura Life Underwriters As- 
sociation. 

The committee in charge consisted of 
Harold G. Saul, John Hancock Mutual, 
chairman; Henry FE. Belden, CLU, Union 
Central Life; Albert E. Payton, New 
England Mutual; George H. Page, Cali- 
fornia-Western States; Kellogg Van 
Winkle, CLU, Equitable Society; James 
H. Cowles, Provident Mutual; Clark E. 
Bell, New York Life, and O’Brien Saw- 
yers, Northern Life of Seattle. 











New — The Family Income Policy 


Written on the 


Modified Whole Life Three Plan 


Your Clients will welcome details — Ask 
Harris L. Wofford, C. L. U., Mgr. 


and Associates 
90 John Street, New York City 
*Phone—Cortlandt 7-4363 








December 


27, 1949 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 


ee! 


HAIGHT, DAVIS & HAIGHT, Ine, 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Kansas City 








Omaha 








WOODWARD and FONDILLER. Inc.| 


Consulting Actuaries 
Insurance Accountants 


90 John Street, New York 
Telephone BArclay 7-3428 











W. M. Duff Marks 45 Years 
With Edward A. Woods Co. 





WILLIAM M. DUFF 


William M. Duff, president and mana- 
ger, Edward A. Woods Co., general 
agents of the Equitable Society in Pitts- 
burgh, celebrated his forty-fifth anni- 
versary in that agency and company on 
December 22. He was honored by a 
record-breaking, five-day new_ business 
drive by the several hundred members 
of the E. A. Woods Co. organization. 

Vice-chairman and trustee of the 
American College of Life Underwriters, 
Mr. Duff was one of thirty-four candi- 
dates who took the first CLU examina- 
tions in 1928, and received the first di- 
ploma granted by the college. He has 
held many offices in local and _ national 
life underwriters’ associations and is now 
a trustee of the National Association, 
and a life member of the Million Dol- 
lar Round Table. 


Chamberlain Dies; Director 
of Northwestern National 


F. A. Chamberlain, a member of the 
board of directors of Northwestern Na- 
tional Life since 1905 and on the execu- 
tive and finance committees of the board 
until May of this year, died at his home 
in Minneapolis recently, aged 85. He 
was a leading figure in the business and 
financial life of Minneapolis and_ the 
Northwest during his career as a banker, 
and active in civic and social welfare 
groups. 


LAING MOVED TO TACOMA 

R. V. Laing has been appointed agency 
director of the New York Life at Ta- 
coma, W ashington. He has been head 
of the company’s office at Boise, Idaho. 
William H. Pierre, agency organizer 0! 
the Seattle branch, will succeed him as 
agency director at Boise. 


Life Insurance Co, of Va. has declared 
a year-end dividend of $1.25. 
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December 27, 1940 


Near Death i in October, 
Victoroff Dined in Dee. 


LEADING G. A. BANKERS NAT'L 








Fifth Anniversary Party in His Honor 
Attended by Policyholders; Heads 
Jersey City Agency 





There’s a story behind the story of 
the banquet given in Jersey City a week 
or so ago to dr Victoroff, leading 
veneral agent, Bankers National Life of 
Montclair, N. J. The party was first 
planned for October 17, in honor of his 


IRVING VICTOROFF 


fifth anniversary as general agent, but 
a few days before that date he was 
rushed to the hospital for an emergency 
operation. For several days he was close 
to death and the doctors had given up 
nearly all hope of his survival. Ther 
the crisis passed and he began to im- 
prove. All the dinner plans had been 
postponed, of course, but at no time was 
Mr. Victoroff permitted to think that 
it had been given up entirely. After 
four weeks of hospitalization he was 
ready to return to his post, felt well 
enough to sit at the banquet table the 
evening of December 12 surrounded by 
his friends, including many policyholders 
and the entire agency staff. 

The setting was Hotel Plaza, Jersey 
City, with W. J. Sieger, vice-president 
and superintendent of agents, as toast- 
master and R. R. Lounsbury, president 
of Bankers National, as principal speak- 
er. The evening’s high spot was the 
presentation to Mr. Victoroff of a desk 
set by members of his agency, Jack 
Brauner handling this pleasant task. 
Then George Gold of Newark presented 
him with a gold loving cup on behalf 
of his fellow general agents in the com- 
pany. Each member of the Victoroff 
agency, in turn, received leather wallets. 

Large Personal Producer 

Speeches of the evening centered on 
the record Irving Victoroff has made 
since he wrote his first policy for Bank- 
ers National Life about ten years ago. 
He averages well over $500,000 paid-for 
annually despite his managerial duties. 
Hours mean little to him; two or three 
nights a week on the job is habitual, al- 
though he has let up since his sickness. 
Victoroff agency, with about fifteen 
agents, pays for $2,000,000 a year and is 
now in No. 1 place among Bankers Na- 
tional agencies. 

Despite his hospital siege Mr. Victoroff 
told the diners that in "the month he 
Was away the agency had its best month 
ot the year. Jack Brauner, in visiting 
his chief at the hospital, was successful 
in selling a number of nurses and at- 
tending physicians some life insurance, 
writing $40,000, and this helped to swell 
the month’s total. The guest of honor 
appreciatively responded to the many 


(Continued on Page 27) 















Dr. George M. Wheatley on 
Metropolitan Medical Staff 


Dr. George M. Wheatley has been ap- 
pointed assistant medical director by 
Metropolitan Life, 
Dr. Wheatley, a graduate of Harvard 
Medical School, supplemented his train- 
ing with hospital and clinical service and 
experience. He has been principal pe- 
diatrician, in charge of the School Health 
Service, New York City Department of 
Health. He was in active charge of the 
medical and pediatric phases of the 
school health study program, carried out 
by the Metropolitan and other agencies 
in conjunction with the New York Cit 
Departments of Health and Education. 

Dr. Wheatley’s services with the in- 
surance company primarily will deal with 
the relationships between the Metropoli- 
tan’s welfare division and medical so- 
cieties, preventive medical movements 
and health services, both official and 
voluntary. 


effective January 1. 


DAWSON ON PENSION TRUSTS 
Defining pension trusts as “a new 
method of compensation,” C. Preston 
Dawson, general agent for New England 
Mutual in New York, spoke at the De- 
cember 19 meeting of the New York 
chapter, Chartered Life Underwriters. 
He showed how a pension trust plan 
can be of economic, social and financial 
benefit both to employer and employe, 
and gave a brief outline of the mechan 
ics of some of the plans he has set up 
during his four years of specialization 
in the field. Following his talk, Mr. 
Dawson answered questions from. th« 
CLU’s attending 
ROBERT W. DANIEL DEAD 

Robert W. Daniel, formerly general 
agent at Richmond, Va., for Maryland 
Life, died last week, age 56. At one 
time he was president of the Liberty 
National Bank in New York. He re 


turned to Virginia in 1927. 
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North Ameriran Reassurance Cn. 
Laurence M1. Cathles, Pres. 
99 John Street, New York 











R. B. Reynolds Named 
Sec’y American Mutual 


Russell B. Reynolds has been appoint- 
ed secretary of American Mutual Life, 
Des Moines, succeeding A. W. Larsen, 
who has resigned as secretary and ac 
tuary to accept a position as actuary 
with the United Benefit Life of Omaha, 
effective January 1. 

Mr. Reynolds joined American Mutual 
in 1938 and has been director of sales. 
He will continue active in the agency 
department. He was graduated from 
University of Iowa in 1925 and became 
assistant cashier of his father’s bank at 
Sheffield. In 1926 he joined the Equita- 
ble of Iowa as field representative and 
was called into the home office in 1927. 
In 1935 he returned to the field until 
joining the American Mutual. 
million- dollar producer of 
Society at Chicago, will 


Louis Behr, 
the Equitable 


address the Des Moines Association of 


Life Underwriters today. 








modern 





One of a series— 
Giving facts about 
the Fidelity 


ments, 


millions of assets. 








RETIRED WITH AN INCOME 


Somewhere today, very probably, a man will retire to 
enjoy for the rest of his days a Fidelity “Income for Life.” 
Thousands have done so since Decem- 

ber 24, 1902, when Fidelity originated 


this famous insurance plan. 


Fidelity is naturally proud of this 


contribution to the development of 


equally proud of the many other effec- 
tive tools in its work kit—twenty-eight 
regular policy forms, with numerous 


combinations of supplementary agree- 


Fidelity, now in its sixty-second year, operates in thirty- 


six states and the District of Columbia. 


THE FIDELITY MUTUAL LIFE 


INSURANCE COMPANY 


PHILADELPHIA 
Walter LeMar Talbot, President 


insurance, but Fidelity is 


More than 131 

















Timothy Foley Chosen 
By Mid-Town Managers 
ELECTED PRESIDENT FOR 1941 


G. C. Schirmer Elected Vice-President, 
D. T. Hirsch Secretary 





Treasurer 
Timothy W. Foley, general agent 
State Mutual Life at 100 East | 
second Street, New York, was clecte 
president for 1941 of the Mid-Town 
Managers Association at the annual 
meeting December 19. Fifty-five get 





Kaiden-Key PI 


TIMOTHY W. FOLI Y 


eral agents and managers representing 
about thirty companies now com] 
this association. 

Vice-president for the coming year 
George C. Schirmer, manager for N¢ 
York Life, and David T. Hirsch, general 
agent for Security Mutual, was elected 
secretary-treasurer. Retiring president 
is Stuart D. Warner, New England Mu 
tual general agent. 


Mr. Foley will be celebrating his twe1 
ticth anniversary in the life insura 
business during 1941, having first joined 


the State Mutual Life in 1920 at the 
of 18. He was with that compar 
clerk, cashier, supervisor and a 
general agent under Frank W. Penn 
and was appointed general agent 

Mr. Pennell resigned his general ¢ 

to concentrate on personal 

three years ago 


\ consistently large personal produce 
since he sold his first p ] t 1 age 
ot 19, Mr. Foley has often beet peak 
er at State Mutual’s conventior ul 
is very active in life managers’ and lite 
underwriters’ activities, now being chair 
man of the membershiys committee 
the Life Underwriters Associatio1 


the City of New York 
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AN IMPORTANT DECISION OF 

MASSACHUSETTS SUPREME 
COURT 

\ decision that surprised the 

sellers of 

Massachu- 


finance 
companies and_ instalment 
automobiles was that of the 
Court, recently made, in 
the case of Modern 
Holz. 


litigation follow: 


setts Supreine 
Finance Co. vs. 
Bertram | Circumstances leading 
up to the 

Holz, an 
used 
Attached to each 
calling for the 


automobile dealer, sold two 


cars on conditional sale contract. 
contract was an in- 
same 
contracts. 


attached 


stalment note pay- 


ments as those named in the 


These 


were purchased by the finance company, 


contracts with notes 
dealer by the 


case being less 


the amount paid to the 
finance company in each 
than $300. 

In both 


instances the purchasers de- 


faulted and the finance company re- 
possessed and sold the vehicles, receiv- 
ing at the sales less money than was 


wing on the contracts. The finance 


company sued the dealer, as the en- 
dorser of the 


The courts, 


notes, for the deficiency. 


including the Supreme 


Court of Massachusetts, found in favor 
of the defendant dealer. The monthly 
publication of National Association of 
Sales Finance Companies—Time-Sales 


Financing—makes these comments: 


The conclusion of the court is that, 
according to the terms of the foregoing, 
the dealer became a borrower and the 
finance company a lender in_ two 
amounts, each of $300 or less, and that 
inasmuch as the finance company was 
not licensed under the Small Loan Act 
both notes were void. 

It seems to us that this decision does 
not at all affect the general principle 
that a seller may charge more for a 
time sale than he would for a cash sale, 
and that the difference between the cash 
price and the time price is not interest; 
nor does it affect the principle that such 
a contract may be purchased from the 
original seller by a finance company, or 
any other person or organization, at 
any price, without any question of usury 
being involved. We think that the de- 
cision does not invalidate a note attached 
to an instalment contract unless in the 
purchasing of such note and contract 
from the original seller an amount less 
than $300 is paid therefor 

We think that hereafter in Massa- 
chusetts finance companies should avoid 
having notes attached to instalment con- 
tracts where the amount to be paid in 
purchasing such note or contract is 
likely to be less than $300 

There are doubtless many such notes 
attached to contracts now in the posses- 
sion of finance companies, and probably 
banks. Of course, if the contracts are 

1id out according to their terms, no 


difficulties will arise and we think it 
probable that in event of default, re- 
possession and sale can be made in the 
usual way, if the question of the exist- 
ence of the notes is not raised; but the 
holders of the notes should certainly 
not make any attempt to sue on them. 


CASUALTY-SURETY RESULTS 


Broadening of coverage in the casu- 


alty-surety lines is hailed as one of the 
most significant developments of a year 
marked by intense activity occasioned by 
orders. An- 


war and national defense 


other healthy sign has been the debut of 


the comprehensive policy which is re- 


garded as a milestone in the develop- 
ment of 


Both 


casualty insurance coveracze. 
pro- 


ducers of stock casualty companies, and 


have been well received by 
the most of 
these new opportunities for greater sales. 
It is appreciated, of course, by both 
and agents that the need 
for educational work so 
that comprehensive coverage may be in- 


the desire is keen to make 


home offices 


is uppermost 


telligently presented to buyers of insur- 
ance. No time being lost in this re- 
spect. 

The year’s results as highspotted in 
The Eastern Underwriter a week ago, 
based on estimates received from com- 
point to a 
in casualty and 


pany chiefs, slight increase 


surety volume, higher 
loss ratios and lower underwriting profit 
in the aggregate. Chief concern of the 
year has been in keeping up with the 
pace set by the Federal government on 
national Both bonding 


and casualty lines have been called upon 


defense orders. 
in recent months to protect huge lines 
of insurance resulting from war orders, 
and the 

Looking 
that 


will show a decided increase in volume, 


be accelerated. 
ahead, it is fair to 
workmen’s 


pace may 
assume 
compensation business 
Automo- 
expected to be 


reflecting the defense activity. 
bile business is about 
the same as in 1940 although it is pos- 
that the 
have a serious effect on this 
Whatever 

people feel 


sible rearmament program may 
situation. 
casualty and 
that 
their full 
program responsibilities in the 
Year. 


comes, surety 


confident they are 


equipped to bear share of 
defense 


New 


INSURANCE AND NATIONAL 
DEFENSE 

Insurance in all its branches now is 

cooperating fully with the Federal Gov- 

ernment to safeguard the 

fense program. 


national de- 
and casualty, 
and mutual carriers are 


Fire stock 


working shoul- 
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Cecil F. Shallcross, United States manager of the North British & Mercantile 


Group, and Georges LaFrance, 
of Quebec, snapped at the recent 
Association of Insurance 


N. Webb, vice-president in 
charge of group and claim departments 
for the Provident Life and Accident of 
Chattanooga, celebrated his thirtieth an- 
niversary with the company last month. 
He was presented a service medal and 
gilts. 


Leslie 


E. Ray Cory of Austin, Minn., president 
of the Minnesota State Automobile As- 
sociation, has publicly gone on record as 
to compulsory automobile in- 
surance. Mr. Cory has been mentioned as 
a possible successor to Frank Yetka 
as Minnesota Insurance Commissioner. 


* * * 


opp sed 


Harold D. Leslie, general agent North- 
western National at Los Angeles, was 
re-elected chairman of the Life Insur- 
ance Committee of the Los Angeles 
Chamber of Commerce at a meeting last 
week. Kellogg Van Winkle, agency man- 
ager for the Equitable Society, was 
vice-chairman. 

* rt * 

L. C. Carleton, special 
Fireman’s Fund group, 
Placentia, Cal., Chamber of 
on the subject of “Insurance.” 
was one of the being given by 
southern California insurance organiza- 
tions before various service clubs, cham- 
bers of commerce and other semi-public 
bodies. 


chosen 


agent of the 
addressed _ the 
Commerce 
His talk 


series 


x * * 

L. G. Kiely, cashier in the St. Paul 

branch of the Travelers has been granted 

leave of absence for military duty. J. B. 

Barbour, assistant cashier, will be in 

charge of the department during his 
absence. 


der to shoulder to protect military and 


naval establishments and _ industrial 
plants engaged in defense production 
against fire, explosion, accident, sabotage 
and many other forms of possible dam- 
age. During the World War similar 
assistance was rendered and recognized 
by the Government as of extensive 
value. 

Plant surveys and inspections have 
long been an important and everyday 


feature of the fire and accident preven 


tion measures of insurance companies, 
which have large forces of highly trained 
Now that haz- 


than in 


engineers for this work. 


ards are far greater normal 
demand is for a reduc- 
damage, if below the 
there is an especial need 
type of 


times, and the 
tion of possible, 
normal scale, 
for the 


assistance insurance 


companies and organizations can render 


Insurance Superintendent of the ( 
meeting in 
Commissioners. 


Canadian Province 


New York City of the National 





Howard D. Shaw, sales promotion man 
for Continental American Life, has a 


chance to give vent to his professorial 
impulses every winter when he con- 
ducts a series of evening sessions at 


Johns Hopkins University in Baltimore. 
\ friend is a regular teacher in an 
evening advertising course and each year 
asks Mr. Shaw to take over for a few 
weeks to cover the subject of direct mail. 
He lectured on three Monday nights in 
December. 

* * * 

James A. Dryer, manager of liability 
claim clerical division, Standard Acci- 
dent, Detroit, held the perfect hand 
at cribbage in a recently played game 
at the Standard Men’s Club. Mr. Dry- 
er’s hand consisted of the jack of dia- 
monds, five of hearts, five of clubs, five 
of spades and the cut turned up the five 
of diamonds, giving him a perfect hand 
count of twenty-nine. Cribbage is the 
noonday favorite of many Standard Ac- 
cident Men’s Club members. 

x ox x 


H. LeRoy Gundersdorff, organizer, 
Newark agency of Mutual Life, New 
York, is a writer of popular music, he 
and his brother, Robert, having pro- 
duced a number of songs. 

* * * 

Dr. Harry W. Dingman, vice-president 
and medical director of the Continental 
Assurance of Chicago, was the speaker 
at the meeting last month of the Cleve- 
land Life Underwriters Association. 

* * * 
Fred W. Hubbell, president Equitable 


Life of lowa, exhibited a grand champion 
shorthorn bull at the International Live- 
stock Exposition in Chicago. The bull, 
named Sunray, weighed 1,800 pounds. 

* *£ @ 

F. J. Myers, Newark local agent, and 
Mrs. Myers are staying at the Hotel 
Floronton, St, Petersburg, Fla, for the 
Winter season. Mr. Myers is a member 
of the agency of Myers & Stell, Inc. 

* * * 

F. H. Garretson, manager of Fidelity 
Mutual Life at Los Angeles, was elect- 
ed president of the Alumni Association 
of the University of Iowa at the recent 
annual meeting. 

* # * 

Ray Murphy, Jr. Great Neck, L. I. 
son of Ray Murphy, assistant general 
manager, Association of Casualty & Sure- 
ty Executives, will play for the East 
team in the Shrine charity football game 
with the West eleven in San Francisco 
on January 1. Young Murphy finished 
his intercollegiate competition at the 
University of Iowa this season and was 
named on the East team when Milt 
Piepul of Notre Dame was unable to 
make the trip to San Francisco. 
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Brokers’ Breakfast Club For A. & H. 


Discussion Suggested 

One of the practical-minded insurance 
brokers of New York has advanced the 
New Year suggestion that other pro- 
ducers like himself who are interested 
in developing accident insurance during 
1941 might be doing a smart thing if 
they got together once a week (Satur- 
days) for an informal breakfast session. 
Idea behind the suggestion is that an 
exchange of sales ideas and experiences 
always is beneficial and particularly so 
in discussing a line such as A. & H. for 
which the buyer demand is increasing. 

In organizing a breakfast club  in- 
formality would be the keynote. Brokers 
and agents would be free to come and 
go as they pleased, but for their own 
good, it is stressed, their interest in the 
breakfast club should be more than luke- 
warm. A convenient meeting place can 
be quickly arranged for if the idea has 
the approval of at least twenty-five pro- 
ducers. 

Company underwriters—both in home 
office and branch office ranks—would be 
welcome at the get-togethers but the 
breakfast club will not be under the 
auspices of any one particular company. 
It is proposed as a broker’s club, pure 
and simple, with no obligation attached 
to membership therein, except that those 
who attend should have a healthy desire 
to augment their income by writing 
more accident insurance and thus give 
their policyholders and prospects a bet- 
ter appreciation of the value of income 
protection. 

x * * 
“Safety Engineering” Awards Hud- 
son Car Trophy For Safe 


Auto Body Design 

I attended a few weeks ago a luncheon 
meeting, sponsored by A. M. Best Co., 
which was indicative of the progressive- 
ness of an insurance publishing house in 
achieving recognition in the field of 
automobile safety. The occasion was the 
annual award of Safety Engineering 
Magazine, an A. M. Best Co. publication, 
of a safety trophy to the 1941 model 
automobile which, in the opinion of the 
magazine, achieved eminence in safe 
body design. The award was made to 
the Hudson car with President A. M. 
Best making the presentation as is shown 
in the picture on this page. Many Hud- 
son car dealers were on hand and great 
was their enthusiasm when the news 
was known that their company’s product 
had won the award. 

Appropriately Arthur C. Carruthers, 
editor of Safety Engineering and vet- 
eran exponent of accident prevention and 
safety, was one of the principal speak- 
ers. Insurance men present pricked up 
their ears when he said at the outset of 
his address: 

_ “It was about the turn of the century 
in this country that the possibilities of 
safety began to receive serious consid- 
eration by a group of leading fire insur- 
ance officials among whom were the late 
Henry Evans, head of the America Fore 
Group, and the late E. G. Snow who for 
many years headed the Home Insurance 




















These men had seen over 


Ca: of N.Y. 


the years a recurrence of causes of fire 


destruction and, in looking at many 
thousands of similar causes of fires, it 
dawned upon them that if these fires 


could be prevented, losses would be 
saved to the public and fire insurance 
rates could thereby be reduced So they 
started a new development in the fire 
insurance business, employed engineers 
and gave a name to this new develop- 
ment, “Fire Protection and Prevention 
Engineering,” the purpose being to ex- 
amine premises for fire hazards and to 
indicate how they could be eliminated 
or the hazards safeguarded against. 

“It was acknowledged as an experi- 
ment, and after several years of experi- 
ence, the results secured were satisfac- 
tory and indicated that further develop- 
ment of protection would undoubtedly 
prove a sound and advantageous activ- 
ity.” 

I was also interested in hearing about 
the procedure followed by A. M. Best 
Co. in judging the car body designs be- 
fore the award is made. Harry Armand, 
Safety Engineering’s managing editor, 
explained this technique to everybody's 
satisfaction, bringing out the following 
points: 

“Our technique of reviewing the new 
models involves numerous visits to the 
Grand Central Palace and the various 
salons around town during Show Week. 
Carefully charted notebook in hand, we 
examine those factors of design which 
are not subject to mere interpretation. 
Rather, do we purposely shy away from 
the realm of conflicting theory or opin- 
ion. On the contrary, we limit ourselves 
to the ‘factual’! To illustrate: a pro- 
truding door handle is a hazard and it 
either exists or it does not—and no 
amount of technical argument can jus- 
tify its use as a part of body design. 

“For purposes of convenience, the car’s 
exterior is the first subject for scru- 


tiny. Does the radiator ornament pro- 
trude beyond a safe distance of the 
hood? Can its design possibly result in 


injury in the event a_ pedestrian is 
thrown headlong toward a moving ve- 
hicle? Is the ornament made of glass 
which may shatter upon impact; does 
it trace its ancestry to the stilletto or 
is it a rounded chromium knob which 
may project with dangerous conse- 
quences? If the answer to any one of 
these is ‘yes’, an intricately worked out 
code is entered to deceive the naturally 
curious salesman as he peeks over the 
shoulder to ascertain what all the writ- 
ing is about. 

“We proceed to the rear of the car 
to examine the fenders and if the rear 
wheel is modestly covered by a metal 
tire skirt, the equivalent of a good, black 
mark is entered. Now since the human 
eye to date is incapable of x-ray powers, 
a covered wheel makes it impossible to 
resort to a cursory glance in order to 


examine a tire for unsuspected cuts 
which may lead to a later blowout. 
Moreover, the average driver is con- 
genitally lazy and, during inclement 


weather conditions, the wheels should be 
exposed to enable the easy application 
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Left to right: Arthur Snyder, treasurer; 
publisher of Safety Engineering; A. E. 
George H. Pratt, vice-president and general sales manager Hudson Motor Car Co. 


of tire chains without benefit of ma- 
chinist’s kit, pair of overalls, a garage 
turntable and two members of the C.1.O. 
Should the all-concealing tire skirt be 
absent but the fender project too far 
down over the tire, a rating of ‘fair’ is 
given, 

“Inside the car the robe rack is then 
inspected with a particularly bad rating 
held in reserve for the metal bar which, 
happily, is fast disappearing. With this 
hazard, the top-priced cars seem to be 
the chief offenders, attesting to the ten- 
dency—perhaps—toward giving the cus- 
tomers plenty of chromium for their 
money. Obviously the flexible corded 
robe holder whose attachments are sunk 
deep within the back of the front seat 


is the safest while the fabric designs 
with projecting metal attachments at 
either side lend themselves to further 


improvement. 

“We come next to the vitally impor- 
tant role played by vision and visibility 
and this factor involves actual entrance 
into the car to determine the presence 
of possible blind spots. In _ certain 
models, for instance, the uprights are 
too wide for adequate visibility through 
the windshield and this design of the 
body of course influences our findings. 
\ low rating is given to those exag- 
verated designs which embody built-in 
cowls and rear window slits, particularly 
in those models where the rear windows 
are doled out in such small doses that 
one literally is wrapped up to the eyes 
in automobile. Divided rear windows are 
rated down as are those windows whose 
angle is so near the horizontal that re- 
vardless of the area in square 
inches, visibility is impaired. In this con- 
nection, we attempt to judge any pos- 
sible sacrifice by unnecessary padding 
at the top of the rear seat which tends 
to obstruct as much as four inches of 
the rear window when seen through the 
mirror. 

“Other factors inspected include dash 
knobs, handles and metal gadgets to de- 
termine the degree of projection; pad- 
ding at the top of the f seat to 


glass 


front 
‘cushion’ any blow to the rear-seat pas- 
senger and—this year for the first time, 
we included in our survey a rating for 
tail lights and windshield wipers since 
two tail lights obviously are safer than 
one and a pair of windshield wipers af- 
fords added visibility for the driver to 
the right and left. Many of the designs 
adversely criticized by us in the past 
have been removed or rectified to a 
marked degree in the very next year’s 
models. Whether or not ‘Safety Engi- 
neering’ was responsible for this sub- 
stantial improvement is of little concern. 
But it is gratifying to know that more 
and more manufacturers have become 





A. M. Best, president A. M. Best Co. and 
Barit, president Hudson Motor Car Co.; 


safety-minded, recognize the dangers of 
hazardous body designs and—have done 
something about them. 


a ry + 


Edward L. Bernays Tells How De- 
mocracy Can Speak Up 


Edward L. Bernays of New York City, 
generally regarded as New York’s No. 1 
public relations expert, has written a 
book, “Speak Up For Democracy,” pub- 
lished by the Viking Press, giving a 
practical plan of action for all Amer: 
cans in maintenance of the system and 
the liberties under which this country 
has become the leading democracy of 
the world. 


The greatest degree of economic s¢ 
curity known, says Mr. Bernays, was 
that of the Scandinavian democracies 
recently destroyed by Communism and 


Fascism, and those democracies also en 
great liberty. In dictator coun 
socalled security is a sham and 
an illusion, with no liberty except for 
the dictators. Here in the United States 
we are trying to achieve security for all 

Here are some other kinds of action 
which can be carried out to focus public 
attention on and interest in democracy 
1. Celebrations of patriotic holidays 
2. Celebrations of birthdays of famous 
Americans. 3. Forums on democracy 
$. Pageants to dramatize certain demo 
cratic themes. 5. Radio talks or broad 
casting. 6. Motion picture showings 
7. Dramas about democracy. &. Adop- 
tion of resolutions. 9. Laying of corner 
stones. 10. Tablet unveiling. 

Mr. Bernays describes central themes 


je \ ed 
tries, 


of democracy as follows: The state 
exists for the benefit of the individuals 
in it; individual opportunity; the ideal 


of economic security; education for all; 
government by the consent of the gov 


erned and majority rule; the orderl 
processes of justice according to law; 
the rights and obligations of privat 


property; the obligation of the individ 
ual towards his country; freedom of ex 
pression—in religion, speech, press, as- 
sembly, petition; freedom of every man 
to vote according to his political con 
victions; freedom of choice of occupa 
tion and of movement. 

One of the most interesting cl 
is that of relations with the 
which he describes what should be the 
attitude of people toward newspapers 
He also has an interesting chapter on 


ipters 


press in 


use of direct-by-mail leaflets and pam 
nhlets. Another chapter has to do with 
forums and other mediums of verbal 
discussion Also there is a chapter on 
use of radio, motion pictures and other 


similar media. 


He concludes as follows: “Ideas are 


(Continued on Page 30) 
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America Fore Elects 
Jervey Vice-President 


HEADS SOUTHERN DEPARTMENT 


Joined Group in 1920 in South as Spe- 
cial Agent; Now Supervises Field 
of Ten States 


Louis Jervey, secretary in charge of 
the Southern department of the America 
Fore Group, with headquarters at 10 
Pryor Street, Atlanta, Ga. has been 





LOUIS JERVEY 


elected vice-president of the fire com- 
panies by the board of directors. 

Born in Atlanta, Ga., in 1894, Mr. 
Jervey attended grammar school at West 
Point, Ga., graduated with first honors 
from the Marietta High School and 
started in the insurance business in At- 
lanta in 1911. In 1917 he enlisted in 
the aviation corps of the United States 
Army and following honorable discharge 
after the armistice re-entered insurance 
arid in 1920 went with the America Fore 


Group with whom he has continuously 
been associated. 
For the first eight years Mr. Jervey 


served as Special agent for the Fidelity- 
Phenix in Virginia. Then for two years 
he was agency superintendent in the 
Southeastern department with headquar- 
ters at the home office, 80 Maiden Lane, 
New York. In 1930 the Southeastern 
ieeaieened opened offices at Atlanta, 
where Mr. Jervey went as assistant sec- 
retary. In February, 1937, he was ap- 
pointed secretary in complete charge of 
the Southeastern department. 

In July of this year upon the resig- 
mation of Secretary O. F. Grover of the 
Southwestern department the America 
Fore Group combined the Southwestern 
with the Southeastern department with 
headquarters at Atlanta, and Mr. Jer- 
vey was placed in charge of the merged 
territory consisting of the States of Ala- 
bama, Florida, Georgia, North Carolina, 
South Carolina, Virginia, Arkansas, Tex- 
as»Mississippi and Louisiana. 

Mr. Jervey is a member of the Blue 
Insurance Library Association 
and the Capital City Club of Atlanta, Ga. 


Goose, 





ADMITTED TO N. Y. FIRM 


John Langhorne has been admitted as 


a general partner in the New York in- 
surance brokerage firm of Flynn, Har- 
rison & Conroy of 99 John Street. He 
has been associated with the firm for the 
last five years. Other partners are John 
.. Harrison, William H. Conroy and 
\W. Carle Thomas. 


SCHOOL INSURANCE ALLOTTED 
Protection on Trenton Properties Dis- 
tributed Among 69 Agencies; Total 
At Risk $8,400,000 

Insurance on public school buildings 
in Trenton, N. J., totaling $8,400,000, has 
been allotted among sixty-nine agencies. 
The board of education distributed 45%, 
or $3,780,000 among three firms which 
recently completed an insurance survey 
for the board. Scheduled to receive 15% 
each are the W. S. Borden Co., the W. 

Dickinson Co., and Walter F. Smith 
& Co., representatives of which made 
the survey. The remaining 55%, or $4,- 
620,000, was allotted to sixty-six firms 
or agents in varying amounts, ranging 
from $15,000 to $200,000. 

The $8,400,000 representing 90% cov- 
erage, will go into effect January 1. 
Value of the property insured was placed 
by the survey committee at $9,825,683. 
Insurance at present has totaled only 
$3,771,400, for which the city has been 
paying an annual premium of $8,619.16. 
The insurance will include, in addition 
to loss by fire, damage from other haz- 
ards, at an annual cost of $8,400. 





American Reserve Brochure 


Tribute to London Firemen 

Strikingly illustrated with photographs 
of London firemen fighting fires set by 
German bombs is the highly interesting 
brochure of the American Reserve In- 
surance Co. entitled “The Fireman’s 
War.” It is from the pen of John N. 
Cosgrove of that company who has 
written many articles for magazines on 
fire-fighting and fire prevention. This 
book tells briefly the story of how Lon- 
don’s auxiliary firemen are effectively 
helping the regular firemen to extin- 
guish fires set by night raiders. The 
author says that is the story “of men 
with their chins up and eyes on the sky. 
It is the story of the unsung heroes of 
the War of London.” 

In a closing tribute to these brave 
firemen Mr. Cosgrove says: 

“The spirit of Britain flames brightest 
in the men of the Auxiliary Fire Serv- 
ice. They are the type of men history 
neglects in favor of more spectacular 
heroes. And so today while they are 
still gloriously alive we will not await 
the judgment of historians but pay them 
the tribute that is their due as the 
saviours of their native land. No matter 
what subsequent military or naval vic- 
tories are won in this war or what 
individual deeds of daring are performed 
no hero can displace the auxiliary fire- 
man. He is saving London. To these 
courageous men we again say: ‘Men of 
the London Auxiliary Fire Service, we 
salute you!’” 


SCOTT ON VISIT TO SOUTH 


National Deccstetiue ‘Educational Direc- 
tor to Confer With Leaders in Four 
States This Week 

George W. Scott, who will 

responsibilities as 


formally 
assume his director 
of the newly-constituted educational di- 
National Association of 
Insurance Agents on January 
week making a short trip to four South- 
ern states to confer with state associa- 
tion leaders and others interested in the 
educational movement, for the purpose 
of familiarizing himself further with edu- 
cational developments to date. The jour- 
ney is scheduled to extend from Decem- 
ber 27 through December 31 and is slated 
to take Mr. Scott to Florida, Georgia, 
North Carolina and Virginia. 

Mr. Scott’s first visit will be in Jack- 
sonville, Fla., with L. P. (Dean) Mc- 
Cord, chairman of the committee on 
education and publicity for the National 
Association and the man probably most 
identified with the origin and ground- 
work of the present nation- wide educa- 
tional movement of the association. It 
is expected that Manuel Turner of the 
extension division of the University of 
Florida will also be present at the con- 
ferences in Jacksonville. 

Chairman Sidney O. Smith of the 
executive committee of the National As- 
sociation and other leaders of the 
Georgia Association are scheduled to con- 
fer with Mr. Scott in Atlanta on De- 
cember 29. A conference has been ar- 
ranged for December 30 in Raleigh, N 
C., with state association leaders there, 
including Thomas Gresham Redden of 
Greensboro, N. C., a member of the 


vision of the 
1, is this 


National Association’s executive commit- 
tee. 
Past President W. Owen Wilson of 


Association and other rep- 
resentatives of the Virginia Association 
will meet with Mr. Scott on December 
31 in Richmond, Va., during his fourth 
and final stop of the —_ 


the National 


Questions and Answers On 
New Pa. Laws Published 
The United States Review 
Co. of Philadelphia, recognizing the im- 


Publishing 


portance of adequate information for 
prospective agents and brokers, as well 
as those now engaged in the insurance 
business, has compiled and published a 
list of questions and answers so com- 
plete and informative that it has been 
approved by the Pennsylvania Insurance 
Department.: It is entitled “Insurance 
Laws and Legal Principles.” Single cop- 
ies are priced at $1 each, with lower 
rates for large orders. 

The new regulations of the Insurance 
Department emphasizing more compre- 
hensive examinations for agents and 
brokers will require knowledge of the 
insurance statutes with which agents 
and brokers should be familiar and also 
fundamental principles of commercial law 
essential to agents and brokers in the 
conduct of their business. 
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Ira D. Goss to Retire; 
Expert on Farm Risks 


35 YEARS WITH AMERICA FORE 


Has Been Head of Farm Department at 

Chicago 22 Years; Will Be Succeeded 
By Bert R. Walinder 
Ira D. Goss, for the last twenty-two 
years head of the farm department of 
the Continental and Fidelity-Phenix of 
the America Fore Group’s western . 
partment, will retire on December 3], j 
is announced at Chicago by E. A. Heane 
resident vice-president. Mr. Goss has 
been identified with the America Fore 
organization throughout his entire in- 
surance career, having started thirty-five 
years ago as field man in Indiana After 
his retirement he will move to his home 
at Rochester, Ind. 

Mr. Goss has been in the America 
Fore’s Western offices since 1917. As 
head of the farm department he has 
become recognized as the leader in this 
type of business in the West. During 
the depression when farm _ business 
passed through one of its worst experi- 
ences in history, he was the leader in 
changes which culminated in the estab- 
lishment of more stable rules. 

He served several years as president 


of the Farm Underwriters’ Association, 
His other activities have included sey- 
eral years during which he served as 
chairman of the agricultural division of 
the Fire Waste Council. He is author 
of the book “Prevention and Control of 
Farm Fires,” which is regarded as an 
outstanding authority on that subject. 
It was through his influence that the 
rural agents group gained recognition 


and prominence in the councils of the 
National Association of Insurance 
\gents. 
Promotions Announced 

Succeeding Mr. Goss will be Assistant 
Manager Bert R. Walinder. He _ has 
been with the America Fore in its West- 
ern farm department since 1923. His 
background includes several years spent 


in field work, and a year ago he was 
made assistant manager. Joseph E. 
Cryan will become the new assistant 


manager in the department. He _ suc- 
ceeded Mr. Walinder a year ago as su- 
perintendent in the hail department. 
Farm Superintendents Charles A. Alex- 
ander and James J. Lanoue will continue 
in their present capacities. 

Other changes in the farm department 
include the promotion of Emory E. Ross 
from chief examiner to become assistant 
farm superintendent, and the promotion 
of George Weninger to become chief 
examiner. Grover C. Edwards is being 
made superintendent of the hail depart- 
nent. 


Rush DiC lave Die Dies at 48 


Rush McClure, Chicago branch man- 
ager of the Royal Exchange, died Wed- 
nesday night last week in a Chicago 


hospital. He was 48 years of age and had 
been associated with the company for 
fifteen years. He supervised the business 
of the Royal Exchange, State Assurance 
and Provident Fire in Illinois, Indiana, 
Wisconsin, North and South Dakota. Mr. 
McClure was a member of the Western 
Underwriters Association. 

FRENCH PLEADS NOT GUILTY 

Hallett R. French of Seattle, Wash. 
has pleaded not guilty to a charge ol 
larceny on which he was arrested fol- 
lowing discovery of irregularities in 
connection with his writing of $800,000 
in the Merchants Fire of New York on 
the Tacoma Narrows Bridge. He was 
general agent of the company for many 
years. He will be placed on trial at 
Seattle late in January. 





VETERAN N. J. OFFICE MOVES 
Thomas O. Ayres & Son, insurance 
brokers, have moved their offices to 309 
Main Street, Orange, N. J., after sev- 
enty years in the old Reynolds Building, 
which has been demolished. The busi- 
—_ was started by the late Thomas 
Ayres and is now being conducted by 
3 son, Spencer G. Ayres. 
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Winners in Fire Prevention and 
Clean-Up Campaign are Announced 


Cleveland, Ohio, has won first award 
in the 1940 fire prevention and clean-up 
campaign conducted by towns and cities 
in the United States and Canada, Mem- 
phis, Tenn., winner last year, is in sec- 
ond place, and Jersey City, N. J., is 
Forty-one towns and cities, in- 
mentioned, were graded 


third. 
cluding 
90% or higher, 

The international committee of judges 
appointed to review the reports sub- 
mitted to T. Alfred Fleming, director 
of conservation of the National Board 
of Fire Underwriters and chairman of 
the campaign committee of the National 
Fire Protection Association, by towns 
and cities in the United States and Can- 
ada, outlining their activities during Fire 
Prevention Week, October 6 to 12, 1940, 
issued its report this week. 

The committee was composed of the 
following : W. E. Mallalieu, general 
manager of the National Board; A. R 
Small, president of the National Fire 
Protection Association and president of 
Underwriters’ Laboratories, Inc.; <A 
Leslie Ham, manager of the Canadian 
Underwriters Association, and _ Fred 
Shepperd, manager of the International 
Association of Fire Chiefs. 

Over 1,000 Reports Received 

A total of 1,012 reports were received, 
420 from Canada (a gain of thirty-nine 
over last year) and 592 from the United 
States, Alaska and Hawaii. Honors for 
largest number of reports filed went to 
the following: Province of Quebec, 212; 
Province of Ontario, 139; Indiana, 135; 
Kansas, 105; Iowa, 45; California, 44; 
Tennessee, 44. 

The insurance 
the most outstanding 
was the Kansas State 
Association, 

A notable feature 


those 


organization showing 
accomplishments 
Fire Prevention 


is the extension of 
municipal campaigns to _ surrounding 
counties and rural areas and the co- 
ordinating spirit of agricultural dis- 
tricts. Fire marshals, fire chiefs and 
departments, chambers of commerce, 
junior chambers of commerce, fire pre- 
vention associations, insurance compan- 
ies and their agents and civic and wom- 
en’s clubs were responsible for the in- 
dividual programs. 


Those With Ratings of 90% or Better 
The following cities, ail having 90% 
and over, are given in the order of their 


final grade: Cleveland, Ohio; Memphis, 
Tenn.; Jersey City, N. J.; Wichita, 
Kans.; Fort Collins, Colo.; Hartford; 
Milwaukee; Prescott, Ariz.; Boston; 
Lakewood, Ohio; New Haven; Phila- 
delphia; Roanoke, Va.; Los Aneel: 
Abilene, Texas; Ridgew ood, N. 


Providence; Louis; Concord, N. H.: 
Parkersburg, W. Va.. 

Also Newark, N. J.; Salisbury, N. C.; 
Spokane, W ash. ; Seattle, Wash.; Atlan- 
ta; Colfax, Wash.; Louisville, Ky.; 
Pittsfield, Mass.; Stillwater, Okla.; 
North Platte, Neb.; Valley City, N. D.; 
Schenectady, N. Y.; Bristow, Okla.; Fort 
Wayne, Ind.; Portland, Maine; Camden, 


Maine; Ande srson, Ind.; Camden, N. J.; 
Portland, Oregon; 3ethlehem, Pa.; ma 
Paso, Texas 


Eastern States 
The list of winning cities in Eastern 
States receiving first, second or third 
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position or honorable mention is as 


asi : 
City Receiving 
and W a City Honorable Mention 
Connecticut— 
Hartford—lst 
New Haven—2nd 
Delaware 
Wilmington 
Florida— 


New Britain 
Waterbury 








New Smyrna Beach St. Petersburg 
Cocoa 
Georgia— 
Atlanta 
Americus Albany 
Indiana— 
Fort Wayne Indianapolis 
Anderson South Bend 
Gas City 
Kentucky— 
Louisville 
Newport Glasgow 
Maine— 
Portland 
Camden 
Maryland— 
Salisbury 
Baltimore 
Massachusetts— 
Boston Malden 
Pittsfield Springfield 
New Hampshire— 
. Concord 
New Jersey— = 
Jersey City a 
idgew amden 
imu Millburn 
New York— 
Schenectady Utica 
New Rochelle Watertown 
Newburgh Corning 
Geneva Staten Island 
Rochester 
North ee 
Salisbur pe 
Rocky I Wilmington 
Ohio— : 
Cleveland Cleveland Heights 
Lakewood Cincinnati 
Dayton 
Canton 
Pennsylvania r 
Philadelphia Scranton 
Norristown 


Bethlehem York 
Wilkes-Barre 
Rhode Island— 
Providence 
Pawtucket 
South Carolina— 
Charleston 
Columbia 
Vermont— 
Rutland 
Virginia— 
Roanoke 
Waynesboro 
West Virginia— 
Parkersburg 
Welch 


Newport News 


Bluefield 
Charleston 





JERSEY WOMEN GIVE DINNER 
The Insurance Women of New Jersey 
gave their Christmas dinner party in 
Newark December 19 with about 100 
present. President Ada V. Doyle gave 
an inspiring Christmas message, Marion 
Heim led the carol singing and Dixie 
Walker presented “The Human Auto- 
mobile” in pantomime, eight other women 
participating. Claire McC urry conducted 
a quiz in humorous vein. F lorence Spey- 
zer represented Santa Claus. The next 
regular meeting will be held in Newark, 
January 16. 





HONOR GEORGE A. HAMILTON 

George A. Hamilton, special agent of 
the Northwestern National (Fire) in the 
New York suburban area, was tendered 
a farewell dinner by eighty of his agents 
and friends last Thursday evening at 
Block Hall in New York City. He was 
presented with a fine desk set as evi- 
dence of the high esteem in which he 
is held. Mr. Hamilton on January 1 
takes up a new post at Syracuse, N. Y., 
as New York State special agent of the 
Northwestern. 


NEW YORK 


HARTFORD FIRE PROMOTIONS 


Burden, Grigsby, Hullett and Whitcombe 
Made Assistant Managers of 
Western Department 
Announcement at Chicago by C. H. 
Smith and Clem E. Wheeler, co-man- 
agers of the Western department for the 
Hartford Fire and the Citizens of New 
Jersey, makes known appointments of 
four new assistant managers. They are 
J. Wiley Burden, Lewis E. Grigsby, 
James C. Hullett’ and Earl S. Whit- 
combe. Mr. Hullett will supervise the 
recording and survey business of Ten- 
nessee, Kentucky, Illinois and Nebraska, 
while Mr. Whitcombe will handle super- 
vision of the same functions in Colo- 
rado, Wyoming, New Mexico, Oklahoma 
and Missouri. Mr. Burden and Mr. 
Grigsby will continue the activity they 
have heretofore had with additional re- 

sponsibilities and executive duties. 
Revision is also being made in the 
field supervision of assistant managers. 
P. S. Beebe, who has supervised Ohio 
and Michigan is taking over Wisconsin 
and West Virginia in addition, and H. 
W. Donnan is taking over Indiana in 
addition to Minnesota, North Dakota, 
South Dakota and Iowa. The field that 
has been handled by Assistant Manager 


J. R. Morrisey is being divided tem- 
porarily among the other men during 
Mr. Morrisey’s absence on account of 
illness. 





NEW ENGLAND RULE CHANGES 


Fire Rating Association Corrects Manual 
to Bring Rules Into Line With 
Changes Elsewhere 

The New England Fire Insurance Rat- 
ing Association last Friday promulgated 
corrections in the rules manual, these 
to become mandatory on January 1. 
Changes have been made in Rule No. 
13 on civil authority clause, due to the 
fact that the extended coverage endorse- 
ment has been changed to inciude loss 
by civil commotion, although forms cur- 
rently in use will be passed by the 
stamping office for the time being. 

Rule No. 14 relating to common car- 
riers or ‘legal liability for common car- 
riers and warehousemen is revised in 
its entirety, as the former rule was 
based on obsolete bills of lading and 
was out of step with current bills of lad- 
ing and existing laws. 

Rule No. 22 on electrical apparatus and 
lighting saa Clause B is revised par- 
ticularly as to apportionment and the 
clause is made mandatory. Clause C is 
revised to include the words, “resulting 
directly from damage to the property 
described as covered.” 

Rule No. 25 on excess insurance, a spe- 
cial apportionment clause is included for 
use with such clauses as the consequen- 
tial loss and damage assumption clause 
when such a clause is attached to a 
policy which is excess insurance, such 
as insurance written under floater or 
singie state reporting forms. 

Extra expense insurance Section 8 off- 
premises power is slightly revised to in- 
clude charge where form also includes 
liability for extra expense incurred by 
reason of damage to or destruction of 
off-premises transmission lines, regard- 
less of the type of pole involved... Nu- 
merous other minor changes have been 
made regarding credits under the re- 
duced rate clause and otherwise. 





ETHEL COLEMAN TREASURER 

Ethel Anna Coleman, secretary-treas- 
urer Duluth Underwriters Association, 
has been elected treasurer of the Duluth 
Realty Board. 


_ing Friday, 
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Associated Agents and 
Brokers Meet Jan. 17 


SESSION TO BE HELD IN BOSTON 


Harvey R. Preston of Springfield Will 
Preside; Many Massachusetts Agents 
Members of Organization 


Associated Insurance Agents & 
Frc. will hold its annual meet- 
January 17, in the meeting 
room of the Boston Board of Fire Un- 
derwriters on the fifth floor of 89 Broad 
Street, Boston. This will be the first 
general meeting of the organization, 
formed in 1939 as successor to the Serv- 
ice Men’s Protective Association. Har- 
vey R. Preston of Springfield, president, 
will preside at the meeting, and Gen- 
eral Manager Edmund S. Oppenheimer 
will report on the organization’s activi- 
ties during the past year and its plans 
for the coming year. 

Massachusetts legislation is expected 
to be the major topic of discussion at 
the meeting. Although there is no of- 
ficial connection between the Associated 
Agents & Brokers and the Massachu- 
setts Association of Insurance Agents, 
leaders in the agency association have 
taken an active part in the affairs of 
the former. President Preston is a past 
president of the Massachusetts agents. 
Louis H. Hoffman of Boston, clerk of 
the corporation, has been active in the 
agents’ association. 

Board of Directors 

On the board of directors are Edwin 
J. Cole of Fall River, past president of 
the National Association of Insurance 
Agents; C. Conrad Parker of Worcester, 
past president of the Massachusetts 
Association; Jeremiah J. Healy of Barre, 
Edward L. Murphy of Pittsfield and 
Dana J. Lowd of Northampton, all prom- 
inent Massachusetts agents. Other di- 
rectors include members of Boston gen- 
eral agency firms: Reginald A. Benting, 


The 


Brokers, 


Frederic C. Church and George B. Proc- 
tor. Harry E. Moore of Boston, presi- 
dent of the Insurance Brokers Associa- 


tion of Massachusetts, is also a director, 
as is Arthur D. Cronin, prominent Bos- 
ton broker. Alfred N. Miner of Gilmour, 
Rothery & Co., is treasurer. 





Dominge and Lincoln Book 
On Building Construction 


Charles C. Dominge, connected with 
the New York metropolitan office of the 
Commercial Union, and Walter O. Lin- 
coln, Fireman’s Fund, are getting out a 
new edition of their well known volume 
on “Building Construction as Applied to 
Fire Insurance.” The new edition is now 
on press and will be available early in 
1941. It is being published by The Spec- 
tator Co. and the cost will be $2 a 
volume. 

The purpose of 
swer the question: 


this book is to an- 
“Why do some build- 
ings with relatively similar occupancies 
and appearing the same on a map, burn 
more readily and are more severely 
damaged than others?” The book also 


tells underwriters and others how to 
proceed with inspection of a fire risk 
and how to review a set of building 
plans. 


Dominge and Lincoln are the authors 
also of that widely distributed volume, 
“Fire Insurance Inspection and Under- 
writing” which is an encyclopedia hand- 
book describing processes and materials 
used in mercantile and manufacturing 
establishments, and their fire hazards. 
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Close Relations Between Credit 
And Insurance Held Essential 


Relations between credit and insur- 
ance were explained by Vice-President 
R. J. Mayle of the Pacific National Fire 
in a recent talk before the Fire Under- 
writers Forum on the Pacific Coast. He 
said that the National Association of 
Credit Men not 
questionnaire on 
swered by the membership. This survey 
showed that only 30% of the credit men 
asked that fire insurance be carried by 
those to whom credit was extended. Only 
10% insisted upon windstorm insurance 


long ago developed a 
insurance to be an- 


and only 5% were interested in several 
lines of coverage. Continuing he said: 

“Credit 
other than banks and financial houses, 
run to approximately $600,000,000 per 
year, and it has been estimated that 
over one-half of this figure is the re- 
sult of inadequate insurance protection. 
This naturally represents only a small 
portion of their creditors, consisting as 
it does, of those who have suffered a 
loss by fire, windstorm or other occur- 


losses, for association firms 


rence. 

“These credit men are beginning to 
awaken to the fact that it is not extra- 
ordinary to expect those who borrow to 
be properly covered by insurance. They 
have only to turn to the age old prac- 
tices of financial institutions. What does 
the banker require when granting a 
loan? Not only sufficient collateral— 
but if that collateral is insurable prop- 
erty—he insists on insurance, and he 
wants the insurance policies in his loan 
docket with a loss payable clause in his 
favor. 

“If you apply to a building and loan 
association for funds with which to build 
a home they not only require insurance, 
but will write the policy themselves, and 
include the premium cost in your month- 
ly payments. 

Why So Many Autos Are Insured 

“It is estimated that 78% of all auto- 
mobiles purchased by individuals during 
this year will be insured against fire, 
theft and collision. Why? Because 
78% of them will be financed and the 
finance companies will see to it that their 
loans are properly protected by insur- 
ance. This same situation prevails in 
cases where such a company finances 





New England Insurance 


Exchange Nominates Officers 

Members of the New England Insur- 
ance Exchange have nominated as offi- 
cers, to be voted on at the annual meet- 
ing in Boston in January, the following: 
vice-president, two years, Lee Sylvester, 
special agent, Firemen’s at Boston; 
members of the executive committee for 
two years, George L. Cady, North Brit- 
ish; Harry J. Landen, Springfield Fire 
& Marine, and Arthur G. Tyrol, New 
York Underwriters. 

The following holdover for the second 
year of their terms; president L. G. 
Fitzherbert, Home; vice-president Irv- 
ing H. Worth, L. & L. & G.; Theodore 
G. 3rown, Automobile; Richard P. 
Burke, American Eagle, and Homer 
W. J. Jones, Aetna. 





Patriotic General Agents 


In Western Pennsylvania 


The Patriotic announces the appoint- 
ment of the Charles T. Easterby Co. as 
its general agents in Allegheny, Butler, 
Westmoreland, Armstrong, Lawrence 
Beaver, Washington and Greene coun- 
ties in Pennsylvania. R. L. Milliman is 
Pittsburgh manager for the Easterby Co. 
The Patriotic is a member of the Sun 
Insurance Office group. 


the purchase of other items, such as 
refrigerators, stoves or furniture. 

“If you go to a better class personal 
loan company to borrow $500 or $1,000 
to pay current bills, vou may learn that 
a non-medical term life insurance policy 
is written on your life for the amount 
and duration of the loan, and the cost 
is included in the charges. 

“And here are some other interesting 
percentages, brought out by the credit 
men’s survey to which I have referred. 
These 23.000 organizations doing a busi- 
ness that runs into the billions annually 
carry fire insurance in many 


cases 


that amounts to less than one-third of 
the actual values involved. Only 43% 
carry varying amounts of windstorm; 


27% have use and occupancy: 3% profits 
insurance; 34% explosion; 24% riot and 


civil commotion; 15% transportation 
coverage on shipments; 58% burglary 
and only 28% are covered by fidelity 


bonds. 

“Here, in the case of the credit man’s 
firm—the wholesaler, manufacturer and 
jobber, and their creditor firms—number- 
ing hundreds of thousands throughout 
the nation is a fertile and undeveloped 
field of premiums for the insurance com- 
panies—and a gold mine for the agents 
and brokers. 

“The credit man is awakening to the 
need; his state and national leaders 
realize its importance. The National 
Association of Insurance Agents and the 
State Association in California is be- 
hind the move, as evidenced by a reso- 
lution unanimously adopted at their re- 
cent convention. 

“The insurance group of the Credit 
Managers Association has undertaken 
the work of preaching the gospel of 
adequate insurance protection to the 
credit men, the agents and brokers, and 
to the insurance buying public.” 
ren ee 8 


Writing Insurance Ad Copy 
Is Anything But an Easy Job 


Writing copy for insurance advertis- 
ing,is not an easy task. General opin- 
ion of the country’s advertising frater- 
nity is that the ads of insurance com- 
panies are in a class by themselves. 
They are unique in some respects, es- 
pecially in that they let the reader 
know what is being advertised, which 
is not the case in many of the maga- 
covering subjects 
They rank high 
stimulating 


zine advertisements 
other than insurance, 
in informative copy, in 
thought and desire to buy, and in art 
work as well. 

But, reverting to the opening sentence 
of this article, the following note, re- 
ceived by William L. Hadley, vice-presi- 
dent and general manager of this paper, 
from the advertising manager of an in- 
surance company throws some light on 
the state of mind of a man responsible 
for getting up copy for an insurance 
company : 

November 29, 1940. 
Disturber of my planned 
budget, and 


indolence—and 
ok OK 


Dear Bill: 
peace —upsetter of my 
wrecker of my studied 
Grade A guy notwithstanding. 

Here is your copy for December 6. 
Increasing years have brought augment- 
ed distaste for labor. Copy means work. 
Ten words are a task to make the brain- 
cogs groan and creak and the head buzz 
and ache. 

Only an overwhelming affection for 
you has jarred this bit of copy loose. 
Take it, boy; broadcast it to a breath- 
lessly waiting world; and may you have 
a Merry Christmas and a Prosperous 
1941. 

Yours as always, 
(Name deleted by local censor) 





FIREMAN’S FUND DIVIDEND 
Fireman’s Fund Insurance has de- 
clared a regular quarterly dividend of $1. 
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FEARS EARTHQUAKES IN 194 


Canadian Engineer Says There Axe 
Seven Periods Next Year When 
Severe Quakes May Occur 
Destructive, or at least severe, earth. 
quake shocks may be expected in 194] 
in the opinion of Edgar C. Thrupp 
member of the Engineering Institute of 
Canada and a retired civil engineer oj 
Vancouver, B. C., who has something oj 
a reputation for predicting earthquakes 
He has gone on record as_ predicting 
this year and next will be the worst 
earthquake years of the twentieth cep. 
tury. Severe quakes which have occurred 
this year include those in Turkey and 

Rumania. ; 
Mr. Thrupp contends that planets are 
able to exert a gravitational effect on 
the earth, causing waves and depressions, 
For 1941 he predicts the following: 
January 20 to February 10—Severe 
quakes, midnight to 6 a. m. local time 
Safest period, noon to 6 p. m. local time. 
March 20 to April 5—Destructive 
quakes of medium severity, 10 p. m, to 
4 a.m. Safest period, 10 a. m. to 4 p. m, 
May 10 to May 20—Moderate quakes 
9 p m. to 3 a. m. Safest period, 9 a, m: 
to 3 p. m. 
June 25 to July 20—Destructive quakes 
similar to those of March-April, 8 p. m, 
to 2 a. m. Safest period, 8 a. m. to 2 


p. m. 
August 20 to September 10—Severe 
quakes. Worst in 1941, 4 p. m. to 10 


p. m. Safest period, 4 a. m. to 10 a. m. 
October 22 to November 7—Severe 
quakes, 6 a. m. to 2 p. m. Safest period, 
6 p. m. to 2 a. m. 
December 15 to January 10, 1942—Very 
severe quakes, 3 p. m. to 9 p. m. Safest 
period, 3 a. m. to 9 a. m. 





LONDON’S FIELDMEN’S ROUND-UP 


“Full Efficiency for ’41” Adopted as Slo- 
gan for Annual Gathering During 
Week of January 6 

The London Assurance Group has bor- 
howed the theme “Full Efficiency for 
41” for use during the group’s forth- 
coming annual round-up of fieldmen, 
Walter Meiss, executive general agent, 
announced last week. The round-up will 
take place in New York during the week 
of January 6. 

Originally created as the rallying cry 
of the National Association of Insurance 
Agents at its recent Buffalo convention, 
the efficiency theme has since been 
echoed from a number of state conven- 
tion programs. The London Assurance, 
however, is believed to be the first com- 
pany organization to adopt the terse 
thought as the base upon which to build 
a fieldmen’s meeting program. 

“A company that isn’t in step with 
the way organized agency leaders are 
thinking is up against a terriffic handi- 
cap,’ Mr. Meiss declares, “and we don't 
believe it makes sense to handicap our- 
selves unnecessarily. We try to train 
our office staff as well as our fieldmen 
in terms of agency needs and agency 
service. The more efficient agents be- 
come, the more efficient companies will 
have to become and the only way to 
compete against efficiency is by offering 
more efficiency. It’s just another case 
of the winning verdict going to the or- 
ganization that ‘gets there firstest with 
the mostest.’ And we believe we’re on 
our way.” 





New I. A. C. Insignia 


The Insurance Advertising Confer- 
ence’s new insignia, which attracted 
favorable attention when on display at 
the recent mid-year meeting in Hotel 
Roosevelt, New York, is the work of 
Clark W. Smitheman, production man- 
ager, Camden Fire Insurance Associa- 
tion. It is made of Lucite with flores- 
cent lighting effects strikingly produced. 
Mr. Smitheman explained that the main 
job in its execution was to get the proper 
artistic -effect, and judging from the 
comments at the session he has achieved 


that objective. 
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New President Of The 
Brooklyn Brokers Ass’n 





ALEX GOLDBERGER 
\lex Goldberger, president of the Ful- 


ton Fire Agency, Inc., of Brooklyn, N. 
Y., was last week elected president of 
the Brooklyn Insurance Brokers Asso- 
ciation. He is aiso editor of the asso- 
ciation’s monthly publication, the Bul- 
letin. Mr. Gole harem is widely and 
favorably known in New York produc 
tion circles and has long been Pc te in 


organization affairs. 


MOORE REELECTED PRESIDENT 
Heads a aa Brokers; Advo- 
cates Stricter License Require- 
ments and a Code of Ethics 


Harry E. Moore, who on December 6 


was elected to his fifth consecutive term 
as president of the Insurance Brokers 
Association of Massachusetts, recom- 


mended that the license 
for brokers be tightened. 
_Speaking at the annual meeting in 
favor of a code of ethics, which he de- 
clared would insure sound insurance pro- 
tection at reasonable cost to the public, 
he said: “It will support the conviction 
that the promotion of the profit motive 
in business is the only sound American 
way of assuring the economic future of 
this country. It will bring about the 
highest possible ethics on the part of 
insurance brokers in dealings with the 
public and insurance companies. It will 
stand for a fair and reasonable remun- 
eration to the broker for services ren- 
dered.” 

Other officers 
Bowen, secretary- 
Broderic, Albert 


requirements 


elected were Henry S. 

treasurer; Hubert D. 
= Charles J. A. 
Wilson, Hamilton Wood and Holden 
P. Williams, all A eee and T. 
Robert Sullivan, Ava W. Poole, Edward 
M. Peters, Ernest E. Hardy, Frederick 
S. Chapman, members of the executive 
council. 


RICE REELECTED PRESIDENT 
Hugh Rice has been reelected presi- 
dent of the Hamilton, Ont., Fire & 
Casualty Insurance Agents Association. 
Robert Doering is vice-president and 
|. A. Fergusson secretary-treasurer. 


Single Location Reporting 


Form Opposed in New York 
New York 


State local agents and com- 

committeemen of the New York 
Insurance Rating Organization con- 
last week on the question of a 
single location reporting form in this 
state. The agents are reported to have 
said there is no real public demand for 
this form and to place it in use would 
create many minor difficulties. It is not 
expected that the rating organization 
will recommend this form because of 
the objections of producers. 


pany 
Fire 
ferred 


Among agents at the conference were 
A. J. Smith of New York, J. W. Rose 
of Buffalo, W. H. A. Munns of Syra- 
cuse and R. M. L. Carson of Glens 


Falls All are leading members of the 
New York State Association of Local 
Agents; Mr. Rose is secretary, Mr. Car- 
son a past president, Mr. Munns chair- 
man of the fire conference committee 
and Mr. Smith a member of the execu- 
tive committee. 


Mass. Agents to Have 
3-Day School at Amherst 


Massachusetts Association of In- 
Agents will conduct a three-day 
short course school for fire and casualty 
agents at Massachusetts State College 
in Amherst, on June 10-12 next, George 
W. Scott, newly appointed educational 
director of the National Association, will 
go to Boston soon to assist in planning 
the course of lectures and discussions. 
The classrooms, dormitories and cafe- 
teria of the college will be available to 
agents during this course. Members of 
the Bay State Club, Massachusetts field- 
men’s organization, are cooperating by 
spreading information about this course. 


The 


surance 


JOSEPH M. BRADFIELD DIES 


Joseph M. Bradfield, aged 51, of Jack- 
sonville, Fla., passed away December 16 
following an illness of several weeks. 


Mr. Bradfield was president of Bradfield 
& Rhudy, Inc., fire insurance general 
agents. He was a World War veteran, 
having served as a captain of engineers. 
\ native of Rock Hill, S. C., Mr. Brad- 
field spent his early manhood in Char- 
lotte, N. C., and moved to Jacksonville 
about twenty years ago from Atlanta. He 
took an active interest in civic affairs. 
He was a member of the Timuquana 
Country Club, the Florida Yacht Club, 
the Ponte Vedra Bath Club and the 
Honorable Order of Blue Goose Inter- 
national. Surviving are his widow and 
a daughter, a sister, a brother, and his 
mother, all of Charlotte. 
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Report Company Sentiment 
For Increase in Contingents 


Some company members of the New 
York Fire Insurance Rating Organiza- 
tion are reported to be looking with 
favor now upon the request of local 
agents in the suburban New York field 
for an increase in contingent commis- 
sions from the present rate of 5% to 


10%. In numerous other districts where 
contingents are paid the 10% rate is 
general. New York suburban area agents 
have been fighting steadily for such an 
increase for several years and believe 
they have an excellent chance of secur- 
ing it sometime in 1941. 


N ewburgh Agency 60 Years 
With Pennsylvania Fire 


Shipp & Osborne, Inc., of Newburgh, 
¥.. completed sixty years of repre- 
sentation of the Pennsylvania Fire on 
December 1. In honor of the anniver- 
sary Secretary R. T. Stewart and Spe- 
cial Agent John J. Casey presented to 
E. Maltby Shipp and R. S. Kelton and 
to Miss Jennie C. Lindeborg a desk set 
each to commemorate the occasion. 
They also ——— a certificate of ap- 
preciation signed by Cecil F. Shallcross, 
president of the company. Shipp & 
Osborn are among one of the oldest in- 
surance firms in the state and are well 
known throughout the country. 


Insurance Wane of 


Tampa, Fla., Form Ass’n 
Planning to be included in the charter 
membership of the National Association 
of Insurance Women, women of Tampa, 
Fla., offices have organizer The Insur- 
ance Women of Tampa, with initial 
membership of forty. Mrs. Gladys M. 
Hobson, chief clerk to A. C. Eifler, sec- 
retary of the Florida Insurance Agents 
\ssociation, is president, with Mrs. Ann 
Wilkins, of H. H. Mabry agency, vice- 
president; Miss Helen Latimer, of E. E. 
Smith agency, secretary, and Miss 
Estelle Brantley, of O. H. Carter 
agency, treasurer. 
The preliminary 


planning was done 
by Mrs. Hobson and Mrs. Sue Vaden, 
of Cunningham, Inc., with a call for the 
organization meeting sent out by Mrs. 
Hobson, Miss Margaret Thomas, of M. 
K. Wilson Co., and Miss Dorothy Mat- 
hews, of Lykes Bros. The purposes in- 
clude better cooperation and more 
friendliness among all engaged in the 
business. 
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AGENTS’ EMBLEM REDESIGNED 


Cuts Furnished By National Association 
in Four Sizes, Each with Its 
Specific Uses 

The National Association of Insurance 
Acvents is advising its members that fol- 
lowing the standardization of the 

MEMBER sociation’s emblem de- 
sign, four new size elec- 
trotypes for printing 
purposes are now avyail- 
able for use by member 
agencies, each cut plan- 
ned for _ specific pur- 
poses. The newly stand- 
ardized design supplants 
the confusing and con- 
that have been in use 
during the last twenty-five years, and 
the range of sizes for normal printing 
purposes has been increased. 

Members of the association interested 
in securing any or all of these emblems 
should address the national headquarters 
at 80 Maiden Lane, New York City. 

The smallest size is designed for print- 
ing on business calling cards, pamphlets, 
folders and advertising literature of 
small proportions, and on other small 


asso- 





No. 3 Size 


flicting insignias 


items. The No. 2 size can best be used 
on advertising material, envelopes, in- 
voices and statements, and on letter- 


heads the layout of which requires a 
smaller design than usual. This size cut 
is excellent, also, for printing on the 
reverse side of business calling cards. 

The No. 3 size is the most popular 
of the set, and is used by member agen- 
cies mainly on letterheads. This size 
also is adequate for small newspaper ad- 
vertisements, desk or small wall calen- 
dars, hand blotters, and for advertising 
matter of letter enclosure proportions. 
The largest cut, No. 4, is designed for 
large newspaper advertisements, pro- 
grams, desk blotters, wall calendars, 
window cards, and for any other pur- 
pose where easy visibility at more than 
arm’s length is desired. 





Wilson to Check Rate 
On Buffalo’s Airport 


\ reinspection is to be made to deter- 
mine whether the airport in Buffalo is 
entitled to a lower fire insurance rate. 
A committee has approved tentatively 
a recommendation that public liability 
insurance in the amount of $100,000 be 
purchased, It was decided to withhold 
this recommendation until a decision is 
reached on fire insurance. 

It was explained that the proposed 
rates for fire coverage on the adminis- 
tration building, hangars and _ garage 
were based on an inspection made some 
time ago before conditions were im- 
proved there. The committee author- 
ized 3uffalo insurance agent, Charles 
H. Wilson, to make the inspection at no 
cost to the city. 


MAINE AGENCY HONORED 

In recognition of over seventy-five 
years of service as agents for the Han- 
over Fire, the Prentiss Loring, Son & 
Co. of Portland, Me., has been presented 
with a certificate of appreciation carry- 
ing an appropriate resolution from the 
board of directors and officers of that 
company. This presentation was made 
to Philip Q. Loring by E, G. Dunn, 
special agent of the Hanover Fire. 
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“Insurance Agency Management” 


New Book on Selling by B. D. Cole 


B. D. Cole tells the story of success- 
ful development of a local agent’s office 
in his new book “Insurance Agency 
Management,” which has just been pub- 
lished by the Rough Notes Co, of In- 
dianapolis amd copyrighted by Bert D. 
Cole, Jr. Mr. Cole, well known local 
agent of West Palm Beach, Fla., and 
head of B. D. Cole, Inc., has written 
many articles on insurance and lectured 
at numerous insurance schools. His new 
book is intended for agents and brokers 
and carries the message of salesmanship 
through careful attention to the matter 
of agency organization. 

Emphasis has been placed, says Mr. 
Cole in the foreword to his volume, on 
the accumulative value of applying ef- 
ficiency to all things, whether big or 
little. What is expressed in the book is 
not theoretical but the actual facts which 
have stood the test of constant use in 
a business started from small beginaings. 
Today Mr. Cole’s agency is one of the 
leading insurance offices in his section 
of Florida. 

Mr. Cole covers a wide range of activ- 
ity in his book and shows conclusively 
that there is much more than just the 
idea of selling in establishing a local 
agency. His chapter headings summarize 
the story he tells understandingly and 
intelligently and this book should find 
wide distribution among producers. The 
chapter headings are as follows: 

Chapter Headings 

Organization—selecting personnel, rec- 
ognition of merit, compensation, vaca- 
tions, office arrangement; marketing the 
product—methods employed, developing 
prospects, renewal business; contacts 
with the public; human relations—kind- 
ness, pride, sincerity, courtesy; competi- 
tion; advertising newspapers, radio, 
novelty, company advertising, roads and 
electric signs; bond and casualty depart- 
ment; automobile department; inland 
marine; engineering and survey depart- 
ment; claim department; credits and 
collections; system in general—equip- 
ment, premium statement, claim forms, 
bookkeeping and cashiers’ department, 
and, finally, company and agency rela- 
tions. 

This book is profusely illustrated with 
photographs, copies of letters, forms, etc., 
and also contains two complete copies 
of surveys, one covering the property 
and operations of a company and the 
other covering the residential property 
of a woman. 

Some of Mr. Cole’s views on competi- 
tion, based on many years of experience, 
follow herewith: 

Competition 

“Competition, as we comprehend it, is 
not something to fear, but something to 
convert into a constructive force. If an- 
alyzed it will be found to hold processes 
capable of stimulating ambition, re- 
sourcefulness, enthusiasm, determination 
and perseverance. Without it, apathy 
would certainly find fertile soil in which 
to germinate. 

“Competition can be made a benefac- 
tor and should be accepted for what it 
is, ‘the life of trade.’ There have been 
Many Opportunities in our experiences to 
get business by cutting corners, and 
splitting commissions; there have been 
occasions to sacrifice right standards, 
Principles and ethical practices. We have 
steadfastly held to the course that ‘hon- 
esty is the best policy,’ not for righteous- 
ness sake alone but because of our con- 
viction that there is no permanency in 
ill-gotten gains. Confidence and respect 
are essential to the stability and success 
of the insurance agency business. These 
must be established and preserved, other- 
wise the structure, because of its frailty, 
will collapse when sever storms occur. 

“Tt is not uncommon to lose desirable 
business because a competitor has re- 
hated, or practiced under-cover methods. 
We have learned long since not to be 
concerned about such cases. 

“Naturally, there have been instances 





B. D; COLE 


where we have lost accounts from such 
causes but they have subsequently been 
reclaimed or voluntarily returned, and 
written on a correct basis. 

“Those who are engaged in business 
know that there are insurance accounts 
which are firmly controlled by financing 
institutions and other sources which take 
them out of the competitive market. 
When we are convinced that there is 
such control, obviously it is wasted et- 
fort to attempt to secure the business 
regardless of the methods employed 
However, we make a record of all such 
known accounts and, when practical, we 
follow them up in the future. 

“The business of insurance, because of 
the important position it occupies, is 
vulnerable to all kinds of competition. 
One thing should be remembered—good 
merchandise cannot be cheapened and 
still retain its value. It has been our 
observation that business secured strict- 
ly on a price basis is unstable. Such 
business generally continues to go to 
the lowest bidder until the quality of 
service and indemnity has been demon- 
strated.” 


Study to Be Made of Fire 
Insurance Rates in Detroit 


\ conference was held at Detroit last 
Friday by L. Dean Alber, state agent 
for the Home; C. H. Metzner, state 
agent for the Phoenix; L. J. Gilmour, 
special agent for the America Fore 
Group, and Elmer Salzman, secretary- 
manager of the Detroit Association of 
Insurance Agents. \ comprehensive 
study will be made of factors that enter 
into fire insurance rates for the city 
of Detroit. Acquisition costs will be 
taken into account. <A_ study will be 
made of schedules of commission rates 
followed in compensating agents and 
agency employes according to the nature 
of their services rendered in the acqui 
sition of business. 


Elect C. F. Germain 


Clifford F. Germain was elected di- 
rector and a member of the finance com- 
mittee of the Reinsurance Corp. of New 
York at the recent regular meeting of 
the board of directors. These offices 
were left vacant by the recent death of 
James Rattray. 

“ As an officer of the predecessor com- 
pany, Mr. Germain was active in the 
formation of the Reinsurance Corp. in 
1936 and has served as vice-president. 
He continues as an officer and member 
of the board of directors of National 
Reinsurance Corp., an associate company, 
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SEEK TO AVOID ASSESSMENT 


Mutual Company Agents Reported Asked 
to Give to Fund to Avoid Displeas- 
ing Policyholders 

That the assessment feature of many 
mutual insurance company policies is too 
agents of those 


rather, the 


often not stressed by 


companies, who emphasize 
received, is 


recent efforts of a 


dividend payments to be 
brought out in the 
small fire mutual in an Eastern state to 
raise needed money by going to its 
agents instead of applying assessments 
on policyholders. In this particular in- 
stance assureds of the mutual were to 
be called upon to pay an assessment 
amounting to more than four times last 
year’s annual premium and covering even 
canceled and expired policies of the last 
few years. 

Seeking to avert the necessity for such 
an assessment which leading agents of 
the mutual feared would cause policy- 
holders to lose faith in the principle of 
mutual fire insurance, at least one agent 
contacted other agents, it is reported, 
asking them to pledge individually sev- 
eral hundred or a thousand dollars apiece 
toward meeting the deficit for which the 
assessment was to be raised. 

This agent pointed out that while no 
agent was obligated to pay the assess- 
ments of his assureds it appeared to be 
good business sense to pay a part of 
the assessments out of their own pock- 
ets in order to prevent adverse criticism 
of the mutual plan of fire insurance. 
Outcome of the efforts of the agents to 
present a_ satisfactory financial plan, 
which would remove necessity of an 
assessment, to the Insurance Depart- 
ment of the state where the mutual is 
located is not yet known. 


National Union Calendar 


Features Crane Neck Engine 
The National Union Fire calendar for 
1941 is another in its historical 
picturing the evolution of fire-fighting 


series 


equipment in this country. The scenes 
depicted on the new calendar is that 
of one of the biggest fires New York 


City ever had. On July 19, 1845, a fire 
started on New Street and swept from 
upper Broad Street to Bowling Green, 
destroying nearly 300 buildings and caus- 
ing loss estimated at $6,000,000. 

The type of engine reproduced in the 
illustration was nick- named “The Hay 
Wagon” because of its close resemblance 
to a hay wagon when it rolled along the 
streets. Those who were more conser- 
vative in their designations referred to 
this as the “Crane Neck” because the 
long, gangling piece of pipe which con- 
nected the box to the pumping gear 
hitched to the axle of the front wheels 
had the appearance of a crane neck. A 
small, rounded air chamber was placed 
near the front of the box and great long 
brake handles, which when not in exer- 


cise rested against each other to form 
a long triangle, rose high above the 
engine. The “crane neck” was easy to 


handle because it afforded less manipu- 
lation to get ready and therefore was 
quickly maneuvered into position at a 
fire. 


SEEK FIREWORKS BAN IN MINN. 

A state-wide ban on the sale of fire- 
works in Minnesota will be asked of the 
legislature that convenes in January. 
This was decided at the legislative con- 
ference of the League of Minnesota 
Municipalities just held at St. Paul. The 
bill also has the backing and active 


support of the Junior Chamber of Com- 
merce. 
CAMDEN FIRE IN ALBERTA 
The Camden Fire has been licensed 


in Alberta to write the following classes 
of insurance: fire insurance against loss 
of or damage to an auto, limited or 
inherent explosion, inland transportation, 
personal property, sprinkler leakage, 


weather and insurance against loss of or 
damage to property caused by vehicles. 


Division of Island Between Two 
Stockholders Causes Claim Dispute 


Action was brought on a fire policy 
on a dwelling house located on an island 
off the coast of South Carolina. The in- 
sured had 
island, but conveyed it to a corporation, 
and stockholders in 
insured 


been the sole owner of the 


the sole officers 


which were the and another. 
The purpose of the corporation was the 
development of the island, but the plan 
was not carried out and the two stock- 
holders agreed to divide the island be- 
tween them. The line of division was 
marked on a plat, but no deeds were 
executed and there was no formal disso- 
lution of the corporation, Each owner 
went into possession of his part of the 
island. Plaintiff built a home on_ his 
portion and the policy sued on was 
written by defendant, with another on 
the furniture, as to which there was no 
dispute. The policy stated that plaintiff 
was the sole owner of the insured prop- 
erty. The house was destroyed by fire 
and payment of the insurance covering 
the dwelling was refused. The insurance 
company relied on a clause in the policy 
declaring it void if insured’s interest 
should be other than unconditional and 
sole ownership or if the subject of the 
insurance is a building on ground not 
owned by the insured in fee simple. 
Plaintiff contended that although he 
did not possess the naked legal title to 
the premises at the time of the issu- 
ance of the policy or at the time of the 
fire, yet he had the entire equitable title 


therein which would defeat the for- 
feiture relied on by the company. 
Oral Partition Recognized 

The South Carolina Supreme Court, 
Dunning v. Firemen’s Ins. Co, of New- 
ark, 8 S. E. 2d 318, affirming judgment 
for plaintiff, held that the trial court 
was correct in directing a verdict for 
plaintiff, 

The abandonment of corporate activi- 
ties and division of property between 
the two stockholders, the court said, 
“while not de jure a dissolution of the 
corporation, de facto it had that result.” 
There being a “de facto dissolution” and 
the validity of an oral partition being 
recognized, the plaintiff “then had the 
equitable title to the premises, for it 
cannot be denied that under these cir- 
cumstances he had a right to compel the 
conveyance of the outstanding legal title. 

“The insured, the respondent, had the 
exclusive use and enjoyment or the en- 
tire estate of that part of Lemon Island 
partitioned off to him and he alone sus- 
tains the loss occasioned by the fire.” 

The court did not find present in the 
case any of the elements that under the 
authorities tend to present the applic- 
ability of the sole and unconditional 
ownership in fee simple clause, to wit: 
That the interest of the insured was 
such that it might tend to encourage 
carelessness or wrongdoing in the use 
or preservation of the property, or by 
reason of his ownership any temptation 
to perpetuate a fraud upon the insur- 
ance company. 


New York Insurance Society Notes 


“Father and Son” banquets have been 


in vogue for some years, but it re- 


mained for the Insurance Society to in- 
“Father and Son” Ar- 


augurate classes. 


thur C. Goerlich, educational director, 
makes it a practice of dropping around 
in the evenings to the various class 
rooms to see how things are going. The 


other night he stepped into a class room 
and found Franklin B. Tuttle conducting 
a class in inland marine insurance. There 
he found Colonel Stoddard, formerly Su- 
perintendent of Insurance, sitting and 
listening intently to what was going on. 
Later inquiry elicited the information 
that Colonel Stoddard’s son is a student 
in the class, It will be remembered 
that young Stoddard won a prize last 
year. 

Recently Ogden Noel, the society’s 
first life member, wandered into the cas- 
found 


ualty payroll audit course and " 
William L. McCormick of the Hartford 
Accident holding forth. A controversial 


point arose and in the ensuing discussion 


Mr. Noel, Sr., took part. Mr. McCor- 
mick later tried to find out how this 
man got into the class and discovered 


that Norbet Noel was a registered stu- 
dent. 

The society has issued a new brochure 
describing the agents’ and _ brokers’ 
course which will commence January 
28, 1941. Those interested may secure 
a copy by applying at the office of the 
society, either in person or by mail. 

At the last meeting of the board of 
directors it was unanimously agreed that 
the payment of dues be suspended for 
any member engaged in the armed forces 
of the United States for the length of 
time that he is so engaged. 

Courtlandt Otis of Johnson & Higgins 
has presented the society with a photo- 
graph of the dinner held by the Board 
of Casualty & Surety Underwriters at 
the Hotel Astor in October, 1908. Mr. 
Otis’ father, Stanley L. Otis, was one 
of the diners. Edson S. Lott, chairman 
of the board, U. S. Casualty, has a place 
on the dais. Three of the men whose 


biographies are included in his “Pioneers 
of American Liability Insurance” are in 
the picture. These are William Bro- 
Smith and James G. Batterson, both of 
the Travelers, and F. Highland Burns 
of the Maryland Casualty. John J. King, 
president of the society, and president 
of the Hooper-Holmes Bureau, finds on 
this picture two of his predecessors— 
William DeM, Hooper and Bayard P. 
Holmes. It is also interesting to note 
that of the 120 odd men at the dinner, 
fifteen represented insurance periodicals. 
Archibald G. Hall, who recently retired 
from the Insurance Advocate, and Har- 
vey E. Roberts, father of E. Weston 
Roberts, the present editor of the Ad- 
vocate, were there; also Robert R. Dear- 
den, second of the line, and father of 
Robert Dearden, 3d, editor of the United 
States Review. 


Hail Ass’n Elects Officers; 
Profitable Year Expected 


J. H. MacFarlane, head of the hail 
department at the America Fore’s West- 
ern department, was re-elected presi- 
dent of the Western Hail Association at 
the annual meeting held at Chicago. 
Other officers who were re-elected were 
F. H. Carroll, Home of New York vice- 
president; E. G. Frazier, Springfield Fire 
& Marine, secretary-treasurer, and H. 
W. Chesley, assistant secretary. 

Companies writing hail business re- 
ported they expect to show a profit for 
their year’s operations. Few severe 
losses occurred during the past year, it 
was indicated. Changes in rules on 
practices and forms were of a minor 
nature, and on recommendation of the 
executive committee were held to a mini- 
mum in number. President MacFarlane 
indicated he would name the new execu- 
tive committee within the next few 
weeks. The St. Paul Fire & Marine, 
one of the largest companies writing hail 
insurance which has never belonged to 
the association, submitted its applica- 
tion for membership which was unani- 
mously accepted. 


VIRGINIA F. & M. PLANS 


Palmer and Lewis Continue As Officers. 
Company Acquires Minority In. ' 
terest in Excelsior 
The Virginia Fire & Marine, which 
has acquired a minority interest jn the 
Excelsior of Syracuse, is understood to 
be planning to expand by entering addi- 
tional states. William B. Miller has 
just been elected president. William 
Palmer, Jr., continues as chairman oj 
the board and B. C. Lewis, Jr. continues 
as vice-president. The company aj 
been operating without a president since 
1934 when Frederick E. Nolting resigned 
Mr. Palmer is a son of the late Colonel 
William H. Palmer, long president oj 
the company. 


J. K. SHARKEY TO RETIRE 


Northwestern National Sending Hanil. 
ton to Upstate New York; Whelan 
Becomes Suburban Special 
John K. Sharkey, special agent fo; 
Northwestern National (Fire) in New 
York State, will retire January 1, He 
has been with the company for more 
than thirty years. To succeed Mr. Shar- 
key, the company is transferring to the 
upstate field George A. Hamilton, who 
has been special agent for more than 
ten years in the New York suburban 
territory. His headquarters after Janu- 
ary 1 will be in the State Tower Build. 

ing, Syracuse. 

Thomas F. Whelan will succeed Mr, 
Hamilton as special agent in New York 
suburban territory with headquarters at 
90 John Street, New York. He has been 
an examiner in the metropolitan branch 
for many years, 


T. A. Fleming Was 
Speaker in Richmond 


T. Alfred Fleming, director of conser- 
vation, National Board of Fire Un- 
derwriters, spoke on fire prevention 
December 16 before the fire insurance 
school, University of Richmond, spon- 
sored by the Virginia Association of 
Insurance Agents, the Stock Fire Insur- 
ance Field Club of Virginia and _ the 
Richmond local board, in cooperation 
with the business administration school 
of the university. 

F. Schuyler Dauwalter, assistant man- 
ager of the National Board, addressed 
the fire insurance school _ recently. 
E. Scott Hale, manager loss department, 
American of Newark, will discuss losses 
and adjustments January 13. Gordon 
Bohannan, of Petersburg, attorney for 
the Virginia Rating Bureau, discussed 
the law of agencies December 20. Regis- 
tration of the school has exceeded ex- 
pectations. 





“A” Fire Insurance 


Rating for Irvington, N. J. 
Irvington, N. J., has obtained an “A” 
fire insurance rating due to improve- 
ments in fire fighting facilities. Secur- 
ing of the “A” rating is the culmination 
of a six-year program, carried on large 
ly under direction of Balentine and Fire 
Chief Thompson, who became chief in 
1937. Six years ago the town’s fire in 
surance rating was “D. / 
Estimates of savings that will be el 
fected range as high as $50,000 a year. 
W. C. Van Giesen, insurance engineet 
of the John R. Franke Co. of Irvington, 
estimated premium savings will be 
around $27,000 a year, and said that in 
creased efficiency of the department will 
cut losses to such an extent the sav- 
ings “should exceed $50,000 a year.” 





Barningham Now General 
Adjuster for American 


DeWitt Barningham has been appoint 
ed general adjuster in the Western de 
partment of the American Insurance 
group at Rockford, Ill. Harold S. Cut: 
ting has been advanced to supervisor 0 
the loss department. He has been ™ 
the Western department for more than 
twenty years. 
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Court on Division of Fire Policy 
Proceeds Between Buyer and Seller 


The case of Gillingham v. _Phelps, 
Washington Supreme Court, 165 P. 2d 
925, was a controversy as to who was 
entitled to the proceeds of a fire policy 
covering property which was destroyed 
by fire. The owner of a lease of the 
top floor of a property where she oper- 
ated a pinochle club sold on an oral 
agreement the property and fittings used 
in the operation of the club to the plain- 
tiffs, who had prior thereto purchased 
the real property from the owner and 
taken an assignment of the lease. 

The consideration for the sale of the 
personal property to plaintiffs was can- 
cellation of back rent and $350 to be 
paid in cash. The contract of sale was 
to be reduced to writing and a bill of 
sale given, When the oral agreement 
was made, the seller was the beneficiary 
of a fire policy for $2,000 and the plain- 
tiffs were not mentioned therein. Three 
weeks after they took possession, the 
property was destroyed by fire. No 
contract or bill of sale had been exe- 
cuted. 

The insurance company paid $1,800 of 
the policy into the registry of the court 
and sold the property not completely 
destroyed by the fire for $200 and held 
the money for whoever the court should 
decree was entitled to the insurance. 
Plaintiffs contended they were entitled 
to $1,680 of the insurance money, and 


Women’s Club Holds 
Annual Bosses’ Day 


The Insurance Women’s Club of Okla- 
homa City held their annual “bosses’ day” 
December 7 with about 100 persons pres- 
ent. Mrs, Clark C. Simpson, president, 
presided. Hostesses were Mrs. Pauline 
Nelms, Mrs. R. H. Langlitz, Miss Patri- 
cia Peebles and Miss Mary Ellen Thurs- 
ton. Mrs. John M. Forline was chair- 
man of the program committee. 








N. Y. C. FIRE LOSSES LOWER 

Incurred losses in November handled 
by the loss committee of the New York 
Board of Fire Underwriters were $263,- 
061 compared with $334,388 in the same 
month last year, representing a decrease 
of 21%. For the first eleven months of 
this year New York Board losses have 
totaled $3,014,358, compared with $3,140,- 
316 in the same period of 1939, a decline 
ot 4%. 


that the seller to them was entitled to 
$350, the amount that was to be paid 
in cash. The seller contended that she 
was entitled to the entire sum. 

The court reversed judgment against 
the plaintiff and remanded the case with 
directions to overrule the defendant’s 
demurrer to the complaint. It was held 
that “in the absence of a statute or 
agreement, the risk of loss or -injury 
as between the buyer and the seller 
must be borne by the party who has 
the title to the property at the time such 
loss or injury occurs”; and there was 
no statute which affected the transaction 
here involved. The title was held to 
have passed to the plaintiffs at the time 
they went into possession of the prop- 
erty. The title being in them and the 
seller to them being the _ beneficiary 
named in the policy, the proceeds should 
first be applied upon the balance due 
upon the purchase price and the re- 
mainder turned over to the plaintiffs 
upon the theory of constructive trustee- 
ship, the seller being considered as trus- 
tee for the plaintiffs. 

The court cited cases, all relating to 
real property such as dwelling houses, 
and it saw no reason why the same 
principle should not operate as to per- 
sonal property. The plaintiff's com- 
plaint was therefore held to state a 
cause of action. 


SPECIAL FOR FIREMAN’S FUND 
Appointment of Donald Lee Christen- 
son as special agent and engineer on 
fire lines for Colorado and New Mexico 
has been announced by the Fireman’s 
Fund Group. Mr. Christenson has had 
experience with the Kansas Inspection 
3ureau at Topeka and in rating work 
in the Rocky Mountain field. He will 
be associated with State Agent Philip 
Kingsley and will headquarter in the 
companies’ Denver office. 





BOSTON-OLD COLONY DIVIDENDS 

Directors of the Boston Insurance Co. 
have declared a quarterly dividend of 
$4 a share and a special dividend of $5 
a share, both payable January 2 to stock- 
holders of record December 10, Directors 
of the Old Colony have declared a 
quarterly dividend of $5, payable Jan- 
uary 2 to stock of record December 10, 
and a special dividend of $15, payable 
December 23 to stock of record Decem- 
ber 10. 


Excelsior Shows Gains in 
Assets, Surplus, Premiums 


A cash dividend of twenty cents a 
share, authorized by the directors in 
their last regular meeting, was received 
by stockholders of the Excelsior on De- 
cember 23. In announcing the dividend, 
William G. Hurtzig of Morristown, N. 
J., chairman of the board, points out 
that it is in the nature of a year-end 
distribution to stockholders of a con- 
servative portion of the Excelsior’s net 
earnings for the year. 

According to Mr. Hurtzig the Excel- 
sior has enjoyed a good year. There 
have been substantial increases in as- 
sets, surplus to policyholders, and in the 
book value of Excelsior stock. There 
has also been a satisfactory growth in 
premium volume during the year. This 
is the ninth consecutive year during 
which the Excelsior’s premiums have 
shown an upward trend. 





F. E. Holmes, Adjuster, 
Dies of Heart Disease 


Frank E. Holmes, general adjuster in 
the Southwestern department of Fire 
Companies Adjustment Bureau, died De- 
cember 3 at Hamilton, Tex., of heart dis- 
ease. He was born in Honeygrove, Tex., 
and entered insurance in 1911 with Treze- 
vant & Cochran. In 1920 he became a 
partner with T. C. McCurdy and J. B. 
Hines and the late E. C. Cooper of the 
Southwestern Adjustment Co. When 
the Southwestern Adjustment Co. merged 
with the Fire Companies’ Adjustment 
3ureau in 1931, Mr. Holmes joined the 
latter organization. 





CANADIAN LOSSES HIGHER 

Fire losses in Canada for the week 
ended with December 7 skyrocketed to 
$645,875 from the previous week’s figure 
of $266,375, and were more than seven 
times higher than the figure of $83,800 
for the corresponding week of last year. 
The destruction of two large churches at 
Bridgeport, Nova Scotia, and Hamilton, 
Ontario (totalling $275,000 in fire losses 
alone) as well as some industrial plant 
fires in Ontario and Nova Scotia con- 
tributed to the week’s large losses. Since 
January 1 fire losses amounted to $12,- 
788,510, a slight gain over $12,764,950 for 
the same period last year. 





PERCY CARTER DIES 
Percy Carter, for the last twenty-five 
years connected with the New York 
office of the Aetna Fire, died recently. 
At the time of his death he was in 
charge of the payroll auditing depart- 
ment. He resided in Nutley, N. J. 


Jewish Women Give Check 
For $2,000 for War Relief 


A check in the amount of $2,000 was 
presented last week to the British War 
Relief Society for the purchase of a 
mobile kitchen by the Women’s Division 
of the American Jewish Congress. The 
presentation, in behalf of the Women’s 
Division, was made by Mrs. Stephen S. 
Wise, president, and Mrs. Bernard S. 
Deutsch, widow of the late president 
of the New York City Council, chairman 
of a special committee named by the 
organization on Aid to Great Britain, 
to Major C. R. Redgrave, O. B. E., 
M. C. at the headquarters of the Down- 
town Committee of the British War Re- 
lief Society, 150 William Street, U. S. 


home office of the Royal-Liverpool 
Groups. The check represents the sec- 
ond presentation of a mobile kitchen 


to the British War Relief Society by 
the Women’s Division, and supplements 
three ambulances which have been con- 
tributed for British Aid through the 
Red Cross. 

In making the presentation, Mrs. Wise 
and Mrs. Deutsch made known to Major 
Redgrave that this is the only one of 
a series of important contributions which 
is expected to result from a nationwide 
effort to mobilize Jewish women to aid 
British War Relief. The effort of the 
Women’s Division is part of special 
American Jewish aid being organized 
by the American Jewish Congress as a 
whole, which will take the form of a 
special campaign effort to be launched 
on December 29 at an all-day conference 
at the Hotel Astor in New York City. 
The Women’s Division has already, in 
addition to the funds collected and con- 
tributed for mobile kitchens and ambu- 
lances, sent considerable quantities of 
clothes for men, women and _ children 
through the British War Relief Society. 





PITTSBURGH CHRISTMAS PARTY 

The Smoke & Cinder Club Christmas 
party was held on December 16 in the 
Roosevelt Hotel. The program included 
dinner and entertainment. The commit- 
tee in charge consisted of E. A. Logue, 
Insurance Co. of State of Pennsylvania, 
chairman; G. Warren Feller, North 
British; J. F. O’Connor, Employers; 
Herbert Schaefer, Corroon & Reynolds, 
and H. B. Ellis, Hoover & Diggs. 





TERRE HAUTE BOARD ELECTS 
At the annual meeting of the Terre 
Haute (Ind.) Insurance Board, Inc., 
Harry E. Fitch was elected president 
for the coming year. LeRoy Allen was 
named vice-president and Fred G. Kra- 
mer secretary. Members of the board 
of directors named were Richard P. Gil- 
lum, Lewis A. Linderman, Joseph P. Mc- 
Kibben, Robert A. Noe and John L. 
Pfister. 
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Fairleigh Ass’t Secretary 
Of Agents’ Association 
SHEEHAN EXECUTIVE EDITOR 


Latter Leaves Spectator to Join Amer- 
ican Agency Bulletin; Both Well 
Known in Journalistic Field 


The National Association of Insurance 
Agents that DuR. 
Fairleigh has been assigned to new and 
important duties in the organization, in- 
cluding the taking over of a substantial 
portion of the work previously handled 
by Assistant Secretary George W. Scott, 
whose appointment as the director of 
the newly-constituted educational divi- 
sion of the National Association was 
made public recently. As in the 
of Mr. Scott, Mr. Fairleigh will enter 
upon his new responsibilities on January 
1 with the title of secretary. 

A member of the headquarters staff 
of the National Association for the past 
five years and editor of its official week- 
ly publication, the American Agency 
Bulletin, since April, 1939, Mr. Fairleigh 
now realizes an ambition which he has 
had for some time of engaging in direct 
association work. 

Simultaneously the National Associa- 
tion announces the appointment, effec- 
tive January 1, of Robert W. Sheehan 
to its headquarters staff to participate 
generally in its publication and public 
relations activities and to serve as ex- 
ecutive editor of the Bulletin. Mr. 
Sheehan, one of the well known insur- 
ance writers and editors in the country, 
is at present managing editor of The 
Spectator, with which insurance publi- 
cation he has been connected for four- 
teen years. 

Jerome van Wiseman, director of pub- 
lic relations and publications for the 
National Association, under whose su- 
pervision the operation of the Bulletin 
has proceeded for the past year and a 
half, temporarily will act as editor; in 
addition to his other duties he will con- 
tinue as the directing head of the pro- 
gram. 


announces George 


case 


assistant 


Career of George Fairleigh 

George Fairleigh received his educa- 
tion in the public grade and high schools 
of Louisville, Ky., and in special courses 
in journalism, advertising and psychol- 
ogy at the University of Louisville. He 
entered the employ of the Insurance 
Field at Louisville in 1925 and devoted 
his time to the business, advertising, 
state agents’ directory and office man- 
agement departments. Later he assisted 
in the editorial department. In 1935 he 
was made assistant secretary of the 
Field. 

Mr. Fairleigh joined the National As- 
sociation in June, 1936, as managing edi- 
tor of the Bulletin and was made editor 
in 1939. 

Mr. Fairleigh was married in October, 
1939, to Mrs. Lena Moore Fisher of 
Tennille, Ga. Mrs. Fairleigh has a son, 
Kenneth, eleven years old. They reside 
at 114 Garden Street, Garden City, Long 
Island. 

Robert W. Sheehan 

Robert W. Sheehan has been “writing 
for profit” ever since he was sixteen. 
Born in Wallingford, Conn., he was 
graduated from the Lyman Hall School 
there and then went to New York where 
he served a two years’ apprenticeship in 
advertising and publishing work. He 
then matriculated at Trinity College in 
Hartford. While in college he served 
as a part-time reporter for the Hartford 
Times and as correspondent for daily 
newspapers in New York and elsewhere. 
Upon completing college in 1926, he 
again headed for New York and ob- 
tained a position as reporter for The 
Spectator, engaging also in the prepara- 
tion and editing of various statistical 
works and text books published by that 
house. In 1928 he was made assistant 
editor of The Spectator and in 1929 
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promoted to associate editor and placed 
in charge of the production of the paper. 

In 1935, when The Spectator was di- 
vided into two distinct publications, Mr. 
Sheehan, who was active in redesigning 
them, was named managing editor of 
both The Spectator Property Insurance 
Review and The Spectator American Re- 
view of Life Insurance. They are fort- 
nightly papers. 

Mr. Sheehan has traveled all over the 
country on assignments for The Spec- 
tator and has covered most of the Na- 
tional Association annual and midyear 
meetings since 1928. He has contrib- 
uted to the Encyclopaedia Britannica 
and was also insurance editor of Nel- 
son’s International Encyclopedia. In 
1929 Mr. Sheehan married Dorothy La- 
den of Hartford. They have resided for 
several years at Holley Chambers on 
Washington Square, New York City. 


C. T. Hubbard Writes on 


Insurance in “Barron’s” 
Clarence T. Hubbard, secretary of the 
Automobile of Hartford, has had an ar- 
ticle in Barron’s, the financial weekly, on 
insurance other than fire which are val- 
uable to owners of dwellings. Among 
other items he explained protection 
against claims of neighbors, extended 
coverage endorsement, all-risk insurance, 
protection that may be especially useful 
in wartime, and pointed out numerous 
savings that can be effected by buying 
insurance on longer terms than is usu- 
ally done. 


V. H. Brown Heads Agency 


Vernon H. Brown, son of the late 
Willard S. Brown, was last week elected 
president of Willard S. Brown & Co., 
Inc., 83 Maiden Lane, New York City, 
prominent local agency. The directors 
also re-elected the following: vice-presi- 
dent, John E. Pease; vice-president and 
treasurer, Louis B. Jeffers; vice-presi- 
dent, Harold R. Hall, and elected Ed- 
ward H. Gillman, secretary. Some of 
the companies in the agency have been 
represented for twenty-five years. 








SMOKE & CINDER CLUB PARTY 

The Smoke & Cinder Club held its 
Christmas Party in the Roosevelt Hotel, 
Pittsburgh, Monday night, December 16. 
The committee in charge consisted of 
Edward A, Logue, Insurance Co. of the 
State of Pennsylvania, chairman; G. 
Warren Feller, North British & Mer- 
cantile Group; H. B. Ellis, Hoover & 
Diggs; J. F. O’Connor, Employers’ 
Group; A. G. Trager, Pearl; H. D. 
Schaefer, Corroon & Reynolds and R. N. 
Tripp, Hartford. The Smoke & Cinder 
Bowling League is now under way. Eight 
teams are competing. Arthur Benedetto 
of the Springfield is chairman of the 
bowling committee. 


Thatcher Building 
Registry Chairman 


STRUCTURAL RATING FAVORED 


Would Assure Accurate Appraisals, Pro- 


tect Loans and Improve Investments 
in Real Estate 


Edwin H. Thatcher of John Thatcher 
& Son, Brooklyn construction engineers, 
has been chosen governing board chair- 
man, Certified Building Registry of the 
United States, 35 Maiden Lane, New 
York. It is a non-profit organization 
similar to Lloyd’s Register in the ship- 
ping field. Other members of the gov- 
erning board are N. Max Dunning, 
American Institute of Architects; Col. 
John P. Hogan, president American So- 
ciety of Civil Engineers, and A. E. 
Horst, past president Associated Gen- 
eral Contractors of America. 

Mr. Thatcher has been standard and 
specification committee chairman, Vigi- 
lance Committee of the Construction In- 
dustry in Greater New York, which was 
formed in 1936 soon after collapse of 
an apartment house building in the 
Bronx. To prevent such occurrences and 
to reduce investment hazards arising 
from poor construction it has consist- 
ently advocated some form of structural 
rating as a means of certifying that 
any given structure is in conformity 
with specifications. 

The New York State Insurance De- 
partment and the Banking Department 
have arrived at favorable conclusions 
concerning structural rating as an aid 
to appraising. Superintendent of Insur- 
ance Pink says in this connection that: 
“The Department is alert to the tre- 
mendous importance of competent and 
adequate appraisals and is iriendly to 
every effort to raise the standard of 
appraisals. Unquestionably, accurate ap- 
praisals are fundamental to sound loans. 
It is believed the technique of struc- 
tural ratings * * * can make a positive 
contribution to accurate appraisals, es- 
pecially where building loans are in- 
volved.” 

Those Interested 

The National Association of Insurance 
Commissioners has received numerous 
requests for action that would lead to 
the adoption of structural ratings as the 
basis for discriminating lending and in- 


vestment. Insurance companies’ with 
large mortgage holdings, and surety com- 
panies, are similarly interested. Mr. 


Thatcher has given his reasons for join- 
the registry organization as follows: 

“After the Vigilance Committee was 
formed it was determined that something 
permanent was necessary in order that 
the investor in real estate, be it owner- 
ship or through mortgage, could obtain 
full particulars as to any building, and 
the Bureau of Structural Rating and 
Value was planned. It was planned to 
operate as Lloyd’s Register with ships. 
The idea came independently of any 
knowledge of the Certified Building Reg- 
istry being in existence. 

“This proposed bureau and the Vigi- 
lance Committee work came to naught 
due to the lack of support by some 
of the elements that were responsible 
for it being organized. This, I believe, 
was a great mistake and will be a detri- 
ment to all parties eventually, especially 
owners and mortgagees. g 

“The operation of such a bureau as 
proposed would have made mortgages 
more negotiable, save heartaches and 
stimulated construction. Mortgagees, by 
applying for certificates, would not take 
any more precaution than banks now 
do to investigate securities before pur- 
chase or acceptance as collateral. These 
are my reasons for acceptance.” 


HEADS SALVAGE CO. BRANCH 

The Underwriters Salvage Co. of New 
York has appointed Sidney S. Eberson 
general agent of the New England de- 
partment, with offices at 141 Milk Street, 
Boston. He succeeds the late John F. 
Quiner. Mr. Eberson joined the salvage 
company in 1908 and has been a special 
agent since 1914. 





CHRISTMAS CAROLS SUNG 


Home of New York Glee Club of Oy, 

200 Voices Rendered Fine Program 

Tuesday Morning 

The singing of Christmas carols py 
the 59 Maiden Lane Glee Clubs of the 
Home Insurance Co. at Christmas-time 
last year was.so well received that ar. 
rangements were made to repeat the 
broadcast again this year. There was 
a mixed group of singers numbering 
nearly 200 voices, and the program wa; 
broadcast over the coast-to-coast Blye 
Network emanating from the Nationa| 
Broadcasting Co.’s New York station 
WJZ, on Tuesday morning. 

In addition to the broadcast a public 
address system was placed on the oy. 
side of the building with a battery oj 
loud speakers on William Street apd 
Maiden Lane so those of the insurance 
district were able to hear the program 

The Men’s Glee Club as now consti. 
tuted was organized in 1937 and has on 
Christmas Eve sung Christmas Carols 
throughout the entire home office build. 
ing located at 59 Maiden Lane. [py 
appreciation of this effort the demand 
for their singing has been so enlarged 
that amplifiers have carried their voices 
and program to the streets of the insur- 
ance district, which has contributed in 
no small way to a true spirit of Christ- 
mas in the financial district. 

The realization of this activity has 
been made possible through the interest 
and assistance of its originator, Harold 
V. Smith, president of the Home. The 
result has definitely drawn the huge 
family of the company closer together, 
The Men’s Glee Club is a member of the 
Associated Glee Clubs of America. 


PLAN SCHOOL IN NORFOLK 


Virginia Agents Cooperating With Wil- 
liam and Mary College for Inten- 
sive Six-Day Schedule 

Plans are being shaped for the hold- 
ing of an insurance school in Norfolk 
in cooperation with the extension divi- 
sion of the College of William and Mary, 
it was disclosed at a meeting of the 
board of directors of the Virginia Asso- 
ciation of Insurance Agents held in 
Charlottesville recently at the Mon- 
ticello Hotel. The school will be spon- 
sored by the Norfolk Association of 
Fire Underwriters. There will be an 
intensive period of instruction on fire, 
casualty and surety subjects. 

Plans were made known by Benjamin 
B. Burroughs, president of the Virginia 
Association, who is a prominent men- 
ber of the Norfolk board. He said that 
the school would be held the early part 
of the new year, the definite date to be 
fixed later. The school will cover a 
period of six days. 

In reporting on the activities of the 
Virginia Association, President Bur- 
roughs said that everything was func- 
tioning well with all committees actively 
at work. Three additional _ regional 
meetings are also to be held after the 
turn of the year, he made known. These 
will be held in the Southwest, Piedmont 
and Eastern areas. 

One of the subjects discussed at the 
meeting of the directors in Charlottes- 
ville was the question of whether the 
writing of the personal property floater 
policy should be authorized in Virginia. 
Some of those present expressed them- 
selves in favor of the authorization o! 
the writing of such a policy in Virginia 
while others voiced opposition. The 
question was left open for further dis- 
cussion later. It was brought out m 
the discussion that a policy of this char- 
acter is now being written in thirty-two 
states. There was some discussion of 
the windstorm and extended coverage 
policy as well as other matters covere 
in reports of committees, including the 
proposed assigned automobile _ liability 
and property damage risk. 








EAGLE FIRE IN CANADA 
The Eagle Fire of New York has 
been issued a Dominion of Canada cef- 
tificate of registry to transact personal 
property insurance. 
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Misrepresentation As to Assured’s 
Whole Occupation Voids Insurance 


by it substantially as above the following 


Action was brought against a fire in- 

surance company to recover the pro- 
ceeds of an inland marine insurance pol- 
icy insuring liquor, wine, etc., that might 
be transported in a described truck and 
semi-trailer against loss by named haz- 
ards including theft within a radius of 
500 miles of the place of origin. Insured 
was engaged in lawfully retailing liquor 
at Tallulah, La., but he was also a 
member of two co-partnerships that were 
unlawfully engaged in the wholesale dis- 
tribution of liquor at points in Missis- 
sippi_ in which state the sale of liquor 
is prohibited. 

Relying on representations in a prior 
policy issued by another company that 
plaintiff's business was liquor dealer in 
Louisiana, the defendant Hartford Fire 
issued the policy in suit. While a cargo 
of liquor was being unlawfully trans- 
ported from Tennessee to Mississippi 
and not for Tallulah, La., the truck, 
trailer and merchandise were forcibly 
seized by highway robbers. 

The policy contained a provision void- 
ing it from material concealment or mis- 
representation and: another restricting 
the coverage to “lawful goods and mer- 
chandise.” The Federal District Court 
for Eastern Louisiana, McDonough v. 
Hartford Fire, 34 F. Supp. 880, rendered 
judgment for the defendant and dis- 
missed the action. The court said, in 
part: 

Company Must Rely on Statements 

of Assured 

“In this type of insurance an insur- 
ance company relies almost entirely upon 
the representations of the assured, hav- 
ing in mind that the nature of the as- 
sured’s representations as to his equip- 
ment, business equipment and associa- 
tions have a great deal to do with the 
risk involved, that with respect to liquor 
cargoes it is of the utmost importance 
to know the routes and principal cities 
between which the assured is to operate 
his truck or trucks because the defend- 
ant is unwilling to insure any cargoes 
that are transported into a so-called dry 
territory.” 

The court based upon the facts found 


SELL WAR COVERS IN CANADA 

Maritime ports, particularly in and 
around Halifax, N. S., and St. John, 
N. B., are witnessing an increasing de- 
mand for bombardment air raid insur- 
ance, due to recent raids on convoys 
between Newfoundland and England. 
Subscriptions for this type of insurance 
are reported to have been received from 
industrial plants, hotels, theaters, banks, 
warehouses, etc. 








AMERICA FORE DIVIDENDS 


Directors of the Continental of the 
America Fore Group last week declared 
a semi-annual dividend of 80 cents a 
share and a special year-end dividend 
of 40 cents a share, both payable Janu- 
ary 10 to stockholders of record Decem- 


ber 31. The Fidelity-Phenix, another 
company in the same group, declared 
dividends identical with those of the 


Continental. 





WROTE $1,000,000 ON BRIDGE 

The General of Seattle wrote a line 
of $1,000,000 on the Tacoma Narrows 
Bridge, which collapsed last month. Of 
this amount the company retained only 
$50,000 reinsuring $400,000 with London 
Lloyd's and $550,000 with companies op- 
erating in this country. 


conclusions of law: The defendant was 
held to have fulfilled its burden and 
clearly proved the misrepresentation as 


occupation and the 
the defendant was 
which misrepresenta- 
making of the con- 


to plaintiff's true 
extent of the risk 
undertaking, and 
tion induced the 
tract. 

_ No contract between plaintiff and de- 
fendant ever came into being because 
there had never been a meeting of the 
minds. The policy was void ab initio 
for misrepresentation. 

Even if the policy had been enforce- 
able because there was no misrepresenta- 
tion, the loss would not have come with- 
in the coverage. A contract of insur- 
ance covering the prohibited transporta- 
tion of liquor being in aid of and en- 
couragement to law violations, is against 
public policy and not enforceable. 
Where, as here, the contract grows im- 
mediately out of and is directly connect- 
ed with the transportation of unlawful 
liquor, a court of justice will not lend 
its aid to enforcement. 





HOPE TO KEEP PORT OPEN 

For the first time in the memory of 
veteran marine men, Great Lakes boats 
probably will be sailing into the Port of 
Buffalo after Christmas this year, un- 
the ice freezes them out. At the 
request of the Nicholson Transit Co., the 
U. S. Coast Guard in Buffalo has re- 
ceived an order from Cleveland to keep 
the harbor lighthouse open and_ the 
powerful light ready for operation until 
December 28, indicating that Nicholson 
hopes to keep its boats going that long. 

Marine insurance has expired and all 
buoys in the Buffalo area have been 
withdrawn for the Winter. Nicholson 
usually sails as long as weather permits. 


less 


Ainiaiaibat sisi Sinead 
Produce New Yachting Film 


The Automobile and the Standard Fire 
of Hartford, have just completed the 
production of a new motion picture film, 
“Pleasure Afloat,” which will be given 
its premiere at the companies’ exhibit 
at the National Motorboat Show, Grand 
Central Palace, New York, January 10- 
18, 1941. 

“Pleasure Afloat,” as the title suggests, 
presents some of the pleasures of power 
boating, a sport w hich has grown rapidly 
in popularity during the past few years. 
The film, which was taken off the East- 
ern seaboard recently, is based on the 
story of a young yachtsman and his wife, 
who with some friends, took a cruise on 
his newly acquired cabin cruiser. 

The picture was produced by the com- 
pe inies’ own motion picture unit, includ- 
ing the direction, camera men and cast, 
and was completed in their own labora- 
tory in Hartford. “Pleasure Afloat” is 
done in color and in sound. In addition 
to stimulating greater interest in yacht- 
ing, the film points out how insurance, 
with its accompanying safety engineer- 
ing and inspection service, helps to make 
boating safer, by minimizing fire, explo- 
sion and other hazards. 


Following the National Motorboat 
Show, “Pleasure Afloat” will be made 
available through agents of the Auto- 


mobile and the Standard Fire, for show- 
ings before yacht clubs and other organi- 
zations interested in power boating. 





Loyalty Group Xmas Party 

The annual Loyalty Group Christmas 
party was held Monday noon, December 
23, at the home office, Newark, N. J. 
A buffet luncheon was served in the 
tenth floor dining room, which was at- 
tractively decorated with holly and other 
Christmas greens. 

Featured in the celebration was a 
program of Christmas carols rendered 
by the Loyalty Group Glee Club under 
the direction of Al Doyle. Soloists were 
Frank L. Phillips, fidelity and surety 
division, and Beatrice E wing, accounting 
division. The accompanist was Louise 
Keller, cashier’s division. 

In keeping with the season the home 
office building, which overlooks Military 
Park and the historic Trinity Cathedral, 
is decorated with a huge poinsettia and 
Christmas candles worked in vari-colored 
electric lights. On the portico, between 
each column, is a huge Christmas tree. 





New Mobile Fire Fighting Unit 


A compact and versatile fire fighting 
weapon has recently been perfected by 
Walter Kidde & Co., Inc., Bloomfield, N. 
J., manufacturers of carbon dioxide fire 
extinguishing equipment. It is designed 


to be hooked up as a trailer for emer- 


gency use. This mobile unit carries a 
heavy armament against fire. The big 
artillery is a battery of six 50-pound 
carbon dioxide cylinders equipped with 
a hosereel and nozzle. The cylinders 
are manifolded together and are indi- 
vidually operated by valves on each 


cylinder. This permits employment of 
all or any part of the unit’s capacity on 
a large or a small fire. 

Carbon dioxide gas is discharged onto 
vies fire through 100 feet of %4-inch hose, 


fed through a trunnion type manifold. 
Allowance is made for control of the 
discharge at the “business end” of the 


extinguisher, through use of a shut-off 
valve on the nozzle handle. This per- 
mits discharge to be interrupted while 
operator 1S maneuvering to1 position 
against a blaze. 

For smaller fires, two portable carbon 
dioxide extinguishers of fifteen pounds 
capacity are carried on the front plat- 
form of the trailer. Also two 2% gallon 
pure-water extinguishers which operate 
on the principle of a syphon bottle. They 
contain a small cartiridge of carbon di- 
oxide which is released when the ex- 
tinguisher is inverted, and which pro- 





Kidde Fire Fighting Unit 


pels a water stream to an effective dis- 
tance of 30 to 40 feet. 
It is expected that the new trailer will 


be employed by industrial plant fire 
brigades for use as “first aid” fire ex- 
tinguishing equipment. Delivery of sev- 


been made to a 
South American air force for emergency 
use at airports, where they are rushed 
to the scene of airplane crashes to guard 
against the fires which often result from 
such accidents. 

Primarily, this trailer unit is designed 
for use on large fires in flammable 
liquids and electrical equipment. Carbon 
dioxide is especially effective against 
these two types of fire. 


eral of these units has 








FORM NEW CANADIAN COMPANY 


General Security , Will Have Capital 
Stock of $2,000,000; to Write All 
Lines Except. Life 
Pp ime will be given in the province 

Quebec shortly to incorporate an in- 
surance company to be known as _ the 
General Security Insurance Co. of Can- 
ada. The capital stock of the company 
will be $2,000,000, made up of ~20,000 
shares at $100 par. The company, when 
incorporation is complete, will have its 
head office in Montreal and for the 
time being will operate solely in the 
province of Quebec. 

Notice of their intention to apply for 
the incorporation of this new company 
has been given by the following: Elie 
Beauregard, senator, lawyer and King’s 
Counsel; Gordon W. Scott, member of 
the Quebec legislative counsel; A. 
S.rmoisette, manager for Canada of the 
Phoenix Fire of Paris and associate 
companies; John K. Leonard, insurance 
manager, and others. 

The new company plans to transact all 
classes of insurance or reinsurance which 


are permitted by the insurance laws 
of the province of Quebec, excepting 
life insurance. 





Uniform Printing & Supply 
Co. Sold to Mass. Concern 


Sale of the Uniform Printing & Supply 


Co. of Brooklyn and Chicago was an- 
nounced recently at Chicago by Charles 
F. Thomas, secretary of the Western 


Underwriters Association. The purchas- 
ers will continue to operate both plants. 
The sale includes substantially all the 
physical assets and good will of the 


business. 

The buyer is the Courier-Citizen Co. 
of Lowell, Mass. The Uniform Printing 
& Supply Co. was founded twenty- five 
years ago by managers of stock fire com- 
panies operating in the Middle West. 
It operated through the then existing 
company organizations—the Union and 
Western Insurance Bureau. It had for 
its purpose primarily the printing and 
distributing policy forms through a cen- 
tral agency and thereby avoiding dupli- 

cation and waste incidental to each com- 
pany sending to its agents its own forms. 





Ind. Mutual Loses in Suit to 
Collect Rent from Draftees 


Insurance companies with investment 
rental properties in Indiana may have 
a difficult time collecting their rentals 
from men called into Federal service. 
This is because the first application of 


the new Federal soldiers’ and sailors’ 
relief act as it affects the deferment of 
rent payments by their wives resulted 
in a victory for the defendant in a 
friendly suit in Indianapolis Superior 
Court, with the Indiana Lumbermen’s 
Mutual the loser. 


The husband of the defendant lessee 
was called into service with the Marine 
Reserves, and in order to get an immedi- 
ate ruling and statement of policy for 
future cases, the lessor filed the suit for 
rent and possession. The court, after a 
conference with attorneys and counsel 
for Federal and state governments ruled 
that the wife had a right to residence 
without rent for ninety days, after which 
time the court could either extend the 
period or dissolve the order. 

The court said that it was obvious 
that “some definite effort must be made 
by wives and other defendants affected 
by the enlistment and selective service 
laws to assist themselves in readjust- 
ment of their living conditions,” and 
added that he would appeal to families, 
neighbors and local welfare agencies to 
work together to solve a common 
problem. 





T. H. WALKER TRANSFERRED 


T. H. Walker, fire survey engineer, 
Travelers Fire and Charter Oak Fire, 
with headquarters in Boston, has been 


John Street, New 
the same capacity, 


transferred to the 55 
York City office in 
effective January 1. 
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Four Companies Enter 
Aviation Ins. Field 


JOIN USAIG UNDERWRITING POOL 





New Members Are Massachusetts Bond- 
ing, American Surety, N. Y. Casualty 
and U. S. Casualty 

Spot news of the Christmas week is 
the announcement that four casualty- 
surety companies have entered the avi- 
ation insurance field and have joined 
the United States Aircraft Insurance 
Group, effective January 1, 1941. Massa- 
chusetts Bonding and American Surety 
become full members of USAIG. The 
New York Casualty (American Surety’s 
affiliate) and United States Casualty, af- 
filiate of New Amsterdam Casualty, al- 
ready a member, have joined the pool 
as USAIG associate members. 

With the addition of these companies 
the USAIG now serves eleven casualty 
companies and sixteen fire companies 
as aviation managers. David C. Beebe 
is president and Reed M. Chambers is 
vice-president df United States Aviation 
Underwriters, Inc., and both are recog- 
nized authorities in the aviation insur- 
ance field. 

Increased Importance of Aviation 





Entry of four old line companies into 
this field is indicative of the increasing 
importance of aviation in the affairs of 
the nation, a point which was stressed 
in the announcements set out to the 
field. Under the arrangement made all 
existing forms of aviation insurance are 
available to agents of these companies 
and include: (1) aircraft third party lia- 
bility, covering the legal liability of air- 
craft owners and operators to mem- 
bers of the public, passengers and 
for damage to property of others; (2) 
airport and airmeet liability; (3) per- 
sonal accident insurance covering the 
aviation hazard only; (4) employers’ lia- 
bility and workmen’s compensation in- 
surance for employers engaged wholly 
or principally in the aircraft industry, 
irrespective of whether the majority of 
the payroll is applicable to flying classi- 
fication or not; and (5) aircraft hull 
insurance, covering aircraft against phys- 
ical loss or damage. This coverage, of 
course, is written through member fire 
companies of the USAIG group. 

One of the rules of the USAIG group, 
the announcements point out, is that no 
risk will be accepted until the aviation 
managers have had the opportunity of 
considering full information respecting 
the risk. Thus, sole authority to accept 
or decline proposals, name rates, bind 
risks and issue policies rests with the 
managers of the group. 

All business written is with the un- 
derstanding that premiums will be paid, 
upon delivery of the policies, directly 
by the agent to the office of the Urited 
States Aviation Underwriters, inc., hav- 
ing jurisdiction. If the application is 
submitted through a branch office of a 
member company the premium may be 
forwarded through that office for pay- 
ment to USAIG. 

The commission allowed by USAIG 
will be 10% on all classes of aviation 
insurance with the exception of employ- 
ers’ liability and workmen’s compensa- 
tion insurance in those states where a 
lower producer’s commission has been 
established. General agents for casu- 
alty insurance of member companies will 
receive an overwriting commission of 5% 
on all classes of aviation insurance with 
the exception of workmen’s compensa- 
tion and employers’ liability, on which 
the overwriting is 2%%. In addition, 
general agents will receive an overwrit- 
ing on hull business placed by them 
in the fire section of the group. 


Coordination Program 
Of the Loyalty Group 


FOUR DEPARTMENTAL OFFICES 





Final Details Made for Complete Uni- 
formity in Reporting, Underwriting, 
Supervision of All Lines 





The Loyalty Group of Newark, N. J., 
will make effective on January 1, 1941, 
a complete coordination of fire and cas- 
ualty operations in its Eastern, Western, 
Pacific and Southwestern departments. 
Final details have been made for this 
arrangement, the belief being that the 
maintenance of full fire and casualty 
facilities at convenient geographical cen- 
ters affords a speedier and more efficient 
service to agents. Thus, Loyalty Group 
will be equipped to provide and main- 
tain a nation-wide system of autonomous 
departmental offices, President John R. 
Cooney announces. 

Under the new arrangement business 
of the Metropolitan Casualty of New 
York and of the Commercial Casualty 
in the States of Indiana, Illinois and 
Kentucky, heretofore reported to the 
home office at Newark, will be reported 
to and be under the supervision of 
Vice-President Herbert A. Clark of the 
Western department at Chicago, giving 
that department of Loyalty Group com- 
plete supervision over the fire and cas- 
ualty operations of the Group in sixteen 
Midwestern and Mountain states. 

Fire business in the States of Ohio 
and Tennessee, heretofore reported to 
the Western department, will now be 
reported to the home office at Newark, 


as is the casualty business of those 
states. 

Fire business in the State of Louisi- 
ana, heretofore reported to the home 
office, will be reported to the Southwest- 
ern department at Dallas, Tex., which is 
under the joint management of Ben Lee 
Boynton and Norris W. Parker, second 
vice-presidents. The casualty business 
of Louisiana is already being reported 
to this departmental office. 

No Change in San Francisco 

No change has been made on the 
Pacific Coast where a complete fire and 
casualty departmental office has been 
maintained for a number of years in 
San Francisco, under the joint manage- 
ment of Vice-Presidents W. W. Potter 
and Fred W. Sullivan. 

The field forces of the Group will 
remain unchanged. 


Summarizing, President Cooney ex- 
plains: “Each department of Loyalty 
Group will have complete jurisdiction 


over the territory assigned to it; and 
it is believed that all agents and pro- 
ducers, hereafter in close contact with 
a fully autonomous departmental office, 
will receive prompt, efficient and more 
personalized service on all lines of busi- 
ness. 

“The changes mark the final accom- 
plishment of the Group’s coordination 
program, and the attainment of com- 
plete uniformity in the reporting, under- 
writing and supervision of all lines of 
business.” 

The year 1940 marked the eighty-fifth 
anniversary of Firemen’s Insurance Co., 
the parent company of the Group. This 
year will also be the finest year in the 
history of the Group, with premium 
writings exceeding $40,000,000. 





NEW RICHMOND CLAIM OFFICE 

Hartford Accident & Indemnity has 
opened a claim office in Richmond, Va., 
which is in charge of Parran Belt, for- 
merly of the Hartford’s Hagerstown, 
Md., claim office. This is the sixth new 
claim office opened by the company dur- 
ing the year. 
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agent or broker is enhanced by the knowledge that 
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complete protection has been purchased. General 
Accident methods of underwriting liability risks 


offer security against the unknown and unexpected 


GENERAL ACCIDEN 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 


Philadelphia 








—— 


C. C. Gardiner Head 

Casualty Mers. Asg’y 
STRATEGIC N. Y. ORGANIZATION 
New Chairman Is Hartford Steam Boile, 


Vice-President; W. J. Thompson, Globe 
and J. P. Coffay, Jr., Also Elected ’ 





Curtiss C. Gardiner, vice - president 
Hartford Steam Boiler Inspection & Ip_ 
surance Co., who was honored last week 
by election to the chairmanship of the 
Casualty Managers Association of New 
York, is popularly known along Wij. 
liam Street. He came here in January. 
1905, to take the managership of the 
branch office after successfully serving 
his company in St. Louis territory, |p 





CURTISS C. GARDINER 


1927 he was elected vice-president and 
a director, and in addition to these offices 
he is a director of the New York Board 
of Trade. His New York club is the 
Union League. 

Chairman Gardiner, at home with cas- 
ualty-surety managerial problems by rea- 
son of his seasoned background, is well 
qualified to lead the Casualty Managers 
Association in the coming year. This 
organization, which sets the pace for 
casualty activity “along the street,” is 
more than twenty-five years old, has a 
long record of achievement to its credit. 

Associated with Mr. Gardiner next 
year will be W. J. Thompson of the 
Globe; J. P. Coffay, Jr., Maryland Cas- 
ualty, as secretary-treasurer Mr. Coffay 
was reelected to this post at the chair- 
man’s designation. New members of the 
various committees, appointed at the an- 
nual meeting last week, are as follows: 

To the contact committee (of which 
Floyd N. Dull, Continental Casualty, is 
chairman) were added R. W. McClaskey, 
Travelers, and W. R. Ehrmanntraut, 
American Surety. To the Casualty Com- 
mittee of New York were added Harry 
A. Kearney, Hartford Accident; R. V. 
Goodwin, Fireman’s Fund Indemnity, and 
C. E. Anderson, Bankers Indemnity. 
Joining the Central Bureau committee 
were J. Chaloner, Loyalty Group, and 
J. F. O'Loughlin, Royal Indemnity. 

Guest Speakers of 1940 

Under the chairmanship of C. S. Ash- 
ley, Jr., Maryland Casualty, the associa- 
tion has held a number of interesting 
meetings in the past year. He goes now 
on the executive committee, having done 
a good job as chairman. Among guest 
speakers at the various meetings (held 
monthly at Drug & Chemical Club) were 
the following: Barent Ten Eyck, general 
solicitor, Claims Bureau, Association o! 
Casualty & Surety Executives; Leonard 
L. Saunders, executive secretary, Insur- 
ance Federation of the State of New 
York; Walter H. Bennett, general coun- 
sel, National Association of Insurance 
Agents, and Henry D. Sayer, who spoke 
shortly following his appointment as 
general manager of the Compensation 
Insurance Rating Board of New York. 
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E. S. Cowles, Jr., of Hartford 


President Connecticut Association of Insurance Agents Knows 
Underwriting Thoroughly, Has Naval Training, Enjoys 
Wide Prestige; Agency Nearly Fifty Years Old 


By Spencer Welton, Peripatetic Vice-President 


To read that Edwin S. Cowles, Jr., of 
Hartford has been elected president of 
the Connecticut Association of Insurance 
Agents starts a train of recollection at 
once pleasant and a trifle disconcerting. 
For surely it’s just the other day that 
Ned Cowles, as he is known the length 
and breadth of Connecticut, was a patri- 
otic youngster, barely old enough to do 
his bit in the World War, though, come 
to think of it, he was even then execu- 
tive officer on the U. S. S. Abalone, as- 
signed to patrol duty off the New Eng- 
land coast. 

But since we Connecticut Yankees are 
realists before all else, the stark facts 
will be faced and the record of this 
typical “Nutmegger” and energetic in- 
surance leader set forth. Ned Cowles, 
like all his forebears, is of, by and for 
his native state and the family has for 
generations been prominent in Hartford 
business and social life. He attended 
grammar school, went on to high school 
and was in the senior class there when 
he enlisted in the Naval Reserve. 

Started in Brooklyn 

_ That action was a natural result of an 
inherent enthusiasm for military affairs 
handed down, it is presumed, by his 
paternal grandfather, who was a major 
of the Governor’s Horseguards, the 
swank military organization of the state, 
and which had found earlier expression 
when young Ned earned a captaincy in 
the Asylum Hill Cadets, a grammar 
school battalion. His first active duty 
in the World War was at Brooklyn, 
New York, where he enlisted as a sea- 
man, first class, and from which point 
he was transferred to New Haven for 
special training. 

_In April, 1918, he was assigned to the 
U. S. S. Abalone, where he was execu- 
tive officer, which, considering his age 
at that time to have been a scant nine- 
teen, indicated that the youth had in- 
herited more than his name from Grand- 
sire Cowles, major of the Governor's 
Horseguards. Followed some months of 
sea patrol and sharp lookout for poten- 
tial submarine raiders, and then, follow- 
ing the armistice and discharge from the 
Navy December 18, 1918, consideration 
of what to do in civil life. 


Enters Father’s Office 

Not only because E. S. Cowles, Sr., 
owned a thriving and long established 
insurance general agency, but also be- 
cause insurance genuinely interested and 
attracted the young man, he decided to 
go into his father’s office and learn the 
business. New England fathers being 
what they are, and never notable for 
pampering their sons in business, Ned 
Cowles learned insurance the hard way 
and got promotions only when he earned 
them. 

Since the agency represented all its 
companies on a_ statewide basis, he 


-ranged from Long Island Sound to the 


Litchfield hills, and learned the geo- 
graphical locations of townships and vil- 
lages barely visible on the printed map. 
But he had the distinct advantage of 
believing in his companies as well as in 
himself and success followed, for he was 
made a firm member in 1920. 

Even then the Fidelity & Deposit Co. 
had been in the Cowles office for twen- 





Bachrach 
EDWIN S. COWLES, JR. 


age years, and other companies were 
the Great American Fire, the London & 
Lancashire Indemnity and the Home of 
New York. With the inauguration of 
acquisition cost rules the agency rear- 
ranged its representation and became 
general agents of the Continental Cas- 
ualty, followed later by the Transconti- 
nental Insurance Co. 
Become General Agents 

In 1935 Samuel J. Putnam of Weth- 
ern Underwriters Association prohibiting 
an agent from operating both a local and 
a Fe cao agency resulted in the Cowles 

gency going out of the local fire busi- 
ness and becoming statewide general 
agents of the Norwich Union Fire, tak- 
ing also the general agency of the Nor- 
wich Union Indemnity. That connection 
continued until 1934, when E. S. Cowles 
& Son became general agents for the 
Preferred Accident of New York. 

S. J. Putnam Joined in 1931 

In 1935 Samuel J. Putnam of Weth- 
ersfield joined the firm. As a former 
field representative of several compan- 
ics he had established a wide acquaint- 
ance throughout the state and added 
importantly to the prestige and pre- 
mium volume of the Cowles agency. 
Later, Gordon L. Brown, who had been 
active throughout the state as special 
agent for the Northern Assurance, went 
into the office as manager of the fire 
department and the agency took on the 
representation of two Phoenix of Hart- 
ford subsidiaries—the Gentral States Fire 
and the Great Eastern Fire. 

Somewhat less than optimistic indi- 
viduals who declare that statewide gen- 
eral agencies cannot flourish under mod- 
ern conditions need only to visit the 
Cowles office to discover the fallacy of 
that assertion. The business, now near- 
ly a half century old, occupies an in- 
creasingly prominent place in the insur- 
ance community of Connecticut and Ned 
Cowles views the future with entire 
tranquility. 

Cowles, Sr., Likes to Bowl 

E. S. Cowles, Sr., has long since re- 

linquished active direction of the busi- 


W. E. Roesch Promoted 
To Managing Editor 


ON STAFF OF THE SPECTATOR 


Succeeds R. W. Sheehan in This Post; 
Has Background of Company and 
Agency Experience 


W. Eugene Roesch, who has_ been 
field editor of The Spectator, moves up 
to managing editor of the paper with 
the resignation of Robert W. Sheehan, 
who joins the American Agency Bulletin 
as executive editor effective January 1. 
Mr. Roesch, heretofore stationed in Chi- 
cago, will make his headquarters in New 
York. His first connection with The 
Spectator was in 1923, having previously 
been a transportation engineer for New 
York Edison Co. He was graduated 
from Holy Cross at Worcester, Mass. 

Mr. Roesch handled casualty - surety 
news for a number of years and then 
resigned his editorial post to join Equi- 
table Casualty & Surety in an official 
capacity. In this post he gained consid- 
erable experience; followed it up by in- 
surance agency work in Newark, N. J. 
Then, having had his fill of production 
activity,.Mr. Roesch returned to The 
Spectator in 1933 and has ably repre- 


sented the paper in mid-West territory 
up to this time. 

Mr. Roesch is a brother of Joseph 
L. Roesch, who is general counsel of 
Preferred Accident. 

“After Office Hours,” weekly column 
conducted by Robert W. Sheehan while 
with The Spectator and which is one 
of the best, will continue to be written 
by him for the present, it is learned. 





American Surety Holds 
Large Christmas Party 


A Christmas party was held in New 
York December 19 by more than 700 
officers and employes at the home office 
and metropolitan branch offices of the 
American Surety and its affiliate, New 
York Casualty. A turkey dinner was 
served early in the evening in the com- 


panies’ diningroom. The twelfth floor 
was gayly decorated in Christmas re- 
galia. An orchestra provided continu- 


ous music for the dancers and bridge 
players indulged in their favorite game 
\.ith prizes for the winners. The party 
was voted a complete success. 





ROHRICH PITTSBURGH SPEAKER 

Ralph Rohrich, Maryland Casualty, ad- 
dressed the Casualty Insurance Associa- 
tion of Pittsburgh December 2 on co- 
ordination of casualty and bonding lines 
as definite means of premium production. 





ness and is nowadays chiefly concerned 
with bowling on the green, a sport for 
which he is nationally famous and which 
he pursues actively all year around, but 
with special enthusiasm at his Winter 
residence in Florida. For the uninitiate 
it may be said that this particular game 
is very much like the one from which 
3owling Green, New York, got its name 
and as played by the doughty Peter 
Stuyvesant, Governor of New Amster- 
dam. 

Community and Association Work 

Ned Cowles, with the burden of agen- 
cy management on his shoulders, has, 
nevertheless, found time to participate 
actively in community and insurance as- 
sociation work. In 1922 he was elected 
secretary-treasurer of the Hartford 
Board of Fire Underwriters and _ still 
holds that office. In 1931 he assisted in 
organization of the Casualty & Surety 
Association of Connecticut; was elected 
to the position of secretary-treasurer of 
that organization, and continues in that 
office as well. 

The last annual convention of the Con- 
necticut Association of Insurance Agents 
elected him president of the organiza- 
tion and it is an open secret that high 
office is open for him if he finds it pos- 
sible to take on the additional responsi- 
bility involved. 

Ned Cowles is a philatelist and an 
enthuisastic golfer, but doesn’t find it 
possible to give the game the time war- 
ranted by the excellence of his home 
course, the Wampanoag Country Club. 
He is, of course, a member of the Con- 
necticut Society of the Sons of the 
American Revolution and a member of 

various purely civic organizations and 
social clubs. There is no question in his 
mind about the part insurance plays in 
the economic life of the country and 
no doubt about his complete absorption 
in his chosen profession. 

Likes Bonding Business 

It is his conviction that if he were 
to start over again he would choose the 
insurance business as a career and again, 
as now, interest himself primarily in the 
surety “end of the business because he 
happens to have devoted more time to 
bonding matters than to the fire and cas- 
ualty lines, with both of which he is, 
however, entirely conversant. His ad- 
vice to a young man starting in busi- 
ness is to take a course offered by one 
of the surety companies, try to spend at 
least a year at its home office and, fol- 
lowing that, go into an agency. 

In April, 1921, Ned Cowles married 
the attractive and vivacious Florence Lee 
Ledger, whose father was a partner_in 
the firm of Brown, Thompson & Co., 


leading department store owners of 
Hartford. Mrs. Cowles has attended 
many insurance conventions with her 


husband and has contributed to the suc- 
cess of the various attendant social func- 
tions. 
Son in Military School 

Their son, Edwin S. 
now a first classman at Admiral Far- 
ragut Academy, at Tom’s River, N. J., 
where he expects to graduate in June, 
1941, with the intention of 


entering 
Dartmouth next Fall. Whether or not 


Cowles, 3rd, is 


he will eventually go into the Cowles 
agency and carry on the Cowles insur- 
ance tradition has not yet been deter- 


mined. 

Ned Cowles has the conservative habit 
of mind, economy of speech and single- 
ness of purpose said to be characteristic 
of New Englanders and which is, in 
point of fact, reasonably typical. He 

{Continued on Lage 30) 


Irving Victoroff 


(Continuel from Page 13) 


encomiums received, especially the loy- 
alty of his staff during his sickness. 
Before his Bankers National Life con- 
nection Mr. Victoroff was a unit mana- 
ger in the Worms agency of the Equita- 
ble Society. In the five years in that 
office he qualified for the $500,000 and 
$750,000 Clubs. This is his tenth year 
in life insurance selling, and one early 
experience he will never forget was his 
cold canvassing in a Madison Avenue 
office building. He started from the top 
and worked his way down, turning door- 
knobs and making friends. The day’s 
work netted him fourteen cases for $81,- 
0000 of life insurance. With every ap- 
plication he received the initial premium 
in cash. Mr. Victoroff used effectively 
the savings appeal in his sales presenta- 


tions and two of his cases are today 
among the largest policyholders in his 
othce. . 


Proud of his leadership of the Bankers 
National Presidents’ Club for the 1939-40 


year, Mr. Victoroff is confident that with 
the loyalty existing among members of 
his staff and the field-minded attitude 


shown by his company, 1941 looms up 


as one of his best years. 


CHRISTMAS BASKETS GIVEN 

Following their annual custom, mem- 
bers of the Standard Accident’s women’s 
and men’s clubs furnished a number of 
Christmas baskets to deserving families 
in the Detroit area. 
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F. B. I. Gets Results in Curbing 
Bank Holdups and Interstate Thefts 


G-Men’s Apprehension of National Bank Robberies Since 1934 


Has Produced Sizeable Reduction in Insurance Rates; 
B. E. Sackett in Charge of N. Y. City Headquarters 


By Clarence Axman 


So many stories have been written 
about the activities of the Federal 
Bureau of Investigation telling of their 
apprehension of kidnappers, gang mur- 
cigar smoking and fancy-nick- 
women associates of notorious 
criminals, breaking up of organized 
groups of public enemies, that some 
other aspects of the Bureau’s daily 
routine, valuable and important to the 
public as they are, probably do not get 


derers, 
named 


as much publicity as their merit war- 
rants. These activities include F.B.I.’s 
remarkable record in connection with 


bank robberies and interstate thefts. It 
is that phase of G-men activity which 
perhaps is most interesting to the insur- 
ance companies’ claim men and under- 
writers. 

At the present time there are 18,430 
financial institutions (banks, savings and 
loan associations and credit unions) pro- 
tected by the so-called Federal Robbery 
act, and, which, therefore, come under 
the jurisdiction of the F.B.I. Many state 
banks have their deposits insured by 
the Federal Deposit Insurance Corpora- 
tion and thus receive the same protec- 
tion under the Federal act as the na- 
tional banks. In addition to that, the 
F.B.I. enforces the Federal banking 
statutes by investigating defalcations and 
other irregularities committed by Fed- 
eral bank employes. 

Bank Robberies and Ins. Rates Lowered 

The year having the most bank rob- 
beries was 1932, when 606 were reported. 
Up to that time the F.B.I. did not have 
jurisdiction in these crimes. In 1934, 
however, it became a Federal offense to 
rob a national bank. The F.B.I. then 
became officially interested in the appre- 
hension of national bank robbers. It 
soon began to get results. By 1936 rob- 
beries in national banks had decreased 
to such an extent that insurance rates 
were reduced 20% due to effective en- 
forcement of the statute. In 1938 there 
was a further reduction which averaged 
more than 10%. In 1939 there were only 
147 national bank robberies. 

Insurance men are also interested in 
success which F.B.I. has had in appre- 
hension of thieves who have had a con- 
nection with interstate transportation of 
stolen property. It is a Federal offense 
to transport interstate property obtained 
by theft or fraud, if the property be 
valued at $5,000 or more. These G-men 
activities have put a crimp into hijacking 
operations among other things. 

In all there are between seventy and 
eighty violations of Federal statutes 
which enlist the interest of the F.B.I. 
Principal laws which they help enforce, 
in addition to those already mentioned, 
are kidnapping, extortion, thefts from 
interstate shipments, national motor ve- 
hicle theft act, bankruptcy act, white 
slavery statutes, and the fugitive felon 
act, which makes it a Federal offense 
to flee from one state into another while 
wanted for prosecution on a state felony 
charge. 

War Brings New Responsibilities 

World War No. 2 has brought addi- 
tional responsibilities to the F.B.LI. 
Repercussions started to come when 
England entered the war after the 
Munich pact failed and Poland was in- 
vaded. F.B.I. work here, as elsewhere 
in this country, includes investigations 
to uncover identity of enemies of the 
nation who are trying to block or cripple 
National Defense by engaging in sabo- 


tage or who are acting as spies or who 
participate in other illegal activities. 
The number of F.B.I. 


agents is grow- 


B. E. SACKETT 


ing. At the present time the Bureau 
has 1,622 agents in its service. Each is 
carefully picked. In addition to the high 
standard of character and necessity of 
good physical condition, nearly all of 
the men who have been made agents 
are either those who have been admitted 
to the bar or who are trained and quali- 
fied accountants. In the F.B.I. building 
at the national capital, which is now one 
of the principal places which visitors to 
the city go through, there is a gymna- 
sium where each agent who is in Wash- 
ington is required to exercise one hour 
each day under the guidance of an 
athletic director. In cities outside of 
Washington where there are F.B.I. of- 
fices, arrangements are made for gym- 
nasium work also, so all agents may 
always be in good physical trim. 
B. Edwin Sackett’s Career 

Special agent in charge of the New 
York City headquarters of the Federal 
Bureau of Investigation, the territory 
under him being the Eastern and 
Southern districts of New York State, 
is B. Edwin Sackett. With the F.B.I. 
since 1928, Mr. Sackett has had an un- 
usually valuable experience as he has at 
times been associated with, or had di- 
rection of, offices located all the way 
from the Pacific to the Atlantic Coasts. 
His acquaintance, therefore, with law 
enforcement officers of the nation, as 
well as his knowledge of the methods 
and personnel of the underworld and 
other subversive forces which are being 
constantly fought and apprehended by 
the Government, states and municipali- 
ties, is tremendous. 

Mr. Sackett is a graduate of New York 
University and Columbia Law School. 
After practicing law, he went with the 
Federal Bureau of Investigation in 1928. 
His first assignment was to Kansas City 
and then to Washington, where he was 
administrative assistant to J. Edgar 
Hoover, chief of the F.B.I. After Wash- 
ington he had experience in Philadelphia 
and Chicago, and then was placed in 
charge of the F.B.I. successively in the 
following cities: Los Angeles, Buffalo, 
Phoenix, Arizona, Milwaukee, New 
Orleans and Indianapolis. He was then 
placed in charge of the New York City 
office, the territory covering the South- 
ern and Eastern districts of New York 
State. 





GOODELL DOES RESCUE WORK 


Son of Lansing Agent Gets Companions 
Out of Damaged Car Just Before 
Locomotive Strikes It 

John Goodell, Lansing, Mich., did a 
good job of life saving in an automobile 
accident that occurred near Hale Eddy, 
N. Y. He is twenty-two years old and 
son of Zelin C. Goodell, vice-president 
of Dyer-Jenison-Barry Co., a Lansing 
agency. Young Goodell and two com- 
panions, Carl W. Steiger, 22, San An- 
tonio, and Donald H. Chester, Cleveland, 
all employes in the Cleveland branch of 
Aetna Casualty & Surety, were return- 
ing to Cleveland from Hartford, where 
they had been attending an Aetna train- 
ing school. 

Goodell’s car had plunged over a ten- 
foot embankment, landing on a railroad 
track. Steiger suffered a fractured skull 
and fractures of both jaws and Chester 
suffered a spinal injury. Only Goodell 
escaped with minor head cuts and man- 
aged to retain consciousness. The other 
two boys were pinned inside the car. 
Goodell tore away part of the car and 
carried his friends to the side of the 
right-of-way before leaving the scene to 
obtain aid. A resident of the neighbor- 
hood heard the crash and, knowing that 
a fast train was due in a short time, tele- 
phoned the nearest station in an effort 
to stop it but was unsuccessful. A mo- 
ment later the train plowed into the 
car completely wrecking it. The injured 
were taken to a Binghamton hospital. 





TO OPEN IN CLEVELAND 


L. Brent Wood to Be Manager There 
for U.S. F.&G.; Leeds Succeeds 
Moffatt at Kansas City 
United States Fidelity Guaranty will 
open a new office in Cleveland, January 
1 with L. Brent Wood as manager. The 
company also announces that O. R. 
Leeds, assistant agency director at the 
home office, has been named manager 
of the Kansas City office, succeeding 
William F. Moffatt who is retiring be- 

cause of ill health. 

Mr. Wood has been assistant man- 
ager of the Syracuse office since last 
year and has been with the company 
since 1926, being first employed as su- 
perintendent of claims in Connecticut. 
From Hartford he went to Syracuse 
where he became district supervisor, and 
in 1939 assistant manager. 

Mr. Leeds joined the company in 1923 
in New York from where he went to 
Baltimore in charge of installing sales 
departments for the company on a coun- 
try-wide basis. He was given charge of 
the company’s city departments in 1933 
and later the general sales program. 





Several Travelers Men 
Complete Long Service 


Six Travelers men have celebrated 
their anniversaries this month. Francis 
J. Dorie, law department, 42nd Street 
New York City branch, and Chris G. 
Falkenstein, adjuster at Buffalo, ob- 
served their twenty-fifth anniversaries; 
James I. Gardner, senior payroll audi- 
tor, Springfield, Mass., his thirtieth an- 
niversary. Ernest E. Ehlers, assistant 
casualty manager, Newark, N. J.; Dr. 
Thomas C. Park, Philadelphia medical 
division, and Dr. ‘Arthur R. Tilton, 42nd 
Street, New York City surgical division, 
all have completed a quarter century. 


R. E. emg PROMOTED 
Ralph E. Bridges, Los Angeles, assis- 
tant manager, life, accident and Group 
departments, Travelers, has been pro- 
moted to associate manager of the same 
department there. 





ZURICH’S CHANGE IN RICHMOND 
The Zurich has withdrawn from the 
office of the H. V. Godbold Co. agency 
in Richmond, Va. after seventeen years 
repre sentation as general agent for the 
state. It is understood that the com- 
pany is now looking around for another 
representative in Richmond. 


December 27, 1949 


Anderson Successor To 
Cornell in Coast Area 


LATTER RETIRES FROM F. & ¢ 


New Incumbent Has Been Supervisor of 
Claims in Far West for Ten Years; 
Joined Company 1918 

Floyd L. Anderson has been appointed 
resident manager of Fidelity & Casualty 
in charge of the Pacific Coast territory, 
Channing B. Cornell, vice-president, who 
is now in charge of that field, intending 
to retire as of January 1. 

Mr. Anderson has been supervisor of 
claims in the Pacific Coast department 
for ten years. He was born in Mant, 
Utah, and is a graduate of Southwestern 
University, College of Law. After prac- 
ticing law he entered employ of the 
Fidelity & Casualty in the claim depart- 
ment in 1918 and until 1924 practiced 
law and did claim work for the com- 
pany. In 1924 he became manager of 
the Los Angeles claim office and con- 
tinued as such until 1930 when he was 
appointed supervisor of claims of the 
Pacific Coast department, which posi- 
tion he has occupied up to the present, 

Mr. Cornell’s Career 

A native of Ithaca, N. Y., Mr. Cornell 
was educated at Albany Academy; Betts 
Academy, Stamford, Conn., and was 
graduated from Cornell University, which 
was founded by his grandfather, Ezra 
Cornell. Immediately after graduation 
he joined the Fidelity & Casualty in 
1898 in a clerical capacity. Two years 
later he was promoted to the claim de- 
partment as investigator of _ liability 
claims and was later advanced to tray- 
eling adjuster. 

In 1903 he went to California as claim 
examiner and five years later was ap- 
pointed assistant resident manager at 
San Francisco. He was advanced to 
resident manager in 1914, serving in that 
capacity with Charles J. Bosworth until 
1930. At that time the Fidelity & Cas- 
ualty joined the other companies of the 
America Fore Group and Mr. Cornell 
was made a vice- president of the casu- 
alty company with supervision over eight 
Pacific Coast states. 

Mr. Cornell is a member of the advis- 
ory committee, Pacific Coast branch, Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, and a member of the govern- 
ing committee, Acquisition Cost Confer- 
ence. 

G. W. McKAY PROMOTED 
Agency Supervisor for Fireman’s Fund 
Ind. and Occidental Indemnity; 

28 Years in the Business 

George W. McKay has been named 
agency supervisor for the Fireman’s 
Fund Indemnity and Occidental Indem- 
nity companies, and will have charge 0! 
production for the eleven western states. 

Twenty-eight years in the business 
Mr. McKay started as an office boy for 
the Royal Indemnity in 1912. This com- 
pany sent him to Oakland in 1924 as 
branch manager where he stayed five 
years. Then he joined the then one-year 
old Occidental Indemnity, a member 0i 
Fireman’s Fund group. 

In 1930 Mr. McKay was made manager 
of the metropolitan department at the 
head office of both indemnity companies 
of the group, and in 1937 he became 
assistant to B. G. Wills, vice-president. 
He remained in this position until his 
present advancement. Born in San Fran- 
cisco in 1896, he is married; has two 
children, a girl and a boy, and lists ship- 
building and golf as his hobbies. 








GEORGE KALKMAN. DEAD 

George Kalkman, 43, adjuster in the 
Los Angeles branch office, Maryland 
Casualty Co., died suddenly December 18 
of embolism. He had been at the office 
in the morning, had lunch with other 
employes, and was stricken ‘and died 
within a few hours. Mr. Kalkman has 
been with the Maryland for the past 
eighteen years, first at Birmingham, Ala. 
and then transferring to Los Angeles 
three years ago. 
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British War Relief in Downtown N. Y. 
Exceeds $50,000 Mark in Donations 


Downtown branch of British War Re- 
located in the 150 Wil- 


building of 


lief Society, Inc., 


lam St. 
Liverpool Groups, 


head office Royal- 


” 


went “over the top 
in donations and subscriptions early this 
week when the total received to date 
amounted to more than $50,000. Further- 


crave, head of the B.R.R. downtown 
branch, a donation of $2,301.50 on behalf 
of her organization for the purchase of 
a mobile feeding unit to send to Eng- 
land. This gift, Miss Linker explained, 
grew out of the spontaneous decision of 
the employes to devote to this timely 
form of aid to Great Britain the equiva- 





Miss E. Linker, head of employes’ auxiliary committee, Dun & Bradstreet, present- 
ing Major C. R. Redgrave, administrative head of British War Relief’s downtown 
branch, with check fer $2,301.50 for mobile feeding unit. 


more, a total of 20,750 articles have been 
knitted and returned; 3,621 pounds of 
tin foil collected, and increasingly greater 
interest is being shown by large organi- 
zations in stimulating their staffs to join 
in the purchase of mobile feeding units. 
Typical of efforts being made along these 
lines is that of the employes of Dun & 
Bradstreet, New York and Newark of- 


fices, printing division, Brooklyn and na- 
tional credit office, New York. 

The above picture shows Miss E. 
Linker, chairman of the employes’ 
auxiliary committee of Dun & Brad- 
street, presenting to Major C. R. Red- 


PACIFIC INDEMNITY GAINS 





Premium Volume, Earnings and Assets 
Up at Nine-Month Mark; Now 
Writing in Nine States 

Pacific Indemnity of Los Angeles will 
pay a regular quarterly dividend of 40 
cents a share and an extra dividend of 
20 cents a share to stockholders, on 
January 2, 1941. The declaration of these 
dividends at a recent directors’ meetings 
brings the total of dividends declared 
in 1940 up to $2.25 a share of which 
$1.60 represents: regular dividends and 
6) cents extra dividends. 

The company is ahead in both pre- 
mitm writings and earnings for the first 
nine months of 1940. Net premium 
writings, after reinsurance ceded, total 
$5,031,394, an increase of $716,569 or 


16.61%. Total earnings, including profit 
and loss items, amount to $722,571 or 
$4.82 a share, against $646,735 or $4.31 
a share for the same period of 1939. 


This is a gain of $75,836 or 51 cents a 
share. Full provision in these earnings 
has been made for Federal income and 
excess profits taxes. 

In the latter part of September Pacific 
Indemnity entered the state of Texas. 
This step was taken in order to place 
the company in position to handle some 
of the defense program operations as- 
signed to that state. The first business 
that was written in Texas was the 
originating of a $5,000,000 surety bond to 


lent of money which, under less tragic 
world conditions, would have been spent 
in connection with their annual Christ- 
mas party. The amount of $2,301.50 was 
raised in less than two weeks—eloquent 
testimony to the kind thoughts and 
good will which prompted this Christ- 
mas gift. 

These mobile feeding units, or rolling 
kitchens as thev are called, are capable 
of feeding 200 people at a time—men, 
women and children made homeless by 
bombs as well as civil defense workers, 
rescue parties and firemen. Completely 
equipped each unit costs $2,000. 








the Navy Department of the Federal 
eovernment in connection with the con- 
struction of twelve destroyers by the 
Consolidated Steel Corp., at Orange, Tex. 
Fifteen other surety companies. partici- 
pated as co-sureties on the bond. The 
company now is entered in nine states: 
California, Oregon, Washington, Mon- 
tana, Idaho, Nevada, Utah, Arizona and 
Texas. 

As of September 30, 1940, Pacific In- 
demnity showed total admitted assets 
of $13,077,319, and surplus to policy- 
holders of $5,173,347. 


Aetna C. & S. Executes Bond 
For Consolidated Aircraft 


Aetna Casualty & Surety Co., through 
its Los Angeles branch office, has just 
executed a bond for the Consolidated 
Aircraft Corp. of San Diego, running to 
the United States government and cov- 
ering a $75,313,000 contract for airplanes 
for the government. Other companies 
are participating in the line. 





EIERMAN {| REVISING BOOK 


I. Fred Eierman, banket bond and 
fidelity bond department manager in 
New Amsterdam Casualty’s home office, 


is revising his book on standard blanket 


bonds. He will also bring up-to-date the 
book, “Fundamentals of Fidelity and 
Surety Bonds,” shortly after the first 


of the year. 


Succinct 1941 Sizeup 


Here’s the succinctly expressed com- 
ment of a company president when asked 
to give the outlook for the coming year: 

“The casualty and surety companies 
obviously will participate in the arma- 
ment boom as reflected in increased pay- 
rolls, increased exposure of unskilled 
workers in top speed mass production, 
which will promote accident frequency 
but be offset to the degree that maling- 
ering will be minimized. !ncreased cir- 
culation of high wages will offer the 
agents of the company an opportunity 
to sell more insurance protection to 
cash customers. Taxation and various 
regulatory measures will harass the 
companies.” 





RAUSCHENBACH ADVANCED 


Becomes Assistant Manager Ocean A-ci- 
dent in Chicago; Andrew E. Ferretti 
Department Head 

Appointment of Charles C. Rauschen- 
bach as assistant manager for Ocean Ac- 
cident & Guarantee and the Columbia 
Casualty at its Central department in 
Chicago has been announced by Lau- 
rence S. Jones, manager. Mr. Rauschen- 
bach has a background of twenty-six 
years in the casualty field. He was for- 
merly with the National Buresu of Cas- 
ualty & Surety Underwriters in Chic>go 
and in New York and for a number of 
years has been sunerintendent of the 
compensation and liability underwriting 
department in the head cffice in New 
York. He was transferred to Chicaco 
in 1934. Andrew E, Ferretti, who was 
assistant to Mr. Rauschenbach, has been 
promoted to superintendent of the com- 
pensation and liability department. 





Richmond, Va. Cancels Irs. 
On Its Par'irg Met-rs 


The city of Richmond, Va. has decided 
to cancel its insurance on parking meters 
which it has been carrying through the 
Davenport Insurance Corp., that city, 
representing the Globe Indemnity. It 
is estimated that several hundred dollars 
will be saved annually. A total of 235 
of these meters were insured out of 457. 
The remainder were insured for the first 
year by the company installing them, the 
understanding being that the city would 
provide the insurance after the first 
vear’s operation. The city plans to carry 
the insurance itself. So far, there has 
been no damage done to the meters. 


Mass. Bonding Wins Suit in 
Johnston & Harder Case 


The Supreme Court of Pennsylvania 
has reversed the decision of the Alle- 
gheny County common pleas court in 
favor of the Massachusetts Bonding in 
its suit against Johnston & Harder, Inc., 
for alleged unremitted premiums. 

In returning the decree to the local 
court, the Supreme court said that the 
findings of fact in the lower court de- 
cree were inadequate. It suggested that 
more facts be found to support the de- 
cision of the common pleas court if the 
degree was to be sustained. 

Massachusetts Bonding cancelled its 
contract with Johnston & Harder in 
February 1936. Since then the case has 
been in litigation, Johnston & Harder 
claiming that its business was damaged 
by this move. 





Anchor Casualty Co. Ups 
Capital; Assets $3,000,000 


At a special meeting of directors De- 
cember 18 the Anchor Casualty Co. of 
Minnesota increased its number of capi- 
tal stock shares from 3,000 to 4,000 
through a 3314% stock dividend. With 
par at $100 this makes the Anchor’s 
capital now $400,000. Assets have passed 
the $3,000,000 mark and surplus stands at 
$400,000 in addition to a $100,000 con- 
tingency reserve. The directors voted a 
bonus of a month’s salary to the 110 
employes. 


COMERFORD WINS PRAISE 


Retires As President of N. J. Casualty 
Ass'n After Good Year; Eastmead 
Takes Reins; Graff Reports 
J. F. Comerford, Maryland Casualty, 
retiring as president of the Casualty 
Underwriters Association of New Jersey, 
received a well earned vote of thanks 
from that organization for his leadership 
of the club this year, and at the annual 
meeting recently turned over the chair 
to James C. Eastmead, Hartford Acci- 
dent, who succeeds him as president. Re- 
port of the nominating committee 
headed by Wm. R. Griffin, Loyalty 
Group, was accepted and these new of- 
ficers elected: Vice-president, John H. 
Nolan, Aetna Casualty & Surety; secre- 
tary, Clinton L. Templeman, Royal In- 
demnity; treasurer, B. Victor Cranston, 
Fidelity & Casualty. Serving on the 
executive committee are Herbert N. 
Hutchinson, American Surety; J. F. 
Comerford, and Malcolm M. Dickinson, 

Indemnity Co. of N. A. 

Ed Graff, General Accident, 
committee chairman, gave a report on 
current activity in Trenton, indicating 
that Bill No. 209 providing a voluntary 
plan for handling rejected risks will 
probably be passed. It has had two 
amendments (Van Winkle) since passage 
by the Assembly in June and now re- 
quires rejection of the risk by four 
companies. Free choice of physicians is 
also being pushed, Mr. Graff said, by 
the state medical society. A number of 
compensation act amendments are ccm- 
ins up for passage. 

He also anticipates that a financial 
responsibility bill, fashioned after the 
New Hampshire act, will be introduced 
in New Jersey by its motor vehicle com- 
missioner. As to Bill No. 314, providing 
for registration of agents of domestic 
companies in the state, he said that all 
ee to it has been removed. Mr. 
Graff received a vote of thanks for his 
good work along legislative lines. 

Next year the association will hold 
a Fall outing in addition to one in 
June, according to present plans. 


legislative 





ASSESSMENTS OPPOSED 


Massachusetts Registrar Goodwin Offers 
Unusual Arguments Against Mak- 
ing Mutual Policyholders Pay 


Motor Vehicle Registrar George Good- 
win of Massachusetts is opposing imposi- 
tion of assessment on between 40,000 
and 50000 policyholders of the bank- 
rupt Broad Street and the Canton 
Mutual, automobile liability insurance 
companies. He argues as follows: 

“To compel 50,000 policyholders to pay 
out more money after having paid once 
would be an outrage. They had every 
reason, when they took out a policy in 
these companies, to think that they were 
being protected by the Commonwealth 
of Massachusetts. While it may be 
true that a great many injured persons 
will not be able to collect if this money 
is not taken away from the policyholders, 
it is safe to say that 75% of the claims 
are fakes and most of the money would 
go to chiseling lawyers.” 

Goodwin’s outburst came following an- 
nouncement by Insurance Commissioner 
Harrington that he would ask the legis- 
lature to empower the motor registrar 
to suspend the registrations and licenses 
of such policyholders who do not pay 


assessments levied on them. 





Deputies of Virginia 
Treasurers Get Rate Cut 


A reduction in rates on surety bonds 
of deputies in county treasury offices 
in Virginia has been agreed upon by 
the companies. They have filed new 
rates of $5 per $1,000, a reduction from 
$7.50 per $1,000 formerly applicable. The 
reductions were agreed upon following 
a series of conferences between L. M. 
Downs, state auditor of public accounts, 
and the Towner Rating Bureau. Since 
Downs took office in 1933 the rate has 
been reduced by successive stages from 


$15 per $1,000. 
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V. D. Cliff, Federal L. & C. President 
To Reach 50th Anniversary in A.& H. 


V. D. Cliff, president of the Federal 
Life & Casualty of Detroit, celebrated 
his seventy-fourth birthday last Satur- 
day, December 21, and received as many 
from the 


beautiful bouquet 


company in 


roses in a 
girls of his recognition of 
this milestone. He was swamped by con- 
gratulatory messages from friends in De- 
troit and elsewhere. Highly respected in 
accident and health circles, Mr. Cliff is 
best known as one of the original or- 
ganizers and the first president of the 
Health & Accident Con- 


ference nearly forty years ago. 


Underwriters 
Through 
the years he has retained an active in- 
terest in the organization and was hon- 
ored at the annual meeting last June in 
Minneapolis. 

The coming year has a triple signifi- 
cance for Mr. Cliff and the Federal Life 
& Casualty as it will mark his fiftieth 
anniversary in the A. & H. business, the 
company’s thirty-fifth anniversary, and 
his seventy-fifth birthday. Despite his 
years Mr. Cliff plays a good game of 
golf and the above picture shows him 
ready for a round at Pinehurst, N. C., 
where he usually spends the month of 
November. A year ago he played in a 
hard - blowing 
3 on the last 
decided to 


making a 
After that 
quit for the 


snow storm, 


birdie hole. 
his foursome 
day. 


STOCK DIVIDEND PROPOSED 

Employers Reinsurance Corp., Kansas 
City, has proposed that a stock dividend 
of 33 1/3% be paid stockholders next 
February 15. That would increase capital 
to $2,000,000 by transfer of $500,000 to 
surplus. 


P. J. Francis Named 


Maine Commissioner 
Francis has been appointed 
Commissioner of Maine by 
Barrows, effective when con- 
firmed by the executive council. The 
term is four years. Mr. Francis re- 
signed a year ago as manager in Maine 
for the Travelers, life and accident de- 


Pearce J. 
Insurance 
C,overnor 


partment. He is well regarded as a 
competent insurance man and his ap- 
pointment is being well received in all 


Maine insurance circles. 
IMPERSONATES LAGUARDIA 
Vincent L. Gallagher, bonding mana- 

ver in the New York branch office of 

Standard Accident, impersonated Mayor 

LaGuardia of New York City in the skit 

put on Monday at the Christmas party 

of New York Building Congress, Inc., in 

Hotel Commodore, New York. He made 

a hit 


PITTSBURGHERS CELEBRATE 
The Christmas meeting of the Pitts- 
burgh Accident & Health Insurance As- 
was held December 16. Com- 
singing led by A. C. Feagan, 
featured the pro- 


sociation 
munity 
Inter-Ocean Casualty, 
ram. 
WAR CLAUSES STUDIED 

The war clauses in various accident 
policies were studied at the December 
meeting of Seattle Accident & Health 
Managers’ Club. R. R. Matthews is its 
president. 





V. D. CLIFF 


IN BUSINESS FORTY YEARS 


Standard Accident’s Detroit Branch Of- 
fice Now Has 47. Employes; C. L. 
Miller Is Manager 


This year the Detroit branch office of 


Standard Accident will complete forty 
years of service. Established in 1900 
with a small staff, it now has forty- 


seven employes and 550 agents. C. L. 
Miller, the present manager, joined the 
company in 1927. He has been in the 
business in Michigan for a long time. 
Albert L. Clark runs the bonding de- 
partment. The 1939 volume of the 
branch was $1,051,904. 
MASS. PROTECTIVE GEN’L AGENT 
V. E. McCollum has been made gen- 
eral agent for central and part of south- 
ern Minnesota by the Massachusetts 
Protective. He started with the com- 
pany in 1926; served as general agent 
in Missouri for five years and the past 
few years has been general agent in 
Minneapolis. 


A. & H. QUIZ PROGRAM 

The Chicago Accident & Health Asso- 
ciation at its meeting Tuesday, Decem- 
ber 10, held a quiz program on_ prob- 
lems of agents and brokers in connec- 
tion with disability insurance. Discus- 
sion leader was Jay De Young, and he 
was assisted by Charles Revenaugh, 
Robert Kegley, Truman Redfield, Carl 
Silldorf, Clayton Lundquist and Samuel 
Rockwell, 


NON-PROFIT GROUPS FAVORED 


Indiana Commission Will Recommend 
Hospital Associations With Safe- 
guards Against Racketeering 
A commission appointed by Governor 
Townsend of Indiana will recommend 
legislation to permit formation of non- 
profit hospital insurance association. The 
commission will advise that if a non- 
profit hospital insurance measure is 
adopted, it should have safeguards to 
prevent abuse by racket outfits. Asso- 
ciations should be limited in number 
and so organized that only outstanding 
citizens would direct their activities as 

a matter of community service. 

Several years ago Indiana’s insurance 
code outlawed non-profit associations 
because the law had been abused by in- 
surance racketeers. For a while racket 
health and accident insurance associa- 
tions fraudulently drained in excess of 
$1,000,000 a year from Hoosiers. This 
has been cleaned up and some of the 
racket heads have been sent to prison. 





All-time High Record 


For Fatalities in Ind‘ana 


Traffic fatalities soared to a new all- 
time record in Indiana in October and for 
the first ten months of the vear, a report 
to Governor M. Clifford Townsend has 
shown. During October there were 141 
deaths, an increase of 22% over the same 
month a year ago, 

It is estimated that the loss from auto- 
mobile crashes will cost insurance com- 
panies more than $34,000,000 this year in 
Indiana, as compared to $30,000,000 last 
year. 

With November and December regarded 
as the “worst months of the year for traf- 
fic accidents” if the present rate of deaths 
in the state continues, about 125 more per- 
sons will be killed in Indiana before the 
end of the year. The total at the end of 
October was 940 for the state, an increase 
of 12% over last year. 


Says Big Bill 


(Continued from Page 15) 





weanons in a democracv. Public opin- 
ion is the sum of individual oninions. 
Public opinion makes the national 
morale, unity and will. Everyone can 
heln shape public opinion and_ public 
action. 

“Twenty years ago the phrase ‘public 
relations’ was unknown in its current 
sense. Today we know leadership is 
larzely the result of effective planning, 
techniques and methods. We can be 
leaders in a democratic way. Totali- 
tarian systems-and enemies within our 
country are waging pronaganda war to 
break down our faith in democracv. We 
con become dynamic for democracy, use 
efficient, decent, honest methods to 
maintain it. 

“Democracy denends upon you. Under 
totalitarianism, pronaeanda is carried on 
by the state. Under democracy the 
spread of the democratic idea must be 
carried.on by the individuals who make 
up the countrv. We must ficht for 
democracy. This book gives a nractical, 
realistic plan of action to defend our- 
selves. It is up to you. You will help 
decide whether democracy is to live or 


die. You are the country’s most imnor- 
tant figure. You occupy the highest 
office in the lsnd—American citizen. 


You determine our destiny. 
time to act. 


d Now is the 
Speak up for democracy!” 


NEW HOLLYWOOD AGENCY 


Wade E. Bennett has filed with the 
California state corporation commission 
notice he will operate an insurance agen- 
cv in Los Angeles under the fictitious 
firm name of Hollywood Insurance Co. 


PRAY HEADS NEW BRANCH 

Everett R. Pray, assistant manager 
Denver branch, Travelers, in charge of 
the life, accident and Group depart- 
ments, has been appointed manager of 
the same departments of the new branch 
at Phoenix, Ariz., effective January 1. 


Holder of Newspaper 
Policy Died Too Late 


WAS ALLOWED ONLY 30 DAys 


Michigan Supreme Court Decides Case 
Involving Size of Type Used in 
Printing Policy Provisions 


The Michigan Supreme Court has held 
that newspaper health and accident pol- 
icies sold for small premiums and al- 
ways advertised as limited protection 
may not be construed liberality to cover 
losses outside their scope merely because 
of slight differences in the type faces 
used in the contracts in detailing the 
benefits and the limitations. 

The court holds, in Lillian V. Ewins 
vs. Washington National Insurance Co, 
that Mrs. Ewins had no cause for ac- 
tion, affirming the lower court verdict, 
in seeking to collect the death benefit 
under her husband’s $5 policy. The con- 
tract terms specified that death must 
occur within thirty days after an acci- 
dent to make the company liable. Ewins 
died forty-seven days after an accident 
which otherwise came within terms of 
the policy. 

Distinctions Barred 


The plaintiff contested on the ground 
that benefits were listed in the policy 
in ten-point bold face type while the 
thirty-day limitation appeared in ten- 
point light face. It was contended that 
a statutory provision applied requiring 
that “exceptions of a policy be printed 
with the same prominence as the ben- 
efits.” 

The court found it unnecessary to go 
into the distinctions between “excep- 
tions” and “limitations,” merely citing 
previous opinions of the Michigan tri- 
bunal applying to such instances. The 
court was shown to have held that the 
“form of printing one sentence in the 
same size type but part in light and 
part in bold face was acceptable and 
substantially in accordance with re- 
quirements of the statute.” It was fur- 
ther noted that the policy form in ques- 
tion had been formally approved by the 
Insurance Department and that it car- 
ried many safeguards and warnings re- 
garding the limited nature of the con- 


tract. 
E. S. Cowles, Jr. 


(Continued from Page 27) 





has always known what he wanted to 
accomplish and more often than not has 
brought his plans to fruition. 

Patience, diplomacy, unostentatious en- 
ergy and a profound comprehension of 
what goes on inside a Yankee head have 
all played an important part in his per- 
sonal success, even though it may be 
doubted that he has recognized and sub- 
jectively catalogued the mechanics of his 
business progress. Although born to an 
assured place in the community where 
he lives, he has not been content to float 
on the wave of family prestige, but has 
broadened the Cowles tradition _ of 
achievement, not only in Hartford but 
statewide. 

So recognition of that has been punc- 
tuated and emphasized by increased re- 
sponsibilities in insurance organization 
work and capable discharge of those 
have led, in turn, to election to still 
higher executive offices. Presumably 
that order of progression will continue, 
for able, energetic leaders are needed 
in this business of ours and those who 
combine the qualities of tact, discretion, 
vigor and well directed enthusiasm are 
none too frequent. 

Ned Cowles is a long way from reach- 
ing the turn in the road where he might 
be tempted to look back and consider 
what sort of a path he has made, but 
when he does he should find it one he 
will be glad to have his son follow. 

LICENSED IN N. J. 

Dearborn National Casualty has been 

licensed in New Jersey. 





























pecember 27, 1940 


= 
















































































(iN ORGANIZED 1875 (iN 


ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 
111 JOHN STREET 
NEW YORK 


United States Branch 
CONDENSED 


STATEMENT 
DECEMBER 31, 1939 


ADMITTED ASSETS 


U. S. Government Bonds. . . . . . « $1,923,063.00 
GCeoberMemis. «+ s+ see ves eo « SPER 
a ae ee ee 144,487.00 
Ee ee eee 650,146.24 
Teel wc et te tw eo se we os OS 
Reserves: LIABILITIES 
Voluntary Contingency ... . . « $ 309,763.57 
Other Liabilities . . . . « «© «© «© © 1,384,193.67 
Statutory Deposit with 
New York ... . $ 850,000.00 
Net Surplus over 
Deposit ... . . 1,650,000.00 
Policy Holders’ Surplus . . ... . . 2,500,000.00 
Teme «+ «eee ee eee 


Bonds and Stocks owned are valued in accordance with requirements of New 
York State Insurance Department and National Association of Insurance Com- 
missioners. Securities carried in above Statement at $1,366,094.76 are deposited 
as required by law. 

On the basis of December 31st, 1939 market quotations for all bonds and stocks 
owned this Company’s total admitted assets would be increased to $4,264,793.24 
and Voluntary Contingency Reserve to $380,599.57. 


All Assets in this Statement are held, in their entirety, for protection of United 
States Branch of the Company and its Policybolders and Creditors. 


INVESTED ASSETS 


54.27% U. S. Government Bonds 
41.65% Other Bonds; 4.08% Stocks 


NEAL BASSETT, U. S. Manager 
OGDEN DAVIDSON, U. S. Assistant Manager 
CHARLES A. BARKIE, U. S. Assistant Manager 
OWEN F. A. HIGGOTT, U. S. Branch Treasurer : 
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